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We have something to Offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 


| 77 Franklin Street, 


THECOLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
e selling easier 


Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 


| Communicate at once with 


Agency Department 
Boston, Mass. 








THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


Court Square Building 
2 Lafayette St. New York City 








Helping Paes Meet 


New Competition 


USINESS is in a constant state of flux— 
undergoing changes daily. There is new 


competition ever to be met. Insurance is no 
exception. You have to bring into your selling 
fresh ideas, new methods of approach in order to 
grow and to increase your income. 


The Home Office of the United States Fidelity 
and Guaranty Company recognizes the existence 
of these factors and co-operates with its agents 
in meeting them. 


UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


Home Office: BALTIMORE, MARYLAND 
Over $155,000,060 Paid in Claims 
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THE MEN AT THE 
ROUND TABLE KNOW 


HEY do not need to be educated to 

the value of the Life Insurance 
Trust. They understand the subject; 
they are familiar with its details and 
they use it every day in their important 
interviews. It is one of their most 
effective instruments. 


Full information for underwriters is 
available at the Trust Department of 
this bank. Our booklet “The Insur- 
ance Trust and Its Value to the Life 
Underwriter” will be sent on request. 


National Bank of Commerce 
in New York 


TRUST DEPARTMENT 




















A SPECIMEN COPY 


of our 


PREFERRED WHOLE LIFE POLICY 


will be sent to any one requesting it. 


This policy which has met with such instant suc- 
cess since its introduction on November Ist is issued 
in amounts of not less than $5,000 to risks distinctly 
above the average of those entitled to standard 
insurance. This super-standard or preferred group 
is given through a reduced cost for their insurance 
the benefit of the fact that they are better risks than 
the average. 


Premium Rates for $10,000 
Age 25—$174.90; age 35—$229; age 45—$323.90 


Subject to reduction by Dividends 
On Agency matters address 


JAMES A. FULTON 
Supt. of Agents 


HOME LIFE INSURANCE COMPANY 
256 Broadway New York City 




















A Sonata Needs All 
the Piano Keys 


Of course you can get some music from the piano 
if half of the keyboard is blocked off, but to get 
complete harmony and volume you need the full 
range of the keys. 


You can make a living selling one form of policy 
to a limited class of people, but you have no chance 
to gain the reward that might have been yours if you 
covered an age range from one day to 70 years and 
including persons engaged in hazardous occupations 
or with slight physical impairments. 


Lincoln National Life salesmen can write them all. 


«i NK UP(()wrru THe ())LINCOLN)) 
The Lincolp National Life 


Insurance Co. 
*Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $515,000,000 in Force 























ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point 
of company and service. Think it over: 


Any natural death 

Any accidental death 

Certain accidental death 

Accident Benefits $50 per WEEK (non-cancellable) 
Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the 
hands of a progressive agent and we invite you to 
give serious consideration to the United Life 
“Policy You Can Sell.” 


There may be an opportunity in your town. Our 
Vice President, Eugene E. Reed, will tell you all 
about it. Write him direct—and directly. 


UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord, 


New Hampshire INQUIRE! 
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1927 PRODUCTION 
ESTIMATED 


Presidents’ Association Says Total 
Will Be at Least $16,700,000,000 


ORDINARY SALES OFF 


in Industrial Overcomes Losses 
in Ordinary and Group 

Life insurance production by United States 
legal reserve companies in 1927 amounted to 
at least $16,700,000,000, an increase of 1.5 per 
cent over 1926. This estimate by the Associa- 
tion of Life Insurance Presidents is based upon 
reports of 44 member companies writing 
77 per cent of the total new business and as- 
sumes that companies writing the remaining 23 
per cent made the same percentage of increase 
for 1927. The total insurance in force is now 
more than $87,000,000,000. 

The report of the Association, forwarded this 
afternoon to the United States Department of 
Commerce, shows that the new business for the 
year, exclusive of revivals, increases and divi- 
dend additions, was 1.1 per cent less than dur- 
ing 1926. This result is due to the falling orf 
of 15.5 per cent in the December business, for 
the report for the first eleven months showed 
an increase in new business over 1926. When 
the revivals, increases and dividend additions, 
which were unusually extensive in 1927, are in- 
cluded, the total new paid-for life insurance 
business shows an increase of 1.5 per cent. 

Turning to the figures, exclusive of revivals, 
increases and dividend additions, it is found that 
there was a varying trend throughout the year, 
and that the trend for the last six months was 
downward, the increase at the end of June hav- 
ing been 2.7 per cent over the business for the 
first six months of 1926. 

It is important also to note that the 1927 pro- 
duction exceeded that of 1925 by $540,000,009, 
or 5 per cent; that. of 1924 by $2,347,000,000, 
or 26 per cent, and that the production for 1927 
exceeded that of 1921, only six years ago, by 
$5,347,000,000, or 89.9 per cent. Thus 1926 and 
1927 stand out as the record years of life in- 
surance history in the matter of new business 
production. 

When these figures, which combine ordinary, 
industrial and group insurance, are sub-divided, 
interesting results are shown. Industrial insur- 
ance made a gain during the year of 3.9 per 
cent and in only two months of last year, Jan- 
uary and December, did the production of in- 
dustrial insurance fall below the corresponding 
months of the previous year. Ordinary busi- 
ness amounted to $7,804,406,000 in 1927, just 
$9000 less than in 1926. Consecutive gains in 
ordinary were made during the first four months 
of the year, while out of the last eight months 
(Concluded on page 7) 


Increase 


DRASTIC RECOMMENDA= 
TIONS MADE 


Virginia Commission Reports to Gen- 
eral Assembly 


WOULD SET UP RATE COMMISSION 


Increase Allowed by Colonel Joseph But- 
ton Critized—Twenty-One Findings 
and Eleven Recommendations 
RICHMOND, VA., January 23.—Drastic changes 
in the Virginia insurance system, including con- 
trol of fire insurance rates in the State being 
vested in the State Corporation Commission, 
and the naming of a board of three Commis- 
sioners to exercise enforcement of laws pertain- 
ing to insurance rates to take the place now 
occupied by Colonel Joseph Button as Commis- 
sioner of the Bureau of Insurance, are recom- 
mended by the Commission to Investigate Fire, 
Liability, Casualty and Workmen’s Compensa- 

tion Rates, to the General Assembly. 

This commission submitted a list of twenty- 
one outstanding findings and eleven recom- 
mendations before both branches of the General 
Assembly this week. Bills carrying out recom- 
mendations made in the report are expected to 
be introduced within a few days. 

Removal “as quickly as possible” of the rate 
increase of 1926 authorized by the Commis- 
sioner of Insurance, and “which should not have 
been granted in many cases,’ amounting to 
more than $1,000,000, is also recommended in 
the report. The operating profit of the fire in- 
surance companies by this increase is made 
“still more unreasonable than before,” by the 
method employed for estimating profit and loss, 
the report says. 

Among the proposals are that the State Cor- 
poration Commission be given control over the 
fixing of fire insurance rates as in the case of 
railroads and other public utilities, and that 
“all insurance matters” be placed in the hands 
of three Commissioners and not in the hands 
of an individual. 

Recommendation that in 
seem feasible to give control to the State Cor- 
poration Commission, a board of three Commis- 
sioners devoting their entire time shall be set 
up somewhat on the same basis as the Louis- 
iana Commission is made in the report. The 
proposed commission is defined in the report as 
having authority to control insurance matters. 
Creation of an inspection and rating bureau un- 
der the direct control and supervision of the 
constituent insurance authority of the State, 
maintained by the insurance company members, 
and independent of the South-Eastern Under- 
writers Association, is another outstanding rec- 
ommendation. 

The bureau admission is not to be limited to 

(Concluded on page 16) 
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event it does not 


AGENTS’ QUALIFICATIONS 


Pennsylvania Department Explains 
Requirements 


LETTER TO THE SPECTATOR 


Rules Affect Representatives Taking on 
Additional Companies 

The situation as regards licensing of insur- 
ance agents in Pennsylvania, under the regula- 
tions recently promulgated by Insurance Com- 
missioner Matthew H. Taggart of that State, 
apparently is not entirely satisfactory to some 
of the companies domiciled outside that terri- 
tory but wishing to operate therein. It is said 
to affect the newer casualty and surety compa- 
nies particularly inasmuch as the claim is 
made that the only time a question as to an 
agent’s fitness arises is when he desires to take 
into his office a company he is not already rep- 
resenting. It is alleged by some that the pres- 
ent condition is especially inimical to the inter- 
ests of the younger casualty and surety organi- 
zations With a view to clarifying this matter, 
Tue Spectator addressed an inquiry to the 
Pennsylvania Insurance Department in which 
the following questions were asked: 


1. Would an agent already representing a 
casualty and surety company in Pennsylvania 
have to take an examination prior to receipt of 
his 1928 license to continue representing that 
company ? 

2. If an agent already representing a casu- 
alty and surety company in your State wishes 
to drop this connection and become the agent 
of another casualty and surety company, would 
he be compelled to take an examination before 
he could do this? 

3. If an agent (already representing a com- 
pany) wishes to take into his office a company 
he has not previously represented, does the ques- 
tion of his fitness to act as an insurance agent 
arise, and if so, is it settled by examination? 


In reply to the foregoing, the following let- 
ter, signed by A. A. Poist, chief of the division 
of agents of the Pennsylvania Insurance De- 
partment, has been received: 

{To the Editor of THE Spectator] 


Referring to paragraph No. 1.—The rules and 
regulations adopted September Ist, and which 
the department is now operating under, do not 
apply to existing licenses. An agent represent- 
ing a casualty and surety company need not take 
an examination in order to have his license re- 
newed for the year 1928. There has been no 
change in the renewal of agents’ licenses, and an 
agent is not required to fill out any question- 
naire or take any examination to have his li- 
cense renewed for the same company. 

Referring to paragraph No. 2.—An agent rep- 
resenting a casualty and surety company who 
desires to drop this connection and become an 
agent for another casualty and surety company, 
must file the long-term questionnaire and pass 
an examination before he can take on an addi- 
tional company. If, however, he has already 
filed a long-term form questionnaire and passed 


(Concluded on page 21) 
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HAT indefatigable statistician, Dr. Fred- 

erick L. Hoffman, writes a note concern- 
ing mule spinner’s cancer. Those who know 
what kind of an animal a mule spinner is may 
be interested in the following: 

“I wish you would give space to the follow- 
ing item on Mule Spinners’ Cancer. 

“‘The Journal of the American Medical As- 
sociation of recent date contained a letter by Dr. 
F. L. Hoffman on the occurrence of mule spin- 
ners’ cancer in this country, based upon authen- 
tic death certificates covering these cases which 
occurred within the year 1926 and of which 
three were in textile workers in the State of 
Massachusetts. The letter points out the fail- 
ure of the attending physicians to recognize the 
significance of the facts disclosed which have 
an important bearing upon causative factors in 
cancer occurrence. It had frequently been 
alleged that mule spinners’ cancer did not occur 
in the United States, although it is relatively 
frequent in the Lancashire cotton mills. Further 
investigations are therefore called for and much 
new information may come to light. 

“*The cancer investigations of Dr. Hoffman 
now cover 50,000 death certificates of the United 
States and Canada and between 3000 and 4000 
living cancer cases. some of which have been 
under continuous observation. The results of 
Dr. Hoffman’s investigations have been pub- 
lished in a number of reports by the Pruden- 
tial Insurance Company. The reports can he 
had free of charge to those interested.’ ” 


HE managers of the Eastern district agen- 
cies of the Guardian Life Insurance Com- 
pany of America, attending a three-day confer- 
ence at Washington, D. C., were honored with 
a special audience by President Calvin Coolidge 
Under the direction of Su- 
Agencies ‘McLain and Super- 


on January 24th. 
perintendent of 

intendent Weidenborner, the 
managers of the Guardian’s twenty-one Eastern 


meeting of the 


agencies was held at the Mayflower hotel the 
first three days of this week. Plans for devei- 
oping the agencies in 1928 were presented to the 
managers. 


* * * 


HE possibilities of aviation are certainly 

becoming brighter with the development of 
two so-called flivver planes about to be marketed. 
One of them, manipulated by Clarence Cham- 
berlin, hopped gaily up and down a Long Island 
road the other morning and landed in a Pennsyl- 
vania yard a few hours later. Another from 
the Ford plant attempted a non-stop flight from 
Detroit to Miami and, while it did not succeed, 
it was so well and easily handled, apparently, -:s 
to have made an excellent impression. It begins 


to look as though aviation would become com- 
mon in a few years and life insurance compa- 
nies will be much interested in the effects upon 
mortality. 


AT many readers of the daily papers 

may have their antipathy toward Euro- 
pean ideas still further accentuated by a para- 
graph, appearing last week, to the effect that 
the Superior Court of Szegedin, Hungary, had 
reversed the conviction of four men previously 
found guilty of murdering an old beggar woman 
who was thought to have been a witch. A 
friend of the four, who was ill, told them that 
his sickness was due to the visits of the vic- 
tim; whereupon, when she entered the room 
as they were discussing the matter, they hacked 
her to pieces. The court found that the at- 
tendant circumstances indicated the presence of 
a witch and, on this basis, exonerated the mur- 
derers. 

* * x 

EST some of those who saw this story in 

the news of the day should become too self- 
righteous as a consequence, it might be well 
to point to a few examples of “dark-age” men- 
tality in our free and supposedly enlightened 
country. The echoes of the notorious evolu- 
tion trial have not yet died out in Tennessee 
even though the voice of the man who was called 
the “Great Commoner” is still. That colossal 
blunder, in a land allegedly the home of thought 
without shackles, is nothing for the citizenry ‘o 
be proud of and the way in which the “bally- 
hoo” was handled both before and after the 
event was a national disgrace. 

ok * * 

a it comes to my mind that a woman 

was recently expelled from one of the 
Southern States on a charge of witchcraft even 
though the ashes of the witch-fires in New 
England have long been cold and the road 
leading to Salem is no more a via crucis for 
poor wretches being dragged to the stake. 


UT in Illinois the Herrin massacre, for 

which no one has yet been punished, is 
not exactly a testimonial to the clarity of rea- 
son possessed by the mining districts nor is it 
a tribute to the efficacy of law enforcement in 
the Middle West. It took a degree of mental 
hysteria approaching insanity to commit that 
act and it required either a mighty fear or a 
mighty indifference to let it go unavenged. 

* * * 

OWN in Alabama, justice is tied to trees 

and flogged by whistling whips in the 
hands of hooded hate. 


* %* xX 


ae New York, prior to the execution of Ruth 
Snyder and Henry Judd Gray, about twenty 
women are said to have written to Sing Sing 
offering to die in the widow’s place provided 
she went free; and, after the execution, metro- 
politan districts reported cases of nervous 
prostration brought on by reading accounts of 
the deaths. Yes, it might be well to look around 
at home before growing rabid over “decadent 
mental tendencies” in Europe. 
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EDERAL statistical wizards have figured 
that 29,785,021,510 cigarettes were produced 
during the first four months of 1927. The 
Mutual Insurance Journal-News says that this 
involves the use of over 30,000,000,000 matches, 
counting those which require more than one 
match to light them. From this observation I 
judge that the editor of the Journal-News, then, 
was the fellow who didn’t receive a patent cigar- 
ette lighter for Christmas. 
x Ok x 


HE aarticle goes on to say that laid end to 

end, the average cigarette measuring 234 
inches in length, the production of cigarettes 
during this period would circle the earth neariy 
51 times. “Multiply this figure by three” coun- 
sels the writer, “and you will have a conserva- 
tive estimate of the increasing cigarette 
hazard.” 

Oks ok 

REFUSE to be flabbergasted. 

to-end business reminds me of Mark 
Twain’s wise crevice on the weather. “Every- 
body,” said Mark, “is always complaining about 
the weather; but nobody ever does anything 
about it.” So it is that though everything from 
cigarettes to old safety razor blades have been 
theoretically strung around the world, nobody 
has set about doing it. There’s a fine job, it 
seems to me, for a young man with a supple 
waist who likes to travel. 


This end- 


* ok Ox 
OW if all the words I could think of with- 
1N in the next five minutes were laid end-to- 
end they would undoubtedly reach to the end 
of this column but January, scion of the well- 
known Thaw. family, has just slipped in the 
open window on my right and I have been 
strangely seized with an acute case of prema- 
ture spring fever. During my illness you will 
be entertained by the poet laureate of the Ken- 
nel Klub, an organization of field men in the 
American Insurance Company of Newark. In 
the Kermess, the Klub’s doggy house organ, he 
relieves himself of the following: 


Bow Wow! Woof Woof! We want meat. 

Nice fat premiums are a treat, 

Mr. Agent, won’t you please 

Give the American your B. V. D.’s. 

The bull we can toss 

While we scratch every loss, 

Bow Wow! Woof Woof! Gangway fleas. 
et 8 


a. all I have to say except for a word 
of warning to the New York delegates to 
the Travelers Branch Managers’ Convention at 
Hartford this week. Just because you have been 
successfully boxing the traffic on William street 
and Maiden lane, don’t think you can get away 
with it in the Connecticut capitol. They 
pinched me for jay-walking two minutes after 
I’d hopped off the train up there Monday. 
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CAN IT BE DONE? 
HE public, for the most part, visual- 
izes casualty insurance companies 


as premium-receiving institutions con- 
ducted for profit and employing a vast 
number of agents who may or may not 
be welcome when they call. The machi- 
nery of rates is an unsolved enigma to 
the civic body and remains so even to 
policyholders and shareholders. People 
are prone to mistrust what they cannot 
understand and in this fact lies the answer 
to many of the attacks made against in- 
surance by legislators and by individuals. 

To this state of affairs can be traced 
much of the opposition which has devel- 
oped against the new automobile liability 
rates. One section of the country after 
another has resisted the increased tariff 
and, from the way in which several insur- 
ance departments have called for a justi- 
fication of the stand of the National Bu- 
reau of Casualty & Surety Underwriters, 
there may be much delay before the re- 
vised rating schedule can be put in force. 

When figures are advanced as a basis 
of rate-making, they are generally three 
years old. In other words, when a seeker 
for information says “Show me on what 
you base your demands for a rate increase 
in 1928,” the Bureau men are compelled 
to reply: “On the showing of 1925.” 
Rating by means of three-year-old data 
may be good actuarial practice, but the 
listener can hardly be reviled if he points 
out that the experience in 1925 might 
not have been repeated in 1927 and that 
changing conditions might make the fig- 


ures of three years ago of very little 
importance. 

Why would it not be possible for the 
casualty companies, with a standardized 
method of arriving at results and all em- 
ploying the same system, to make data 
for the year 1927, for instance, available 
early in 1928? Each casualty company, 
soon after the first of the year, determines 
its own loss ratios by lines and ascertains 
the exact status of any given class of busi- 
ness. Company presidents call for this 
data and are guided by it. Why not have 
each organization use the same means 
and thus, at the close of the period, pre- 
sent to the Bureau the results of the 
twleve months past? Then, when it be- 
came necessary to justify a rate increase, 
insurance would not be in the position of 
publicly trying to meet modern arguments 
with antiquated replies. 





FIRE INSURANCE STOCKS AND THE 
PUBLIC 

ANY fire insurance executives are 

reported to be looking askance at 
the public interest developed in the past 
year or two in the stock of their com- 
panies. In many cases it is said that the 
stock has reached prices which are not 
justified by the dividend schedules which 
the companies maintain. In fact in many 
cases the prices have soared to points not 
justified by the most sanguine estimate of 
liquidating values. Officials are wonder- 
ing if the stockholders who have pur- 
chased shares at such prices will be satis- 
fied with the conservative returns which 
they will receive. This situation is further 
aggravated by the difficulties which are 
being experienced in many states in secur- 
ing rate concessions which will make it 
possible to operate without an underwrit- 
ing loss, to say nothing of a profit. The 
recent decision of the Supreme Court of 
the United States has aggravated this 
situation further and it is very properly 
considered a serious blow which may 
easily prove disastrous if the Missouri 
method of calculating underwriting profit 
is extended to other states. There is little 
doubt but that increases in rates where 
needed will be more stubbornly opposed 
than in the past, if that is possible. An 
indication of the trend is in the dispatches 
from Virginia this week, which indicate 
that an investgiating commission has 
severely criticized the insurance commis- 
sioner, whose experience and integrity is 
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outstanding among commissioners, for 
allowing minor increases in some classes 
in that state about a year ago. The report 
of the commission has received editorial 
support from several prominent Virginia 
newspapers and its recommendation that 
the increase be removed is hailed therein 
as proper because it will save the taxpay- 
ers about one million dollars annually. In 
fact if the Virginia recommendations are 
carried out in toto several million dollars 
will be lopped off the incomes of the fire 
insurance companies operating in that 
State. Therefore the companies have 
ahead of them, not bright prospects for 
increased profits, but a hard battle to 
maintain their present position. 

In this situation there seems to us to 
be little real cause for fear in connection 
with stock prices. Rather the thought 
occurs that in the wider distribution of 
holdings that has resulted the companies 
have added many ardent exponents of 
their cause. The new stockholders expect 
profit; they cannot hope for it unless the 
companies are allowed to make rates 
which will bring it about. Their only 
other source of profit lies in the invest- 
ment field, which, while fortunately very 
productive in the past two or three years, 
is uncertain and incidental. Much of the 
profit gained in this field is on paper and 
not actual, and may never be converted 
into cash. To a certain extent, therefore, 
the distribution of fire insurance stocks 
may not prove so unfavorable as some 
seem to believe. 





Death of George W. Mower 


Executives of the Prudential Insurance Com- 
pany of America and his other associates in the 
home office of that company were shocked last 
week to learn of the unexpected death of 
George W. Mower, assistant actuary, who suc- 
cumbed to a heart attack at his home, 587 Sum- 
mer avenue, Newark, N. J. 

Mr. Mower was born in Katsbaan, N. Y., 
fifty-one years ago and was graduated from 
Kingston Academy, Kingston, N. Y., and Rut- 
gers University. He was awarded first honors 
in mathematics at Rutgers and was declared to 
be one of the best mathematicians in this part 
of the country. He became a clerk in the Pru- 
dential March 4, 1897, and February 6, 1903, 
he was made mathematician in the actuarial de- 
partment. He was made assistant actuary Jan- 
uary 1, 1914. 

Frederick H. Johnston, vice-president of the 
company in charge of the actuarial department, 
praised Mr. Mower for his loyalty and his as- 
sistance in training new employees in the de- 
partment. 
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AGENCY RECORDS 

Production Reports of General Agents 

D. D. Phillips, Charlotte, N. C. (New York 
Life).—1927, 11.603,000; 1926, $10,650,000; 
1925, $10,142,000; 1924, $8,254,000; 1923, $7,- 
012.000. 

Clarence H. Poindexter, Kansas City, Mo. 
(Northwestern Mutual Life).—1927, 6,149,400; 
1926, $5,619,700; 1925, $6,030,800 ; 1924, $5,700,- 
200; 1923, $4,470,800. 

Prosser & Homans, New York (Equitable 
Life, N. Y.).—1927, $15,105,066; 1926, $15,003,- 
672; 1925, $13,525,274; 1924, $10,902,940; 1923, 
$12,105,074. 

Allen M. Reager & Company, Louisville, Ky. 
(Continental Assurance ).—1927, $109,000; 1926, 
$285,000; 1925, $227,000; 1924, $65,000; 1923, 
$17,000. 

Carroll W. Reed, Wheeling, W. Va. (Mutual 
Benefit Life).—1927, $1,907,750; 1926, $1,720,- 
500; 1925, $1,891,691; 1924, $1,713,500; 1923, 
$1,702,000. 

Robbins & Simons, New York (Home Life). 
—1927, $4,100,000; 1926, $3,700,000. 

Jay S. Rupert, Wilmington, Del. (Acacia 
Mutual Life ).—1927, $900,000; 1926, $1,207,500; 
1925, $1,235,500; 1924, $976,500; 1923, $733,000. 

Charles A. Smith, Hammond, Ind. (North- 
western Mutual Life).—1927, 391,220. 

John H. Smith, Nashville, Tenn. (Massachu- 
setts Mutual Life).—1927, $7,764,298 ; 1926, $7.- 
127,920; 1925, $5,506,574; 1924, $7,095,268; 1923, 
$6,170,425. 

W. R. Smith, LaFayette, Ind. (LaFayette 
Life).—1927, $5,358,911; 1926, $4,035,722. 

Stumes & Loeb, Chicago, Ill. (Penn Mutual 
Life ).—1927, $8,500,000; 1926, $8,000,000; 19235, 
$6,500,000. 

F. B. Summers, Omaha, Neb. (New York 
Life).—1927, $7,030,000; 1926, $5,300,000; 1925, 
$4,950,000; 1924, $3,650,000. 

H. T. Thomas, Atlanta, Ga. (Equitable Life, 
N. Y.).—1927, $6,119,687; 1926, $5,223,199; 
1925, $6,005.870; 1924, $4,238,927; 1923, $4,296,- 
540. 

Wells & Connell, New York (Provident Mu- 
tual Life).—1927, $8,229,000; 1926, $7,176,945; 
1925, $6,524,869; 1924, $5,592,504; 1923, $6,- 
165,333. ; 

J. Elliot Hall, New York (Penn Mutual 
Life).—1927, $28,797,198; 1926, $25,331,120; 
1925, $20.143,549; 1924, $18,285,463. 

Hoey, Ellison & Wendt, New York (Equit- 
able Life of lowa).—1927, $7,403,083 ; 1926, $6,- 
381,680. 

Mecklem & Parker, Portland, Ore. (New 
England Mutual Life).—1927, $2,425,253; 1926, 
$2,042,967; 1925, $2,120,426; 1924, $1,932,800; 
1923, $1,550,000. 

John Newton Russell, Los Angeles, Cal. ( Pa- 
cfic Mutual Life)—1927, $25,438,538; 1926, 
$22,759,783; 1925, $25,394,570; 1924, $23,496,- 
295; 1923, $26,776,879. 

George R. Stiles, San Francisco, Calif. (Mu- 
tual Benefit Life). —1927, $5,308,000; 1926, $7,- 
038,058; 1925, $5,683,837; 1924, $4,830,782; 
1923, $3,815,000. 

Wootton & Addison. Baltimore, Md. (Penn 
Mutual Life).—1927, $2,304,089; 1926, $2,590,- 


048; 1925, $2,987,664; 1924, $2,705,360; 1923, 
$2,250,465. 

Allen, Russell & Allen, Hartford, Conn. 
(Connecticut General Life)—(excluding group 
insurance )—1927, $3,702,000; 1926, $2,791,000; 
1925, $3,188,000; 1924, $3,034,000; 1923, $2,- 
614,000. 

J. Beruch, Philadelphia, Penna.—1927, $1,- 
350,000 ; 1926, $1,432,500 ; 1925, $1,437,500; 1924, 
$1,520,000; 1923, $1,298,000. 

Edgar Richardson, Lexington, Ky. (Mutual 
Benefit Life)—(succeeded W. P. Averett, de- 
ceased, March 17, 1927—1927, $1,947,500; 1926, 
$2,148,991; 1925, $1,582,500; 1924, $2,092,680; 
1923, $1,704,000. 

R. M. Ryan, Detroit, Mich. (Equitable Life) 


—1927, $20,406,470; 1926, $20,032,660; 1923 
$17,124,276; 1924, $14,005,282; 1923, $12,249. 
381. 


Abraham Lincoln Life Meeting 


General agents of the Abraham Lincoln Life 
Insurance Company of Springfield, Ill., met at 


sessions continuing through January 18. Ap. 
proximately thirty-five general agents were in 
attendance, representing Illinois. lowa, Missoun, 
Michigan, Ohio and Indiana. A program for 
1928 was discussed at length. 


—The Mortgage Guarantee and Title Company of 
New York began business as of January 17, 1928. 
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Something to Consider 


Here is a news dispatch worthy of any man’s careful 


“Hoboken, N. J.—One man was fatally hurt, four 
persons lost limbs and 26 others were injured here when 
a trolley car ran wild down a steep incline and tele- 


scoped another which had stopped.” 


The significance of this tragic event 1s 
None of the injured had any 
warning of disaster. 


most cruel blows it came unexpectedly. 


What more convincing argument could there_be 
for the wisdom of immediate and adequate 


life insurance protection? 


The Prudential 
Insurance Company of America 
Epwarp D. DuFFIELp, President 
Home Office, Newark, New Jersey 
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PROPOSES CAPITAL INCREASE 
Addition of $250,000 to Be Voted on by 
Continental Life Stockholders 
Sr. Louis, Mo., January 23.—Stockholders 
of the Continental Life Insurance Company of 
St. Louis, Mo., at a special meeting to be held 
on January 26 will vote on the question of in- 
creasing the capital stock of the company from 

$500,000 to $750,000. 

At present there is outstanding 50,000 shares 
of stock of $10 par value each. The proposi- 
tion is to issue 25,000 additional shares. No 
set price has been fixed for the new stock but 
it also will be of $10 par value. Naturally com- 
pany officials hope to sell the new stock at a 
substantial premium, the excess above par to be 
added to the surplus. 

The sale of the new stock, if voted, will be 
a substantial step toward placing the company 
on a much firmer financial basis. It should 
also enable the company to immediately remedy 
any defects revealed by the examination as of 


4 December 31, 1927, now being concluded by the 
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Missouri Insurance Department. It is known 
that the company in the early months of 1927 
met serious losses in its health and accident de- 
partment but the causes of that adverse situa- 
tion have since been removed and it is under- 
stood a profit was experienced in the accident 
and health department during the last quarter 
of 1927. 


EDWARD A. WOODS COMPANY TO 
CONTINUE 
William M. Duff to Head Famous Life 
Insurance Selling Organization 

Announcement has been made by Frank H. 
Davis, vice-president of the Equitable Life 
Assurance Society, that the death of Edward 
A. Woods will not affect the company’s con- 
tract with the Edward A. Woods Company. 
The organization will continue to represent the 
Equitable Life in Western Pennsylvania. 

William M. Duff, who has been associated 
with the Woods Company since 1895, and has 
been one of its chief officers, was elected presi- 
dent of the company at a meeting held January 
19. William J. Powell was made vice-president 
and treasurer, and Charles A. Woods vice- 
president and general counsel. 

The Woods Company wrote paid-for new 
business in 1927 amounting to $64,487,817. The 
organization expects to be doing a business of 
$100,000,000 by 1930. 


Honor W. F. Brophy 

William F. Brophy, assistant to the actuary 
of the. Philadelphia Life Insurance Company, 
recently completed twenty years’ service with 
the company. In honor of the event his asso- 
ciates at the home office tendered him a dinner 
at the Arcadia, followed by a theater party. 
The toastmaster was Dr. David B. Schweiger, 
medical secretary. 


HEADS MISSOURI STATE 





Hillsman Taylor Made President of 
St. Louis Company 





J. E. CALDWELL, CHAIRMAN 





Other Officers Elected Include M. W. Heitz- 
berg as Assistant to President 

St. Louts, Mo., January 20.—Hillsman Tay- 
lor, who had been acting president of the Mis- 
souri State Life Insurance Company of St. 
Louis, Mo., was elected to that office at the 
annual meeting of the company held in the home 
offices here this week. He succeeds M. E. 
Singleton, who resigned several weeks ago to 
devote his entire time to personal business in- 
terests. 

Mr. Taylor was elected executive vice-presi- 
dent of the Missouri State Life in February, 
1926, shortly after control of the company was 
purchased by Rogers Caldwell and associates. 
He had been associated with Caldwell & Com- 
pany, investment bankers and brokers, of which 
Rogers Caldwell is the head. Mr. Taylor came 
to St. Louis from Nashville, Tenn., where the 
main offices of Caldwell & Company are lo- 
cated. 

Born and reared in Renton, Tenn., and a 
graduate of Vanderbilt University, Mr. Taylor 
began the practice of law at 21 years of age and 
three years later was elected Speaker of the 
House of Representatives of the Tennessee Gen- 
eral Assembly. He became associated with 
Caldwell & Company at Nashville, Tenn., in 
1917. , 

James E. Caldwell of Nashville was elected 
chairman of the board of directors of the com- 
pany. 

Other members of the board of directors 
elected are: Charles S. Sargent, Jr., of Kid- 
der, Peaboby & Company, New York; Dr. 
Bruce Ryburn Payne, president of George Pea- 
body College, Nashville, Tenn.; W. S. Brans- 
ford, Nashville, Tenn.; Rogers Caldwell, Nash- 
ville, Tenn.; W. Frank Carter, St. Louis, Mo.; 
Whiteford R. Cole, Louisville, Ky.; Paul M. 
Davis, Nashville, Tenn.; Theobald Feiss, Cin- 
cinnati, O.; E. D. Nims, St. Louis, Mo.; J. 
Sheppard Smith, St. Louis, and Frank O. Watts, 

Miles W. Heitzberg, formerly assistant to 
the executive vice-president, was elected assist- 
ant to the president. Ray H. Widding was 
elected assistant to the vice-president in charge 
of finance division; R. H. Brown was named 
assistant comptroller. P. J. O’Connor, man- 
ager of claim department, was advanced to as- 
sistant secretary in charge of claims. W. N. 
Tolleson was elected assistant secretary for 
financial department. 

The Missouri State Life is one of the largest 
companies in its territory and has built up a 
good reputation together with a substantial vol- 
ume of business. 
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ATLANTIC LIFE CONTROL SOLD 
Group of Richmond Citizens Hs Purchased 
3000 Shares 

RicHMonpD, Va., January 23.—Change of con- 
trol in future policies of the Atlantic Life In- 
surance Company has been effected, according 
to reports appearing in Richmond newspapers. 
A new group of men has purchased 3000 shares, 
which, with additional shares owned by 
allied members, will give the new controlling 
faction a majority of the 6500 shares of the 
company now outstanding. Edmund A. Saun- 
ders, president of the Atlantic Life, heads the 
controlling syndicate. 

No definite information as to the actual iden- 
tity of the new controlling group has been 
learned, but it is reported that its personnel is 
represented by a group of influential Richmond 
citizens. 

It is understood that acquisition of the Atlan- 
tic Life Insurance Company stock has brought 
it to a new high level of $775 a share, making 
it one of the largest transactions of its kind 
ever carried out in the city. The stock, on 
this basis, would aggregate more than $2,000,000. 

In 1927 the public statement showed that the 
Atlantic Life Insurance Company had policies 
in force aggregating $138,000,000, a surplus ex- 
ceeding more than $17,000,000 and capital of 
nearly $900,000. Approximate figures for the 
past fiscal year, according to authentic figures, 
will show a substantial increase in all phases 
of the company’s business. Edmund Straud- 
wick is the present chairman of the board of 
directors, Edmund A. Saunders is president, 
while A. O. Swink is district manager of the 
company agency in Richmond. 


Concludes Series of Schools 
President Gerard S. Nollen of the Bankers 
Life Company, Des Moines, assisted by Vice- 
President and Director of Agencies W. W. 
Jaeger, Assistant Director of Agencies O. 3. 
Jackman, and Assistant Secretary and Advertis- 
ing Manager B. N. Mills, has just concluded a 
series of five schools of instruction for mem- 
bers of the Bankers Life field force. Approxi- 
mately 800 Bankers Life salesmen were in at- 
tendance at the schools, where plans for 1928 

and forthcoming years were disclosed. 


1927 Production Estimated 
(Concluded from page 3) 

two showed gains and six showed losses. Thus 
half of the year showed gains and half showed 
losses, as compared with the corresponding 
months of the previous year. Group insurance, 
the youngest of the three branches, aggregated 
$824,000,000, which was 21.5 per cent less than 
the unprecedented total of $1,051,000,000 in 1926, 
but the amount exceeded the total of 1924 by 
37.9 per cent. This is encouraging when the 
rapid growth in the volume of group insurance 
in recent years is considered. 
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CONTINENTAL OF ST. LOUIS ELECTION 
J. DeWitt Mills Becomes Vice-President 
of Life Company 

The board of directors of Continental Life 
Insurance Company of St. Louis at the annual 
meeting on January 17 elected J. DeWitt Mills 
vice-president of the company. The office of 
vice-president had been vacant since last Oc- 
tober, when Ed. Mays was elected president. 

Previous to this promotion Mr. Mills had 
been secretary of the company, having held that 
office since the company moved to St. Louis six 
years ago. His duties in that capacity have 
been varied, including the general management 
of home office departments. For several years 
he was in charge of the investment department, 
and during the past two years he has devoted a 
large part of his time to agency work, for which 
he has developed a real affection. 

At the same meeting, Louis Marks, who had 
been assistant secretary since 1921, was ad- 
vanced to the office of secretary. Mr. Marks 
has been in charge of the underwriting and 
claim departments for the past several years. 





Fine Record of Mutual Life of Canada 

Another notable year has been added to the 
steadily progressive record of the Mutual Life 
Assurance Company of Canada, whose home 
office is at Waterloo, Ontario. This enterpris- 
ing company, although it only operates in Can- 
ada and Newfoundland, in 1927 wrote new busi- 
ness amounting to $52,250,136, or $2,684,000 
more than in the previous year, and advanced 
its insurance in force at the end of the year to 
$386,669,481, thus showing a gain for the year 
of $32,600,000. The company’s assets now 
aggregate $89,233,343—an increase of $8,600,000 
—and its surplus funds and special investment 
reserves now amount to $11,829,283. Its sur- 
plus earnings last year exceeded $4,500,000, and 
its dividend payments to policyholders aggre- 
gated $3,646,105, or $550,000 more than in 1926. 
The company was again successful in reducing 
its expense ratio, which was only 14.44 per cent 
in 1927, while the rate of interest earned last 
year averaged 6.46 per cent, notwithstanding 
the steady decline in interest rates. The total 
payments to policyholders in 1927 were $8,279,- 
514. In twenty years the assets have increased 
nearly $78,000,000 and the insurance in force 
has increased over $335,000,000. The officers 
of this strong and well managed institution are: 
President, Hume Cronyn; first vice-president, 
R. O. McCulloch; chairman of the board, ¢ 
M. Bowman; general manager, W. H. Somer- 
ville. 

New England Mutual Life Surpasses 

Previous Records 

During the year 1927 the New England Mu- 
tual Life Insurance Company of Boston wrote 
$137,490,202 of new insurance, this sum rep- 
resenting a new high mark, and at the end of 
the year the company had crossed the billion- 
dollar line, having $1,023,263,402 of insurance 
outstanding—an increase for the year of $85,- 
043,286. Death claims were paid in 1927 on 
1421 lives, ranging from 17 to 96 years of age, 
the total being $7,671,129. Of this sum $2,339,- 
857 was paid on policies issued within five years, 





the insurance representing 30.8 per cent of the 
total payments. Among the deaths 158 were of 
a violent nature, including 63 by suicide and 37 
due to automobiles. The company’s assets now 
amount to $200,776,765, the increase in the past 
year having been $16,338,564. The surplus in- 
creased $753,007, now amounting to $13,261,574, 
after $500,000 had been added to the general 
contingency fund and $8,850,000 voted for divi- 
dends payable in 1928. Through its career of 
84 years the company has paid more than $400,- 
000,000 to policyholders, and is now not only 
larger and stronger than ever before in its long 
history, but is better equipped in every way to 
serve the public. At the recent election of 
officers, President Daniel F. Appel and the other 
officers were re-elected, and the new position of 
treasurer was created, to which Wallace D. 
Dexter, Jr., was elected. Dwight Foster was 
made assistant treasurer, and R. P. K. Neff, 
J. T. Pearce and W. D. Adams were promoted 
to be assistant secretaries. Assistant Medical 
Director Harold M. Frost, M. D., was ad- 
vanced to the new position of associate medical 
director, and Frederick R. Brown, M. D., chem- 
ist and examiner at the head office, was elected 
assistant medical director. 


Director of Home Life 
Francis D. Bartow, of J. P. Morgan & Com- 
pany, has been elected a director of the Home 
Life Insurance Company, of New York. Mr. 
Bartow was formerly a vice-president of the 
First National Bank of New York. 


Addresses Atlanta Life Underwriters 

Charles C. Clabaugh, agency supervisor of 
the Maryand Life Insurance Company, of 
Baltimore, on January 19, addressed the Atlanta 
Association of Life Insurers. 





MONARCH LIFE TO BE 
REHABILITATED 
Kansas City Company Placed in Hands oj 
William R. Baker 

ToreKA, KAn., January 23.—The Monarc, 
Life Insurance Company of Kansas City, Kay, 
was placed in the hands of William R. Bake 
State commissioner of insurance, for rehab. 
tation following a hearing at that city befo: 
Federal Judge John C. Pollock Saturdayf 
Stockholders who applied for the appointmey; 
of a receiver charged that the company wa 
mismanaged. However, attorneys for the com. 
pany and the stockholders agreed that an x 
tempt should be made at rehabilitation. Th 
company was organized March 2, 1926, with; 
capital stock of $100,000 and a reserve of $1. 
000. The firm has $1,100,000 insurance in fore: & 
J. D. Waters is president and Charles W. Barf 
ney, secretary. i 


Thomas I. Parkinson Guest of Honor tf 
Equitable Officers’ Dinner : 
On Wednesday January 18, the officers of th 
Equitable Life Assurance Society of the Unitelf 
States tendered a dinner at the Union Leagufl 
Club, New York, to Thomas I. Parkinson, ref 
cently elected president of the Society. Wilf 
liam Alexander, dean among the officers of the> 
Equitable, was toastmaster. The other oi-— 
ficers in attendance were Vice-President Frank 
H. Davis, Second Vice-President Leon Os 
Fisher, Second Vice-President William [ff 
Graham, Second Vice-President and Actuary 
Robert Henderson, Second Vice-President John 
Stevenson, Second Vice-President and Associate 
Actuary Ray D. Murphy, Treasurer Meredith 
C. Laffey, Auditor Walter H. Jones, Medicalfl 
Director T. H. Rockwell and Charles J. Mar-f 
tin, manager, real estate department. 

















Supplement to Extracts from the Statements of Life 
Companies for 1927 


The following figures from the statements of life insurance companies, covering the 
year 1927, have been compiled from returns made direct to THE SPECTATOR: 


Total Ad- Surplus to 
: mitted Assets _Policy- 
Name and Location of Company Jan. 1,1928 — holders* 
Aetna Life, Hartford............... 338,746,659 41,003,082 
Canada Life, Toronto, Ont.......... 140,580,000 ~—=s«.......... 
Columbus Mutual, Columbus....... 12,081,321 1,296,951 
Commercial Life, Kansas City, Mo... 235,759 117,034 
Confederation Life, Toronto, Ont... . 57,133,487 6,589,901 
Connecticut Mut., Hartford, Conn... $156,374,327 $18,558,351 
Des Moines Life & An., Des Moines, . 4,328,700 240,000 
Detroit Life, Detroit............... 6,637,028 590,137 
Great Southern, Houston, Tex....... 23,265,446 2,832,903 
Great Western Ins., Des Moines..... 1,100,926 375,000 
Home Life, New York City......... 62,384,219 3,132,507 
Imperial Life, Asheville, N.C....... 656,298 172,303 
Kansas City Life, Kansas City, Mo... 48,780,042 4,528,608 
Lincoln Liberty, Lincoln, Neb....... 1,562,941 229,242 
Lincoln National, Ft. Wayne........ 43,362,558 4,000,000 
Mass. Mutual, Springfield, Mass..... i’ 
Midland Nat’l, Watertown, 8. D..... 4,674,044 712,165 
Midwest Life, Lincoln, Neb......... 3,937,124 409,261 
Mutual Life, Waterloo.............. 89, tS ae 
Ritual Trt CRO TE. cceccs | eebesecs © apbbewes 
New York Life, New York City..... 9 2.20... eee e eee 
New World Life, Spokane.......... 7,899,208 1,851,719 
Ohio State, Columbus, O........... 9,416,775 1,064,478 
Philadelphia Life, Philadelphia, ra... 12,030,141 902,143 
Phoenix Mutual, Hartford.......... 113,378,351 6,458,782 
Reserve Loan Life, Indianapolis, Ind. 9,935,025 645,445 
Rockford Life, Rockford, Ill......... 2,119,401 285,592 
Service Life, Lincoln, Rips. "767, 380 255,539 
Southeastern Life, Greenville,S.C... 090 62.0... cee eee 
Southland Life, Dallas............. 13,833,238 917,222 
Sun Life, Baltimore................ 6,883,922 1,450,000 
Victory National Life, Tampa. ...... 487,354 210,246 
*Includes capital. @ Ordinary. 6 Industrial. ¢ Group. 
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Total New Total Increase 
Total Dis- Paid-for Insurance Over FF 
Income bursements Insurance in Force, Jan. 1, 1927 
Jan. 1, 1928 n 
a1,782,258 ; 
86,133,723 56,026,444 a394,687,025 3,226,688,735 295,668.25 ™ 
506,487,014 n 
34,378,000 ........ 146,492,000 769,982,000 96,591,00 
4,534,454 2,525,247 20,934,474 102,490,798 11,7078 
106,925 81,280 835,545 2,509,390 324,66 Fe 
aieneiaten.,  Wieprccciagel ar aeueeetn 258,466,184 27, 719.3 ; 
$33,832,112 $22,092,626 114,429,008 $743,051,467 $69,199,005 
1,053,763 643,379 24,000,000 30,200,000 ; 
¢1,700,000 
2,708,509 1,754,483 17,874,427 68,010,561 5,926, 
7,588,711 4,465,068  @31,730,601 173,882,223 11,053,705 
¢4,380,550 f 
222,092 117,407 3,607,738 8,283,738 
13,452,744 9,102,037 45,329,049 323,136,605 
61,782,258 
856,348 510,192 68,054,548 13,070,992 
12,394,117 7,796,443 84,812,886 369,602,966 6 
622,964 320,490 4,262,643 16,140,000 a "059, r 
16,159,964 10,182,328 @136,215,392 514,159,450 53,659.54 
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Life Insurance Companies Projected and 
Retired in 1927 
CoMPANIES PROJECTED 

American Protective Insurance 
Rutherfordston, N. C. 

Bankers Guaranty Life, Little Rock, Ark.— 
W. D. Dilbeck, president. 

Dixie Life Insurance 
WN: CG. 

First National Life Insurance Co., Boise, 
Idaho—C. A, Barton, president; Harry L. 
Barton, secretary. 

Great States Life Insurance Company, Bloom- 
ington, Ill—Lester H. Martin, president; T. H. 
Keys, secretary. 

Gulf States Mutual Life Insurance Company, 
Dallas, Texas.—G. C. Sheeran, C. J. Dewoodie, 


Company, 


Company, Raleigh, 


incorporators. 

Harlem Life Insurance Company, New York. 
—Arthur A. Madison, Samuel J. Cottman 
et al., incorporators. 


La Salle Life Insurance Company, Lake 
Michigan Building, Chicago, Ill—R. B. Newell, 
H. L. Hagerman et al., incorporators. 

Liberty Mutual Insurance Company, Char- 
lotte, N. C. 

Los Angeles Life Insurance Company, 
Wright and Callender Building, Los Ange- 
les, Calif. 

Michigan Life Insurance Company, Detroit, 
Mich.—Alex. Groesbeck, president; Wesley D. 
Beaumont, secretary. 

Mutual Savings Life Insurance Company, 
Decatur, Ala. 

National Old Line life of Topeka, Kans.—H. 
E. Clare, H. H. Motter et al., incorporators. 

National Progressive Life Insurance Com- 
pany, Fort Crook Boulevard, South Omaha, 
Nebr.—G. L. E. Klingbeil, president; R. W. 
Moore, secretary. 

Union National 
Kansas City, Mo. 

Union Pacific Assurance Company of Amer- 
ica, Omaha, Nebr. : 

United Insurance Company, 2721 So. Michi- 
gan Ave., Chicago, Ill1—O. T. Hogan, president. 


Life Insurance Company, 


CHANGES AND RETIREMENTS IN 1927 

Alabama National Life Insurance Company, 
Birmingham, Ala—Merged with the Protec- 
tive Life Insurance Company, 2112 First ave- 
nue, Birmingham. 

American Life Reinsurance Co., Dallas, Tex., 
changed its name to American Life Insurance 
Company. 

Associated Insurance Company of California, 
Los Angeles—Name changed to Associated 
Life Insurance Company and adopted legal re- 
serve basis in November. 

Bankers National Life Insurance Company, 
Orangeburg, S. C.—Sold to Palmetto State In- 
surance Company, Columbia, S. C. 


Commonwealth Life Insurance Company, 
Little Rock, Ark.—Liquidated. 
Garfield Casualty Insurance Company.— 


Name changed to Twentieth Century Life 
Company, Chicago, Ill. 

Great Southern Mutual Life Insurance Com- 
pany, Little Rock, Ark—Reinsured by the Uni- 
versal Life Insurance Company. 


Kaskaskia Life, Shelbyville, I!l—Name 


changed to Mississippi Valley Life Insurance 
Company and moved to St. Louis, Mo. 

Michigan Mutual Life Insurance Company, 
Detroit—Reinsured by National Life Insurance 
Company of Chicago. 

Nevada State Life Insurance Company, Reno, 
Nev.—Merged with Sierra Nevada Life and 
Casualty Insurance Company, Oakland, Calif. 
This company is the consolidation of the West- 
ern National and the Nevada State. 

Northern Life Insurance Company, Minne- 
apolis, Minn.—Taken over by North American 
Life and Casualty, Minneapolis. 

Public Life Insurance Company, Chicago, III. 
—Liquidated. 

Public Savings Insurance Company of Amer- 
ica, Indianapolis—Reinsured by Western and 
Southern Life Insurance Company, Cincinnati, 
Ohio. 

Quick Payment Old Line Life Insurance 
Company, St. Louis, Mo.—Name changed to 
First National Life Insurance Company of 
America. 

Standard Life Insurance Company of Arkan- 
sas, Little Rock.—Reinsured by National Bene- 
fit Life, Washington, D. C. 

United American Life Insurance Company, 
Jacksonville, Fla—Retired. 

Western National Life Insurance Company, 
Oakland, Calif—Merged with Sierra Nevada 
Life Insurance Company, Oakland. 

Western Protection Insurance Company, 
Kansas City, Mo. Name changed to Western 
Protection Life Insurance Company. 

Western States Insurance Company, Clayton, 
Mo.—Name changed to Western States Life 
Insurance Company and adopted legal reserve 
basis. 

LICENSED IN 1927 


Bankers National Life of New Jersey, Jour- 
nal Square, Jersey City, N. J.—Richard H. Lee, 
president; Herman S. Turner, secretary. 

Citizens National Life Insurance Company 
431 Missouri avenue, E. St. Louis, Ill—Geo. 
Cabureck, organizer. 

Colorado Life Insurance Company, Denver, 
Colo. 

Guaranteed Security Life Insurance Com- 
pany, Topeka, Kans.—Chas. W. Dingman, pres- 
ident and general manager; J. E. Erwin, secre- 
tary-treasurer. Formerly Guardian Reserve. 

Globe Life Insurance Company, Omaha, 
Nebr.—W. A. Fraser, president. 

Judea Life Insurance Company, 44 E. 23rd 
street, New York.—Morris Pike, manager. 

National Security Life Insurance Company, 
Wichita Falls, Texas—C. I. Frances, presi- 
dent; L. O. Shudde, secretary. 

Sierra Nevada Life and Casualty Insurance 
Company, Oakland, Calif—Chas. E. Mooser, 
president; William A. Rafael, secretary. This 
company is the consolidation of the Western 
National and Nevada State. 

Union Labor Life Insurance Company, 1701 
Connecticut avenue, Washington, D. C_— Mat- 
thew Woll, president; Luther C. Steward, sec- 
retary-treasurer. 

United Life Insurance Company, Salina, 
Kans.—C. L. Brown, president; M. C. Beamer, 
secretary-treasurer. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 


























New York Life Agents 
Paid for 927 Million 


Dollars 


of NEW BUSINESS DURING 


THE YEAR 1927 | 


@ This is the largest total secured 
by Nylic Agents in any year mn 


the Company’s history, exceed- 
ing their record for 1926 by 


$27,000,000 


The Company’s total insurance 
in force on December 31, 1927, 
was over Six and a Quarter Bil- 
lions, viz., 


$6,285,800,000 





I In their service to the public, 
Nylic Agents continue to pros- 
per and to forge ahead to greater 
achievements. 


“Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 
and happy?” 























New Home Office Building now being 
erected on the site of the famous 
old Madison Square Garden 


NEW YORK LIFE INSURANCE 
COMPANY 


346 Broadway, New York 
Darwin P. Kingsley, President 
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Add the 
Prestige of 


Progress 
To Your Sales Ability 


Nineteen-twenty-seven was another great year of progress 
for the Missouri State Life. Over $217,000,000 of new 
business written—nearly $30,000,000 gain over 1926! 


OOOO 6666064 


Insurance in force now over Three Quarters of a Billion 


Dollars! 


Nineteen-twenty-eight opens with still greater prospects. 
Our expansion program contemplates a greatly enlarged 
Agency organization. 


We offer exceptional opportunities to good men. Write us. 


A Great Company Daily Growing Greater 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Home Office, Missouri State Life Building, St. Louis 
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Missourt STATE LiFe INSURANCE Co., St. Louts 


Send me your Agency proposal. 
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EUREKA MARYLAND APPOINTMENT 
T. J. Mohan Made Field Supervisor—Had 
Interesting Career 
Through the consistent growth of the Eureka 
Maryland Assurance Corporation, it has been 
necessary to appoint a field manager. T. J. 
Mohan, formerly Southern division manager, 
who has been successful in developing men and 
agencies, has been selected for this position. 
Mr. Mohan’s record in the life insurance field 
is somewhat analogous to that of the late presi- 
dent, J. C. Maginnis. Born and raised in the 
anthracite coal regions of Pennsylvania, he was 
obliged to work in the mines by day and gain 
his education through attendance at the night 
schools. In 1906 he went with the Prudential 
Life Insurance Company at Mt. Carmel and 
worked under J. C. Maginnis, who was then 
assistant superintendent. After Mr. Maginnis’ 
promotion and transfer to the New England 
States, Mr. Mohan resigned his position and 
entered Valparaiso University in Indiana. Grad- 
uating from there a few years later he re- 
entered the insurance business as _ assistant 
superintendent at Bangor, Penna., again under 
J. C. Maginnis, who was general manager of the 
Reading Mutual, at that time. From this time 
on Mr. Mohan moved rapidly. He was pro- 
moted to superintendent at Lansford and later 
made field supervisor of the Home Life of 
Philadelphia. In 1916 he resigned and assumed 
charge of a staff for the Pennsylvania Mutual. 
In 1922 “he entered the ranks of the Eureka 
Maryland in the ordinary department and devel- 
oped the leading agencies of Hazelton and 
Wilkes-Barre; he also reorganized the Phila- 
delphia office. A year later he accepted the 

management of the Southern division. 

Mr. Mohan has had excellent training during 
his long insurance career and he is one of the 
best informed men in the business to-day. 
Through his wide experience he is well fitted 
for his new position. ; 


Reserve Loan Life Increases Business 

A preliminary statement prepared by the Re- 
serve Loan Life Insurance Company of Indian- 
apolis, Ind., shows that in 1927 the company 
added to its insurance in force to the extent of 
$9,217,377, so that its insurance in force now 
amounts to $82,536,888. A gain of over $1,370,- 
000 was also made in the admitted assets, which 
now aggregate $10,674,483, while the reserves 
covered by deposit with the State Insurance De- 
partment for the protection of all policyholders 
have advanced to $8,5688,193. It is apparent 
that very gratifying progress was made by the 
Reserve Loan Life during the past year. 


Great Record of Continental Assurance 

It is announced that the Continental Assur- 
ance Company, Chicago, achieved the distinction 
during the past year of reaching the $100,000,- 
000 mark of paid-for insurance in force, having 
reached this goal in sixteen years, without rein- 
surance or mergers of any kind. It is further 


Stated that this record has only been exceeded 
by two legal reserve companies. The company 
made a gain in insurance in force of nearly 
$20,000,000 last year. 


UNION CENTRAL DEDICATION 
New Building Expected to Care for Growth 
of Company for 100 Years 

CincInNATI, OunI0, January 20—The new 
addition to the Union Central Life Insurance 
Company’s headquarters building at Cincinnati 
was formally dedicated Tuesday, January 17, 
with the sealing of a century box and the un- 
veiling of a large bronze tablet in the foyer 
bearing a relief of Judge Jacob Burnet, who 
originally owned the site upon which the new 
edifice now stands. 

The bronze tablet was unveiled by Miss Mary 
Coleman Burnet, a great-great-granddaughter 
of the pioneer Cincinnatian. The unveiling 
was witnessed by six hundred representatives of 
the company, who were in Cincinnati attending 
an annual sales convention, and by hundreds of 
friends and associates of officials of the com- 
pany. 

A speculative prophecy on Cincinnati and 
future scientific developments, written by Her- 
man Schneider, dean of the College of 
Engineering and Commerce, University of Cin- 
cinnati, was read at the ceremony and then 
placed in the century box, which contained 
much other interesting data of the years 1927- 
1928. 

John D. Sage, president of the company, 
told how the company was founded early in 
1867, and of the company’s rapid growth. 

“The growth of the Union Central has been 
so rapid,” he said, “that it was regarded as 
desirable to secure adjoining property to pro- 
vide for the expansion needs of 50, 75 or 100 
years in the future. Accordingly the old Burnet 
House was purchased and razed, beginning in 
January, 1926. 

“Eight and one-half stories of the new an- 
nex from the Third-Street level are now com- 
pleted, and the foundation and steel columns 
are sufficiently deep and strong to bear a build- 
ing which will eventually be 26 stories in height. 
The plans and specifications for this have been 
prepared in full. 

“The various departments and the clerical 
force of our company now are housed in the 
annex, with the executive departmental offices 
remaining in the main building. This building 
records another milestone in the progress of one 
of Cincinnati’s most important lines of endeavor 
—life insurance. With five life insurance com- 
panies here and a number of companies other 
than life, Cincinnati is one of the country’s 
most important insurance centers. As for the 
Union Central, it is the second largest life in- 
surance company west of Philadelphia and New 
York, with assets of more than $264,000,000 
and insurance in force of more than $1,410,- 
000,000.” 

President Sage introduced George L. Wil- 
liams, vice-president, who talked of Cincinnati 
as an insurance center; Jesse R. Clark, Jr., 
treasurer, who spoke on “Investments of Life 
Insurance Companies”; John L. Shuff, manager 
of the home office general agency, who told of 
the place of the Union Central among the life 
insurance companies of the country; Frederick 
W. Garber, of Garber & Woodward, architects, 
and John W. Pattison, vice-president. 


II 


PENN MUTUAL GETS R. G. ENGELSMAN 
Million Dollar Producer to Be General 
Agent 

Ralph C. Engelsman, well known as a star 
producer of the Equitable Life Assurance So- 
ciety, and as a life insurance educator, has 
joined the Penn Mutual Life Insurance Com- 
pany, and will manage an office of his own in 
New York under the title of general agent. 
His appointment was due in part to his technical 
training, and to the organizing ability which 
sales mastery and the teaching faculty develop. 
Mr. Engelsman was born in New York and is 
twenty-nine years of age. His high school edu- 
cation was supplemented by an extension course 
at Columbia, to which was added a period at 
the Art Students’ League. Nine years ago, 
after his discharge from the Navy, he joined the 
Equitable. In his first year he wrote $90,000. 
Year by year his volume increased and now he 
ranks as a million-dollar producer, and as such 
he had a seat at the million-dollar round table 
session at the recent Memphis convention. 

Mr. Engelsman is as well known as an edu- 
cator as he is as an underwriter. To this work 
he has in each recent year given a part of his 
soliciting time. For some time he has been 
associated with Vincent B. Coffin as an in- 
structor in the Life Insurance School of New 
York University, and he has been an instructor 
in the life insurance schools of Rochester, Buf- 
falo, Oklahoma City, Boston, and other places, 
in association with Doctor Lovelace and Vincent 
B. Coffin. His connection with New York Uni- 
versity will not be interrupted by his Penn Mu- 
tual appointment. He has taught about 1500 
life insurance students in his various schools 
and classes. ‘ 

As a life insurance author Mr. Engelsman 
makes his first appearance this month with a 
book, printed by Harper’s, entitled “Making 
Sales Contacts.” The title originally chosen 
was, “Making Life Insurance Contacts,” but 
Harper’s found that the text matter was as 
applicable to other kinds of salesmanship as to 
life insurance, and so the change in title was 
made. 

Mr. Engelsman is very well ‘known as 8 
speaker at life insurance conventions, sales con- 
gresses, and agency meetings. 


DINES LIFE UNDERWRITERS 
Fidelity Union Trust Company Host to 
Newark Men 
The Fidelity Union Trust Company of New- 
ark, N. J., gave a dinner to the life under- 
writers of the city on Wednesday evening of 
last week, at the Robert Treat hotel. About 
200 attended. The program was very brief, 
the intent being to indicate the good will of 

the trust company. 

Julian S. Myrick, president of the National 
Association of Life Underwriters; Leroy 
Mershon, deputy manager of the Trust Com- 
pany Division of the American Bankers Asso- 
ciation; Roy Baker, president of the Newark 
Life Underwriters Association, and Leslie G. 
McDowall, assistant trust officer of the Fidelity, 
all spoke briefly. William Scheerer, chairman 
of the board of the Fidelity, presided. 
















THE SPECTATOR Thursday 






























= 


GUARANTEE FUND 


LIFE 
ASSOCIATION 


OMAHA, NEBRASKA ORGANIZED 1901 : sel 














aR PO NMR NRE NE Aan ene ome HERE RHEE 














TWENTY-SIXTH ANNUAL STATEMENT Ez 
JANUARY 1, 1928 a ts 





ASSETS $12,306,644.85 


459% of Liabilities 


LIABILITIES 2,681,720.13 


Only 22% of Assets 


ASSETS OVER LIABILITIES 9,624,924.72 a ily 


359% More Than Liabilities q cr’ 
INSURANCE IN FORCE 172,933,200.00 Bt 
CLAIMS PAID IN 1927 1,363,474.28 a its 





Splendid Agency Openings for Men and Women 
in the Following States: (lis 


ARKANSAS IOWA NORTH DAKOTA 
CALIFORNIA KANSAS OKLAHOMA 
DISTRICT OF KENTUCKY OREGON 
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FLORIDA MISSOURI TEXAS 
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IDAHO NEBRASKA WASHINGTON 
ILLINOIS NEVADA WEST VIRGINIA 
INDIANA NORTH CAROLINA WYOMING 
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MeLean Heads Penn Mutual’s Mississippi 
General Agency 

J. N. McLean of Jackson, Miss., has been 
placed in sole charge of the Penn Mutual's 
Mississippi General Agency, the firm of Bufkin 
& McLean having been dissolved. Mr. Bufkin 
retires to give his entire time to personal pro- 
duction. 

Mr. McLean declined the cashiership of the 
largest banking institution in Mississippi to 
enter life insurance as a Penn Mutual repre- 
sentative, and for many years he has been one 
of the company’s leading producers. He is a 
director of the Jackson State National Bank 
and of the Hiawatha Milling Company, Inc., 
both of Jackson, and is a member of various 
civic organizations. His acquaintance with 
business men, and business affairs, and with 
community affairs is extensive. In line with the 
company’s new expansion policy, a program of 
enlargement of the Mississippi general agency 
has been laid out, and Mr. McLean will proceed 
to put it into operation, by adding new agents 
and adequately training them. 


Guarantee Fund Life Association, Omaha 

Stronger than ever before, the Guarantee 
Fund Life Association, of Omaha, Neb., closed 
the year 1927 with assets of $12,306,645, and 
an excess of assets over liabilities of $9,624,- 
925. These figures represent gains of $1,244,- 
575 in assets, and $876,931 in surplus. The 
Association has thus maintained its well estab- 
lished course of increasing its resources stead- 
ily from year to year, and has likewise in- 
creased its insurance in force during the past 
year to the extent of $2,670,750, the amount of 
insurance now outstanding being $172,933,200. 
The Association holds first mortgages on farm 
properties to the amount of $3,625,389; owns 
its home office building and other real estate 
valued at $1,039,787; owns county and munici- 
pal bonds to the value of $6,897,420, and Lib- 
erty bonds worth $100,000, and has cash on hand 
to the amount of $358,264; accrued interest 
amounting to $202,381 and deferred net pre- 
miums aggregating $83,404. Its largest liability 
is the reserve required by law, $1,575,311, and 
it also holds a reserve of $760,722 on account 
of income policies in process of payment. Other 
liabilities are reserves for taxes and expenses, 
$111,187; claims awaiting proofs, $61,000 (no 
death losses proved and unpaid), and advance 
premiums and trust funds, $173,501. 

The claims paid in 1927 aggregated $1,363,- 
474, and the mortality experience was favorable, 
having been but 60.06 per cent of actual to ex- 
pected, while the death rate per $1000 of insur- 
ance was but 8.17. Income from interest and 
rents was $635,805, and the average rate of in- 
terest earned was 5.12 per cent—a very gratify- 
ing result, considering the prevailing low rates 
of interest. 

From the foregoing it is manifest that the 
Association is prompt in its settlements of 
claims and invests its funds in high-class secu- 
tities. The Association’s head office is cen- 
trally located in the financial district at Eigh- 
teenth and Douglas streets, Omaha, and is a 
modern and substantial structure. 

The fine mortality record made by the Guar- 


ance Fund Life Association, during its career 
of twenty-six years, is indicative of the very 
careful selection of risks which has constantly 
been a feature of the Association’s administra- 
tion. Since its commencement of business, the 
yearly ratios of actual to expected mortality 
have been as follows: 1902, 40.42 per cent; 
1903, no deaths; 1904, 21.58 per cent; 1905, no 
deaths; 1906, 18.63 per cent; 1907, 19.76 per 
cent; 1908, 15.97 per cent; 1909, 12.27 per 
cent; 1910, 29.66 per cent; 1911, 27.26 per 
cent; 1912, 31.07 per cent; 1913, 35.10 per cent; 
1914, 34.41 per cent; 1915, 38.50 per cent; 1916, 
40.39 per cent; 1917, 42.93 per cent; 1918 (year 
of influenza epidemic), 88.56 per cent; 1919, 
46.44 per cent; 1920, 44.96 per cent; 1921, 43.37 
per cent; 1922, 51.07 per cent; 1923, 59.26 per 
cent; 1924, 49.91 per cent; 1925, 42.69 per cent; 
1926, 48.65 per cent; 1927, 60.06 per cent. 

During the past twenty-six years the claims 
paid by the Association have amounted to $9,- 
917,022. 

It is evident that the Guarantee Fund Life 
Association made very satisfactory progress in 
its twenty-sixth year, which should be most 
gratifying to its members, officers and agents. 
During the whole period of its existence the 
Association has almost uniformly shown con- 
siderable gains in assets from year to year, 
and its mortality experience has been consist- 
ently favorable, the highest point reached, 88.56 
per cent in 1918, having been due to the preva- 
lence of the influenza in that year, but still hav- 
ing been materially less than the expected mor- 
tality. The Association operates in more than 
half of the States of the Union, and has excel- 
lent territory open for energetic and intelligent 
agents, to whom it can offer attractive con- 
tracts. President J. C. Buffington, the organ- 
izer of the Association, has been its active 
executive official since it began business, and 
the success and reputation gained by the Asso- 
ciation are chiefly due to its fair and efficient 
management. It is fortunate in having a very 
capable and efficient staff, which is made up as 
follows: President, J. C. Buffington; vice- 
presidents, Edward M. Martin and J. W. 
Hughes; secretary-treasurer, R. E. Langdon; 
medical director, Dr. A. C. Stokes; assistant 
secretary and auditor, L. E. Gillespie; assistant 
secretaries, A. D. Hunter, J. F. Mulligan and 
J. F. Kinney; superintendent of agents, F. A. 
Hicks; cashier, J. S. Helgren; actuary, Jno. 
W. Barth; advertising manager, C. R. Con- 
nolly. 


Dinner to A. L. Whitmer 

Cuicaco, Inu., January 23.—A testimonial 
banquet in honor of A. L. Whitmer, chairman 
of the board of the Chicago National Life In- 
surance Company, in recognition of his leader- 
ship of the company to the record of having 
$50,000,000 of insurance in force at the end of 
the sixth year, is to be held here Monday night, 
at the Hotel Stevens. It is claimed that this is 
a record never equalled by any other life insur- 
ance company in the same period of time. The 
committee includes: Soren T. Corydon, A. G. 


Gulbransen, Michael Zimmer, John E. Chal- 
strom, Robert H. Farrell and Royal P. Kuehn. 
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Massachusetts Mutual Life’s Best Year 

In transmitting to policyholders the 76th 
annual report of the Massachusetts Life Insur- 
ance Company of Springfield, President Wil- 
liam W. McClench states that the volume of 
new business secured in 1927 was larger than 
in previous years, that the rate of mortality con- 
tinued to be very favorable and that the ex- 
pense rate was lower than heretofore. The 
new business aggregated $262,491,643, and the 
business in force at the end of 1927 amounted 
to $1,609,837,403, represented by 431,369 policies. 
The mortality was but 47.69 per cent of that 
expected, while the rate of expense was but 
18.7 per cent. The average rate of interest 
earnings in 1927 was 5.62 per cent. The pre- 
mium income last year amounted to $52,102,827, 
while the total income was $73,468,222. Dis- 
bursements included $28,549,453 to policyholders 
and beneficiaries, with a further sum of $3,557,- 
534 paid under supplementary contracts. Taxes, 
fees and licenses called for the payment of 
$1,253,330, while the general expense amounted 
to $8,551,351. The chief liability is the policy 
reserve, $234,490,920, and the excess of assets 
over all liabilities is $17,644,853. Dividends to 
policyholders in 1927 amounted to $11,020,411. 
Increases made in 1927 included $30,916,009 in 
assets, $1,226,141 in surplus, $176,452,329 in 
insurance in force and $2,476,041 in payments 
to policyholders. During the year 1927 the 
company moved into its handsome new office 
building and has practically consummated the 
sale of the former home office. The Massa- 
chusetts Mutual is highly regarded throughout 
the country, and is generally recognized as one 
of the best companies from the viewpoint of 
the policyholder. 


Heads St. Louis Life Underwriters - 

St. Louis, Mo., January 21—Arthur L. Mc- 
Knight, manager of the St. Louis branch office 
of the AXtna Life Insurance Company, was 
elected president of the Life Underwriters As- 
sociation of St. Louis, Mo., at the annual meet- 
ing of that organization held at the Chamber 
of Commerce on Tuesday, January 17. 

Other officers elected by the association are: 
First vice-president, Arthur W. Green, assist- 
ant manager of the St. Louis office of the Equi- 
table Life Assurance Society of New York; 
second vice-president, Patrick H. Dean, special 
agent of New York Life Insurance Company ; 
secretary and treasurer, Ervin A. Pickel, assist- 
ant manager, Phenix Mutual Life Insurance 
Company. 

Henry E. Walker, agency supervisor com- 
mercial branch of New York Life Insurance 
Company, the retiring president, was elected 
chairman of the executive committee. Other 
members of the executive committee are: 
Chester O. Fischer, manager for Massachusetts 
Mutual Life Insurance Company; Richard J. 
Shepley, special agent Northwestern Mutual 
Life Insurance Company; Ezra E. Woodbury, 
special agent National Life of Vermont, and 
Ira Fischer, manager for the Penn Mutual Life 
Insurance Company. 

The association perfected preliminary plans 
for a sales conference to be held on February 1. 
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BANISHING INSECURITY 


History of Insurance from Earliest Days, 
the Circulation of Which Makes Fine 
Insurance Institutional Advertising 
BY HARRY CHASE BREARLEY 


Insurance, the need of it, the recognition of that 
need by the public, and the growth of that recog- 
nition, traced from early days down to today, are 
so Clearly and so interestingly set forth, that the 
reader proceeds from cover to cover of this booklet 
without pause. 


Here is a booklet which does not contain one 
sentence that would cause the reader to fee] that an 
attempt was being made to sell him on any form of 
insurance, yet the story is so presented that he can- 
not fail to be impressed with the value of insurance 
protection and the sales-resistance in every case is 
correspondingly broken down. This offers the 
highest type of insurance publicity obtainable. 


Single copy, 25 cents 


100 copies....... $15 1000 copies...... $100 
seta mai 60 Me Shutes 400 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 











Security Mutual Casualty Company 


December Thirty-First, 1926 


ASSETS 
Bonds and Stocks (Market Value)............. $7,465,665 .00 
SE ORIMMNUMED oa. iar eer se ale olere rs aks Yoo RES 30,000 .00 
Accrued Interest on Investments.............. 101,665 .74 
Caaht Tet AGE Od COCed s. «6 5.66.0 5.5:0s eccvsisice oe 1,199,252 .06 
Premiums in Course of Collection.............. 399,390 .22 


Deposit with Workmen’s Compensation Board, 


Province Of Magitoie,. 5 ..oi6:5i.6a ceca oc viieeces 2,444.91 
$9,198,417 .98 
LIABILITIES 

Net Special Reserve for all Liabilities.......... $5,894,895 .79 
WMERTHER PROMIUNIMS. 5 ooo coivcicccccecesnecees 611,616 .08 
Reserve for Taxes and Expenses............... 9,554 .69 
Unabsorbed Premium Refund declared (Not paid) 42,351.37 
IRGC GR AID IE IUD 6 5: o:55:6:0/0:8: 6ie:dr0.'0.6.0\areyerenermioare Slals 2,610,000 .00 
$9,198,417 .93 

Unabsorbed Premiums Returned to Policyholders 
(Rei ER AID LOMOE 555/050 cis cin.s bite ets Seis casero = ,000,000 .00 
Fundamentally Right Economically Operated 


Financially Sound 


HENRY W. IVES & COMPANY 


75 FULTON STREET NEW YORK 
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FOR EXCESS AND REINSURANCE 
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STATE FUND AGAIN 


Virginia Bill Provides for State 
Buildings 








MANY TRICK PROVISIONS 





$200,000 Would Be Appropriated as Basis 
for Capital 

RicHMonD, Va., January 23.—Proposals that 
a State insurance fund be created for which an 
appropriation of $200,000 for the next two 
years be made, and then requiring all State 
buildings and contents to be insured by the 
State through policies obtained at prevailing 
old line company rates by the proper boards of 
directors, are made in bills introduced in the 
House and Senate of the Virginia General As- 
sembly. 

The insurance would be carried by the Com- 
missioner of Insurance and premiums would be 
payable monthly into the State treasury, under 
the bill, until a fund of $1,000,000 is created. 
No premiums would be paid by the policyhold- 
ers after the million dollar fund is secured, but 
whenever the fund drops below that figure, oc- 
casioned by fire losses, payment of premiums 
would be required. 

An appropriation of $100,000 for the year 
ending February 26, 1929, and $100,000 for the 
year ending February 28, 1930, is called for in 
the bill. Authority is given in the bill for the 
conversion of funds in excess of the $200,000 
up to $1,000,000 into State or government bonds, 
which, if losses made it necessary, could be dis- 
posed of for cash. 

The Commissioner of Insurance in the event 
of fires in any of the State buildings resulting 
in losses would make the appraisal with the 
right of appeal to the State Corporation Com- 
mission, Payments on losses will be made out 
of the treasury on warrants issued by the 
comptroller upon the certificates of the Com- 
missioner of Insurance. 

Provided also in the bill is that policies 
already in force shall not be affected, in case 
the law is passed, but upon their expiration, 
the authorities in charge of the institutions 
shall secure State policies. An appropriation 
of approximately $65,000 a year, or $130,000, 
for the payment of insurance premiums to un- 
derwriters was carried in the last budget. For 
the next two years this appropriation will be 
increased under the budget, the total to all of 
the State property being about $75,000 a year, 
or $150,000 for the biennium. The appropria- 
tion for such purposes is included in the budgets 
of each of the institutions, and is not a lump 
sum. 

Fire losses on State buildings averaged $20,- 
000 annually, official figures compiled and pre- 
sented to the Chandler commission in its investi- 
gation of fire insurance rates show. 


E. W. WEST TO RETIRE 


President of Glens Falls Announces 
Intended Action 








DECEMBER 31 NEXT IS DATE 





Has Held Office Seven Years—Much Prog- 
ress Under His Administration 

E. W. West, president of the Glens Falls 
Insurance Company, announced last week that 
he would retire from office as of December 31, 
1928. The announcement was made at a din- 
ner to the home office employees, given last 
week. 

Mr. West was elected president of the Glens 
Falls in 1920. His administration has been 
characterized by three capital increases, acquisi- 
tion of the Commerce Insurance Company, of 
Albany, and the organization of the Glens Falls 
Indemnity Company, which is now operating 
successfully in conjunction with the parent 
company. The present capitalization of the 
Glens Falls is $4,000,000, of the Commerce 
$1,000,000 and the Glens Falls Indemnity Com- 
pany $750,000. 

Mr. West joined the Glens Falls in 1873 and 
worked his way up through various offices, suc- 
ceeding R. A. Little as president in 1920. 


Paul B. Sommers on Extended Trip 

Paul B. Sommers, vice-president of the 
American Insurance Company of Newark, ac- 
companied by Mrs. Sommers, will leave on 
February 3 for a combined business and vaca- 
tion trip to the Pacific Coast. 

From California he will proceed up the 
Coast to Seattle, and then back by way of 
Spokane, Salt Lake City and Denver. 


Jesse E. White Resigns 
Jesse E. White, vice-president of the Great 
American of New York and its associated com- 
panies, has tendered his resignation, to take ef- 
fect April 1. He takes this action in order to 
be able to give more time to his personal in- 
terests. 


Promotion of G. R. Livingston 
Cuicaco, ILt., January 23.—Promotion of G. 
R. Livingston to be State agent in Michigan for 
the AEtna Fire and the World Fire and Marine 
was announced: last week by W. N. Achenbach, 
Western manager for the companies. Mr. Liv- 
ingston succeeds C. L. Allen, who recently was 
transferred to the home office territory of the 
7Etna. Mr. Livingston is a nephew of C. D. 
Livingston, Insurance Commissioner of Mich- 
igan, and has been a special agent for the A®tna 
for several years, and prior to that was con- 
nected with the Michigan Inspection Bureau. 

The appointment is effective February 1. 
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MARQUETTE ASSETS 





Much Over Valuation Found by 
: Receiver 





$370,271 FOUND GOOD 





Inventory Loss Over Million Dollars from 
Book Value Given by Company 

Cuicaco, Itt., January 23.—A picture of what 
the “assets” of a defunct fire insurance company 
look like is presented in the inventory of the 
assets of the Marquette National Fire Insurance 
which was filed recently in Superior Court of 
Cook county by H. U. Bailey, director of trade 
and commerce and receiver of the company. 
The report shows that, aside from approxi- 
mately $200,000 of unearned premium due under 
reinsurance treaties, the company listed assets 
having a book value of $1,445,283.85, of which 
only $170,271.38 were found to be unquestion- 
ably good. 

The inventory shows the following book value 
assets: Cash in banks, $5986.39; cash in office, 
$11,720; mortgage loans, $26,000; real estate, 
$118,575.74; bonds, $485,025.10; stocks, $438,- 
830;. certificates of deposit, $20,300; collateral 
loans, $37,238.08; accounts receivable, $311,- 
140.02, and furniture and fixtures, as appraised, 
$2176.80. 

However there was an overdraft of $340 in 
the cash account; $6000 of the mortgage loans 
were found to be doubtful; and only one tract 
in the entire real estate was found to be worth 
its book value. That was a tract in Denver, 
Colo., valued at $2500. The Woodlawn apart- 
ments in Chicago were carried on the books at 
$125,000, but they were appraised at $85,000 and 
sold for that amount. However the company 
carried $77,300 of incumbrances against it. The 
remainder of the real estate was described as 
doubtful or worthless. 

Of the $485,025 of bonds only $21,500 were 
found to be unquestionably good. In this ac- 
count was found a bond of $393,000 of the 
West-Mar Company, the holding company or- 
ganized by the Matres, principal owners of the 
Marquette to hold stock of both the Marquette 
and their other company, the Pittsburgh Fire, 
also in liquidation. This bond is described as 
worthless. 

A $100 par value share in the Western Ad- 
justment and Insurance Company of Chicago 
was found to be worth its book value of $200 
out of the entire account of $438,830 of stocks 
held by the Marquette. The company held $10,- 
000 in the Coulee State Bank of Coulee, N. D., 
and $15,000 in the Towner State Bank of 
Towner, N. D., both of which are in liquidation, 
and instead of a dividend, the company faces a 
stockholders’ liability. This will further incon- 
venience the receiver. The Marquette held 
stock of $131,937.50 par value in the Pittsburgh 
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Fire, which it carried at $379,980 on its books. 
This company is in liquidation and a dividend 
may be received. The Marquette also held 
$20,000 in the Illinois Surety Company which is 
described as “worthless.” 


The company held $20,300 of certificates of 
deposit in three banks, each of which is in re- 
ceivership. They include the Coulee State Bank 
and the Towner State Bank mentioned above, 
and $2500 in the Waldo State Bank. 


Of the $37,238 outstanding on collateral loans, 
$25,750 was found to be good. The receiver 
estimates that $9674.99 of the $311,140.02 of 
accounts receivable is good. This account in- 
cludes $238,398.59 of agents’ balances and $34,- 
100 as due from the European branch office in 
Zurich, both of which are classified as doubt- 
ful. 


Drastic Recommendations Made 


(Concluded from page 3) 

stock companies, but shall include mutuals and 
reciprocals, the report reads. It also recom- 
mends the organization of the State as a unit 
for rate-making purposes and abolition of the 
five zones now in effect, using the Eastern 
Shore and Valley of Virginia prevailing rates 
as far as possible as a basis. 

It is recommended by the commission as far 
as workmen’s compensation insurance rates are 
concerned that they be studied by the State In- 
dustrial commission with the view of fixing and 
approving all insurance rates to be used in 
Virginia for workmen’s compensation. 

Nearly two years’ labor is involved in the 
report of the commission, which is composed 
of Dr. J. A. C. Chandler, of Williamsburg, 
chairman; O. E. Jordan, of Dublin; Braden 
VanDeventer, of Norfolk; B. R. Parker, of Ap- 
palachia, and Colonel Walker C. Cottrell, Rich- 
mond. 

Recommendations, on which bills are being 
drafted, are made by the commission as follows: 


1. That the General Assembly enact laws 
looking to a comprehensive and effectual con- 
trol of the fire insurance business in the State 
on a basis adequately protecting Virginia pol- 
icyholders against excessive rates and unjust 
discriminations, and at the same time affording 
the insurance companies adequate compensation. 

2. That the control of all insurance matters 
be placed in the hands of three Commissioners 
and not in the hands of an individual. 

That since the Corporation Commission, 
a constitutional body, represents the State in 
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dealing with corporations, and has the right to 
fix or approve the rates of railroads and of 
other public utilities, that it seems logical to 
place the control of the fire insurance business 
in the State in the hands of this commission. 


ALTERNATIVE PROPOSAL 


4. That if it does not seem feasible to give 
the control to the Corporation Commission, that 
a board of three Commissioners, devoting their 
entire time, shall be set up on somewhat the 
same basis as the board of fire Insurance Com- 
missioners of Louisiana. 

That to the commission having authority 
to control insurance matters there shall be dele- 
gated the power: 

(a) To investigate and study the problems 
of fire insurance, liability insurance, casualty 
insurance, automobile insurance and the ques- 
tion of surety bonds and rates charged for the 
same and to make recommendations to the Gen- 
eral Assembly with reference thereto. 


RatTinc AUTHORITY 


(b) To have absolute authority to fix or ap- 
prove all fire insurance rates in this State, both 
base rates and final or ultimate rates. 

(c) To fix qualifications for agents and to 
license the same. 

6. That a new inspection and rating bureau 
be set up under the direct control and super- 
vision of the constituent insurance authority of 
the State, the expense of which bureau shall 
be paid for by the insurance companies mem- 
bers thereof; that this bureau shall have no 
connection with the Southeastern Underwriters 
Association, but shall be amenable directly to 
the authority of the constituent insurance 
authority; that not only stock companies, but 
mutuals and reciprocals, shall be entitled to 
membership therein, provided they comply with 
the conditions and regulations that shall be pre- 
scribed by the constituent insurance authority 
of the State, and that all companies licensed to 
do business in this State shall be members of 
this bureau. 


ORGANIZED AS A UNIT 

7. That the State shall be organized as a 
unit for rate-making purposes and that, as far 
as possible, the rates prevailing on the Eastern 
Shore and in the Valley of Virginia shall be 
taken as a basis. 

8. That in fixing rates in Virginia the con- 
stituent insurance authority be required to allow 
the companies not more than an actual reason- 
able profit as a whole, and that the law be 
amended so that the technical term “underwrit- 
ing profit or loss” shall be eliminated. 

9. That the brokerage fee of $100.00 on non- 
resident brokers be reduced to $10.00. 

10. That the law be modified so as to re- 
quire a deposit from non-resident companies 
only when it is necessary in the discretion of 
the constituent insurance authority for the pro- 
tection and interest of the citizens of Virginia. 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 72 millions 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 


11. That while we cannot make a full re- 
port on workmen’s compensation, we feel justi- 
fied, from a partial investigation, in recommend- 
ing that to the duties already imposed upon the 
Industrial Commission there shall be added the 
duty of studying compensation insurance rates 
and of fixing and approving all insurance rates 
to be used in Virginia for workmen’s compen- 
sation. 


Agents to Meet in Memphis 


The mid-winter conference meeting of the 
National Association of Insurance Agents will 
be held at the Hotel Peabody, Memphis, Tenn. 
The executive committee will meet March 12, 
the State officers March 13, and the get-to- 
gether dinner will be held the evening of March 
13. The regular sessions will occur March 14 
and 15 and it is expected that there will be a 
large attendance. 
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OPEN HOME OFFICE BRANCH 
IN DALLAS 
America Fore Group Move to Serve 
Southwest 

The America Fore companies, consisting of 
the Continental, American Eagle, Fidelity- 
Phenix and First American Fire Insurance 
Companies, will open a home office branch in 
Dallas, according to an announcement made by 
Paul Haid, president of the companies, yes- 
terday. 

The branch will be in full charge of Secre- 
tary O. F. Grover. Some two thousand agents 
in Louisiana, Mississippi, Arkansas and Texas 
will report to this office. Underwriting and loss 
departments for these States will be located in 
the new office. 


Albany Legislation 

ALBANY, January 16.—Thus far, the present 
session, but few insurance bills have appeared 
in the legislature. Likewise, only a compara- 
tively small number of compensation law 
amendments have been offered. Several meas- 
ures, identical with those introduced last winter, 
have again been presented. They include the 
following : 

Senator Love’s bill, amending the highway 
law, providing that bonds or insurance policies 
of owners of motor vehicles, operated for hire, 
shall be in the amount of $3500, and that lia- 
bility for bodily injury or death may be limited 
to $3500, and to $1000 for property damage. 

Senator Feld’s repealing article 10-b, insur- 
ance law, relating to mutual automobile casualty 
insurance companies. 

Assemblyman Cuvilier’s, establishing a com- 
pulsory insurance system for employees in case 
of old age, unemployment, death, sickness, and 
accident, not covered by the workmen’s com- 
pensation law; also, his bill, enacting the Motor 
Vehicle Compensation Law, as Chapter 77, Con- 
solidated Laws, providing for compensation for 
personal injuries, or death from the operation of 
motor vehicles. 

Assemblyman Livington’s, amending the 
workmen’s compensation law, by limiting com- 
pensation insurance to the State Fund, and to 
county, city, village or other political subdi- 
visions, as self-insurers. 

Assemblyman Phelps’, amending the work- 
men’s compensation law, so as to add to the list 
of occupational diseases, for which compensa- 
tion is payable, all disabling diseases and dis- 
abling illnesses. 

A bill has been introduced by Senator Baron, 
amending section 666, penal law, by prohibiting 
the use of the words, “surety,” or “security,” as 
part of the name or title, by any person, asso- 
ciation or corporation, other than a moneyed 
corporation. 

Assemblyman Bloch has offered a bill, to 
create a temporary commission, whose purpose 
it shall be to investigate the subject of compen- 
sation for injuries resulting from motor vehicle 
accidents. The commission is to consist of two 
Senators, to be appointed by the President pro 
tem of the Senate; three members of the As- 
sembly, to be named by the Speaker of the 
House, and five other members, to be appointed 
by the Governor. 


IDENTIFICATION 
CERTIFICATE READY 





National Association of Insurance 
Agents Prepared for Orders 





AUTOMOBILISTS WILL BENEFIT 





New Service Is Available Only to Members 
of Organization 

The National Association of Insurance 
Agents has announced that the draft of the 
Standard Automobile Identification Certificate 
has been completed in final form and copies are 
now ready for distribution to agents. These 
certificates are the culmination of a plan devel- 
oped by the Association at the annual meeting 
in New Orleans last fall. They constitute a 
unique service, available only to Association 
members, by which it is possible for owners of 
automobiles who are insured by a member of 
the Association to receive service from other 
association members all over the country. 

In announcing the certificates the Association 
says: 

The certificate, attractively engraved and in 
a form that permits it, when folded, to slide 
readily into a wallet, shows the name of the 
assured and the kind of insurance he carries 
on his car. It requests any other member of 
our Association in any other city on whom your 
assured may call to render any assistance that 
may be necessary. Other agents will render 
your assureds a like service. rif 

The possibilities for members of the National 
Association who use this certificate are limited 
only by the use they make of it. We regard 
it as among the finest services which has yet 
been made available to them. We urge our 
membership to take full advantage of the ex- 
clusive service provided. One important fea- 
ture to remember is that the certificates will 
not be available to non-members. Therefore 
your ability to provide your assureds with this 
valuable aid places an additional stamp of re- 
liability and dependability upon you as a mem- 
ber of your trade association. 


Graduates of Insurance Institute Forming 
Alumni Association 

At six o’clock on Thursday evening, January 
19, at the Mansion House Hotel, Brooklyn, N. 
Y., was held the first meeting to organize the 
Alumni Association of the Insurance Institute 
of America, Incorporated. The meeting was 
the outcome of a strongly expressed feeling on 
the part of the graduates that the time had come 
to form such an Association. All those present 
had taken the course under the auspices of the 
Insurance Society of New York. There was 
a general discussion of things to be done. A 
constitution and by-laws were adopted, and of- 
ficers elected. 

To such an extent has the Institute grown 
that there are graduates in all parts of the 
country. Their influence will be of great assist- 
ance to those now taking the courses, and an in- 
spiration to those still to take them. 


Union of Indianapolis Control Changed 

It is announced that H. H. Woodsmall has 
sold his interest in the Union Insurance Com- 
pany, of Indianapolis, to E. S. Goodrich and 
associates, of Winchester and Indianapolis. 
The home office of the company will remain at 
Indianapolis and Fred. Doeppers will continue 
as managing underwriter, E. H. Shiel being 
superintendent of agencies and E. S. Goodrich 
becoming president of the company. The Union 
is a special charter company and was organized 
in 1849. It is stated that it will hereafter be 
under the jurisdiction of the State Insurance 
Department and that its capital of $200,000 is 
all paid in, its assets being all in cash or Lib- 
erty bonds. The company writes fire and gen- 
eral casualty lines, and is stated to have writ- 
ten about $325,000 in premiums in 1927. While 
it is now operating only in Indiana, it is ex- 
pected to enter some additional States in the 
near future. 











be a better judge of the value of 
a company from an agency stand- 
point than an agent whois himself 
a representative of that company? 
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THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new beuefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 





The Continental trade-mark does more 
than identify insurance of quality—it sym- 
bolizes the ideals of the Company and rep- 
resents its ambition to work with its agents 
to attain mutual growth and _ success. 


Continental Casualty Company 
H. G. B. Alexander, President 
CHICAGO 


Casualty Insurance Surety Bonds 











Address Home Office For Agency Connection 


tm HAMPTON ROADS 
FIRE 4» MARINE 
Insurance Company 
NORFOLK, VA. 


P. D. BAIN 
Chairman of the Board 


HENRY G. BARBEE 
President 








for INDIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 


Great American 
Insurance Company 


cc NewHork = sz 


Company 


Compan 
pany INCORPORATED - 1872 


STATEMENT JANUARY 1. 1927 


$12.500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23.110,445.67 


NET SURPLUS 


17.628, 138.96 
53.238,584.63 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$30, 128,138.96 


LOSSES PAID POLICY HOLDERS 


$185,174,967.15 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, III. 
GC. R. STREET, Vice-President 
PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
MARINE DEPARTMENT 


NEW. YORK—Wwm. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO— Wm. H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 











Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 

benefits—dividends—non-prorating and non-cancellable features—Backed 

by a second to none claim paying reputation. 

= von ate pee: high 7 somenletans, substantial Neg we — bonus. 
ceptional opportunity for district managers now inois, Kentucky 

California, Colorado, Oklahoma and Indiana ‘ 


360 North Michigan Ave., Chicago, Illinois 

















Industrial Life and Health 


Insurance Company 
Home Office: 91-98 Walton Street, Atlanta, Ga. 


Insures men, women and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN H. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-Presidentcr 
I. M. SHEFFIELD, Seetary 








COLORED RISKS 


Brokers and others having Surplus business to place 
will find Prompt and Efficient Service Given by 


NORTHEASTERN LIFE INSURANCE COMPANY 
HOME OFFICE: NEWARK, N. J. 
7 Nelson Place—Phone Mulberry 1822 





Capital $100,000 
Disability 


Participating 
Double Indemnity 
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SUPREME COURT REFUSES 
REHEARING 
Appeal Filed by Etna Fails to Succeed 

WasHIncTon, D. C., January 24.—Refusal 
of the Supreme Court on January 23 to rehear 
the Missouri insurance rate case upon an ap- 
peal filed by the Actna Insurance Company sub- 
stantiates the decision rendered by the court 
several weeks ago, in which the order issued by 
Superintendent of Insurance Ben C. Hyde, re- 
quiring fire companies doing business within 
the State to reduce their rates, was held to he 
valid. 

Ground for rehearing exists in the point on 
which the court based its original decision, that 
it had not been claimed for any one company 
that, when applied to its business, the reduced 
rates would be too low to permit it to make a 
profit or have just compensation for its con- 
tracts of insurance, it was asserted in the brief. 
That point was not asserted by any party to 
the record, it was contended, and therefore 
properly could become a basis for reargument. 
Counsel for the company, in their brief, also 
contended that the court has fallen into errors 
in a number of particulars by assuming that the 
principles which apply in the cases of railroads 
and public utilities can have application to the 
business of insurance. 

Further, the court was told, a suit similar to 
this will be presented within the next month, 
dealing with Kansas statutes which already 
have been before the court in the German Al- 
liance Insurance Company case, and a reargu- 
ment of the Missouri case might reasonably be 
ordered in connection with that suit, as the 
court will have the same questions for recon- 
sideration in that action. 


Extracts from Statements of Fire and 
Marine Insurance Companies 


Surplus to 
Name and Location of Company Dec. Assets Policy- 
31 holders 
American Equitable Assur., N. ¥.{1927 $5,787,937 2,232,166 
1926 4,896,544 1,928,406 
City of New York, N. Y......... 1927 6,269,348 2,744,594 
1926 5,670,009 2,331,099 
Continental, New York.......... 1927 81,467,066 42,788,109 
1926 945, 35,498,904 
Fidelity-Phenix, New York...... 1927 63,026,823 31,658,546 
1926 634, 26,217,640 
Franklin Fire, Philadelphia... ... 1927 12,092,791 4,753,913 
1926 = 10,980, 4,297,5: 
Home, New York...........++++ 1927 96,105,333 41,909, 
1926 91,604, 40,068,475 
Liberty Fire, Louisville, Ky...... 1927 790, 724,112 
1926 757,082 690,797 
National F. & M., Elizabeth, N. J/1927 422,174 301,318 
1926 353,598 253, 
Niagara Fire, New York......... 1927 24,539,773 11,157,630 
1926 484,189 9,080, 
Seaboard Fire, Atlantic City, N. J/1927 351,666 290,672 
1926 338,254 273,127 
William Penn Fire, Philadelphia... {1927 415,708 254,328 
1926 198,153 136,388 
One-Sixth of Connecticut Agents Fail in 
Examinations 
One-sixth of the applicants for agent’s 


license failed to pass the test given by the Con- 
necticut Insurance Department during the past 
year. A total of 1818 examinations were taken 
in 1927, averaging more than 150 a month, with 
301 failing to pass. 

Colonel Howard P. Dunham, Insurance Com- 
missioner, says the examination given during 
the past year was not more difficult than that 
Ziven in other years. 


TAX ON IMPOUNDED 
PREMIUMS 





Kansas Ruling Prohibits 
Deductions 





W. R. BAKER WRITES COMPANIES 





Technical Points Resulting from Impound- 
ing Are Numerous 


TopeKA, Kan., January 21.—With the attor- 
ney-general of Kansas having ruled this week 
that fire insurance companies operating in Kan- 
sas could not take credit on their 1927 annual 
statement for premiums impounded in tornado 
business from March, 1922, to January, 1927, in- 
clusive, William R. Baker, Commissioner of 
Insurance in Kansas, yesterday sent the follow- 
ing letter to all stock fire insurance companies 
operating in the State: 

My attention has been called to a bulletin of 
December 30, 1927, on the subject of the Kan- 
sas rate litigation, issued by the subscribers’ 
actuarial committee, with headquarters at 209 
West Jackson boulevard, Chicago, IIl., and ad- 
dressed to companies. That bulletin states that 
it is proper to consider tornado premiums which 
were impounded in the Kansas rate case as re- 
turned premiums in preparing the company’s an- 
nual statement for the year ending December 
31, 1927. 

Two questions are presented in this connec- 
tion: one, whether the companies which were 
parties to the Kansas rate suit, and which im- 
pounded tornado premiums with the Superin- 
tendent of Insurance on policies written in the 
period March 1, 1922, to August 31, 1925, in- 
clusive, are entitled to deduct from the pre- 
miums received by them in the year 1927 the 
amount of such impounded premiums, in order 
that a computation can be made of the premium 
tax against such companies. The other ques- 
tion is, in cases where they may have refunded 
to policyholders the excess tornado premiums 
collected by them on policies written in the 
period September 1, 1925, to January 1, 1927, 
inclusive, whether they are entitled to deduct 
such refunds from the premiums received by 
them in the year 1927, for the purpose of com- 
putation of the premium tax. 

The statute to be construed is a part of para- 
graph 1, subdivision B, Sec. 40-252, Chapter 
231, Session Laws of Kansas, 1927, which 
chapter is known as the Insurance Code. The 
portion of the statute referred to is as follows: 

“As a condition precedent to the issuance of 
the annual certificate of authority, provided in 
this code, every company organized under the 
laws of any other State of the United States 
or of any foreign country shall pay a tax upon 
all premiums received during the preceding year 
at the rate of two per centum per anuum: 
Provided, however, in the computation of the 
gross premiums all such companies shall be 
entitled to deduct therefrom any premiums re- 
turned on account of cancelations and all pre- 
miums received for reinsurance from any other 
company authorized to do business in this State.” 

Upon consideration by me and by the attor- 
ney-general of Kansas of the question pre- 
sented, we are of the opinion that the companies 
have no right to make either of such deduc- 
tions; that any such deductions would be in 
violation of the statute, and they should, there- 
fore, not be made. 

The form on which ‘the companies submit 
their annual tax statements for the year 1927 
does not contain any clause against which such 
a deduction could be listed, and it is not per- 
missible to list or include any such deduction 
in any way in such statement. 

Attorney-General W. A. Smith announced 





SENDS OUT WARNING 
Missouri Governor Issues Statement to 
Fire Insurance Policyholders 

St. Louris, Mo., January 20—Governor Sam 
Baker of Missouri through the press of the 
State has broadcast a warning to fire, tornado, 
hail and lightning insurance policyholders not to 
enter into any contracts or agreements to pay 
anyone a commission or fee for the recovery 
of their share of the 10 per cent refund in in- 
surance premiums under the Missouri and 
United States Supreme Court decisions uphold- 
ing Superintendent Hyde’s 10 per cent reduc- 
tion order of November, 1922. 

Governor Baker said that the Missouri In- 
surance Department would take action to insure 
the payment of refunds to all policyholders 
entitled to them as soon as practical after the 
United States Supreme Court mandate is re- 
ceived by the department in Jefferson City. 

The Governor stated he had been advised that 
individuals and organizations throughout the 
State were soliciting claims from policyholders 
to make the collection of the refund for 20 per 
cent of the amount recovered. Governor Baker 
said that such fees are unnecessary since the 
Insurance Department will bring about the 
proper settlement. 

From $10,000,000 to $12,000,000 in refunds 
are apparently due the policyholders under the 
10 per cent rate reduction order which was 
made effective as of November 15, 1922. 

Governor Baker has instructed the Missouri 
Insurance Department to call upon the 160 in- 
surance companies affected by the reduction 
ordering them to furnish lists of policyholders 
entitled to the 10 per cent reduction. 





Re-elected Head of St. Louis Fire 
Underwriters 

St. Louis, January 21.—Charles M. 
Talbert of the Standard Underwriters Agency 
on January 17 was unanimously re-elected pres- 
ident of the Fire Underwriters Association of 
St. Louis, Mo., at the znnual meeting of that 
organization held in the s-ociation headquar- 
ters, suite 313 Pierce building. 

Mr. Talbert prior to entra ce into the general 
insurance field a few years ago was director of 
streets and sewers for the city of St. Louis. 

Other officers elected by the Fire Under- 
writers Association were: Vice-president, J. 
F. Hickey; secretary, John R. Harkins, and 
treasurer, C. J. Kehoe. Members of execu- 
tive committee—Class No. 1, Cabell Gray, L 
E. Bright, A. H. Hitchings and A. L. McCor- 
mack. Class No. 2 members, P. J. Alexander, 
William A. Federer, J. H. Toeniskoetter and 
Raymond J. Tombridge. 








to-day that fire insurance companies will have 
to go to court to get some $175,000 to $200,- 
000 from the State treasury, firemen’s relief 
fund and the State fire marshal’s fund. 

The attorney-general refused to allow the 
companies credit for $3000 claimed by them 
from these departments in rebating premiums 
to those who carried tornado insurance during 
the time the tornado rate case was in con- 
troversy. 
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T PAYS to bean 
/Etna-izer / 


TNA AGENTS are fur- 

nished with a wealth of 
business-getting material of 
various kinds—all of which makes 
their work easier and more pro- 
ductive. 
























fiiina National Advertising 
Window Display Service 


Pictorial Poster Service 


Poster Service Theatre Slides 
Sales Folders Sales Letters 


Newspaper Advertisements 
“The Safer Way’’ Novelties 
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AETNA LIFE INSURANCE COMPANY 


‘and affiliated companies 
ETNA CASUALTY & SURETY CO. AUTOMOBILE INSURANCE Co. 
of Hartford, Connecticut 
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Casualty, Surety and Miscellaneous 





VAN LEAR BLACK DROPS 
EXECUTIVE DUTY 


W. Bladen Lowndes Succeeds Him as 
Fidelity and Deposit Chairman 








JOHN J. IAGO MADE A VICE- 
PRESIDENT 





New Board Head Is Also President of the 
Fidelity Trust Company 

At their meeting last week, the directors of 

the Fidelity and Deposit Company, Baltimore, 

elected W. Bladen Lowndes as chairman of the 


| board to succeed Van Lear Black, who had held 


that position since 1920. Mr. Lowndes also 
recently succeeded Mr. Black as president of 


> the Fidelity Trust Company. 


John J. Iago, for the past several years man- 


4 ager of the Fidelity and Deposit’s burglary de- 





er pitas sii a> kati 








> partment and under whose direction the com- 
| pany’s writings of that line have steadily in- 
' creased, was elected a vice-president. 


Emil 
Krueger, assistant manager of the same de- 


' partment, was made an assistant secretary. 


President Miller, in reporting Mr. Black’s 
resignation, explained to the directors that Mr. 
Black desired to be relieved of executive duty 
as he had planned to travel extensively this 
year. He will continue to serve on the board, 
however, and as a member of the executive 
committee. Mr. Black is much interested in 
commercial aviation and has made an intensive 
study of European developments along these 
lines. He is now in Europe and is planning 
soon to fly to South Africa. 

Aside from Mr. Lowndes’ election as chair- 


+ man of the board of the Fidelity and Deposit, 


there will be no changes in the personnel of the 
directorates of the executive committees of 
either the Fidelity and Deposit or the Fidelity 
Trust Company. 

Mr. Lowndes is a member of one of the oldest 


4 and most prominent families in Maryland. Fol- 


lowing his graduation from the Sheffield Scien- 
tific School at Yale in 1899, he went with the 
Union Mining Company at Mt. Savage, Md. 
Within a short time he was made supeririten- 
dent for the company and remained in that posi- 
tion until 1907 when he resigned to become as- 
sociated with the Second National Bank of 
Cumberland as its vice-president. Five years 
later he joined the Fidelity Trust Company of 
Baltimore as its first vice-president and contin- 
ued to serve in that capacity until the present 
time, 

In addition to his interests in the Fidelity 
Trust and the Fidelity and Deposit Company, 
Mr. Lowndes is a director of many other Balti- 
more and Maryland companies, among them the 
Arundel Corporation and the Consolidation Coal 
Company of Baltimore; the Union Mining 
Company and the First National Bank of Mt. 
Savage, Md.; the Second National Bank of 


Cumberland, Md., and the Lowndes Savings 
Bank and Trust Company of Clarksburg, W. 
Va. 


GENERAL INDEMNITY INCREASES 
CAPITAL 
Company Will Become Active in Check 
Alteration Lines 

The General Indemnity Corporation of 
America, Rochester, has increased its capital 
from $100,000 to $1,000,000 by augmenting its 
1000 shares of $100 par value to 10,000 shares 
of the same par. The surplus will be $599,000. 

The General Indemnity is controlled by the 
Todd Protectograph Company of Rochester, 
manufacturers of check writing machines and 
safety papers. The General writes check 
alteration and forgery insurance and, in 1924, 
reinsured its outstanding business in these lines 
with the Metropolitan Casualty Insurance Com- 
pany. Since that time it has not been active in 
direct writings. 

It is anticipated that the numerous salesmen 
of the Todd Protectograph Company will be 
made agents of the General Indemnity for 
check alteration and forgery insurance in con- 
nection with the former’s machines. 


Agents’ Qualifications 
(Concluded from page 3) 


an examination since September 1, 1927, he can 
then take on an additional company by filing 
the short-term questionnaire, which does not 
require an examination. 

Referring to paragraph No. 3—The answer 
to paragraph No. 2 will also cover this instance 
as it is simply a case of an agent taking on an 
additional company and he, therefore, will be 
required to file the long-term form question- 
naire, if he has not already done so, and if he 
has already filed the long-form questionnaire 
and passed the examination then he can take on 
the additional company by executing the short- 
form questionnaire, which does not require an 
examination. 

Summing up the rules and regulations under 
which the department is now operating: 

First—They do not apply to existing licenses. 
Licenses will be renewed the same as usual. 

Second—All agents must file the long-form 
questionnaire and pass an examination before 
they can take on any additional companies. 

Third—All agents who have filed the long- 
form questionnaire and passed the examination 
can take on additional companies by filing the 
short-form questionnaire which does not require 
an examination. 

We hope, with this detailed explanation of 
these rules and regulations, that the matter will 
be explained to everyone interested. 


Guardian Casualty Forming 

The Guardian Casualty Company is in pro- 
cess of formation at Buffalo, N. Y., the incor- 
porators being Fred B. Cooley, Lewis G. Harri- 
man, Perry E. Wurst, Ralph Hochstetter, J. 
Rogers Young, Owen B. Augspurger, John R. 
Oishei, Henry P. Werner, Frank E. Wattles, 
Harry T. Ramsdell, Myror E. Forbes, Charles 
G. Duffy, Horace L. Mann and Paul Fleer. 
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BAIL BONDS 


Surety Association Forms Investigat- 
ing Committee 








ACTION MAY RESULT 





One Representative of Each Member Com- 
pany to Serve 

The bail bond situation in New York which, 
with its attendant evils affecting the entire busi- 
ness of casualty and surety companies, has con- 
cerned civic organizations and thinking execu- 
tives, for, lo, these by-gone years, is about to 
come in for a final clean-up—perhaps. At its 
meeting last week, the Surety Association of 
America decided to form a bail bond commit- 
tee composed of one representative of each 
member company of the organization for the 
purpose of seeing what it is all about. 

This committee, after a preliminary con- 
sideration of the problems involved, may ap- 
point a subcommittee of three or more individ- 
uals who will then proceed with a definite plan 
for remedial action. Whether this will take the 
form of a pool of companies to write bail bonds 
as pointed out in THe Spectator of December 
22 and as first suggested by this paper in its 
issue of January 15, 1926, cannot now be fore- 
told but it is more than likely that the pressure 
brought to bear on the Association by members 
of the Bench and Bar, civic organizations and 
public opinion generally will have to be met 
with some constructive action. 

The matter does not concern New York State 
alone, by any means. It is countrywide in its 
aspects and the Surety Association of America 
has thoroughly realized this fact. Further- 
more, there is another angle of the situation. 
The public attitude toward insurance companies, 
growing more and more inimical because of 
bail bond abuses, is definitely appreciable in its 
influence on casualty and surety business other 
than bail bond writings and affects companies 
which handle none of these bonds at all. 


Northeastern Surety’s Capital Increase 

The directors of the Northeastern Surety 
Company, New York, have recommended that 
the capital and surplus of the organization be 
increased from $682,500 to $1,500,000. Of the 
enlarged total, $1,000,000 will be capital and 
$500,000 will be surplus. Ratification of the 
proposal was made this week. 


Great Western’s Official Changes 

At a recent meeting of the Great Western 
Insurance Company, Des Moines, R. D. Emery, 
formerly secretary of the organization, was 
made treasurer; and B. H. Gross, who has been 
auditor, was promoted to be secretary and fill 
the post vacated by Mr. Emery’s advancement. 
The company writes health and accident and 
life insurance. 











Casualty, Surety, Etc. 


THE SPECTATOR 


Thursday 








Outlook for Integrity Mutual Creditors 
Improved 

Cuicaco, ILv., Jan. 24—An improved outlook 
for creditors and claimants of the defunct In- 
tegrity Mutual Casualty Company is reflected 
in the supplementary report of the receiver, 
Clarence F. Buck, filed recently with the United 
States District Court. The report covers the 
period from October 1, 1926, to November 30, 
1927, thirteen months. 

The report shows that since the last report 
a total of $197,813.51 was collected, of which 
$23,278.46 was balance brought forward. Ex- 
penditures for the thirteen-month period cov- 
ered in the second report totaled $77,803.97, 
and a balance of $120,009.54 was carried for- 
ward. 

The report shows that $64,799.78 has been 
collected from policyholders for premiums due 
and that $36,500.56 has been collected from 
salvage. 

Salaries and clerk hire for the thirteen-month 
period totaled $23,035.87, attorneys’ fees totaled 
$15,000, fees to the receiver were $15,000, and 
legal expenses on suits pending in other juris- 
dictions totaled $9,229.22. Rent paid was $4316, 
and an audit of the books cost $2772. These 
were the principal items of expense. 


New York Citizens Committee to War on 
Ambulance Chasers 

The executive committee of the Citizens Com- 
mittee Against Fraudulent Claims will hold an 
informal dinner meeting at the Town Hall Club, 
New York city, to-morrow night, at which the 
organization of an advisory council will be un- 
dertaken and plans for waging war against 
ambulance chasing attorneys and _ unethical 
lawyers in negligence cases will be discussed. 

The chief speaker of the evening will be 
Hon. Charles H. Tuttle, United States attorney 
for the Southern District of New York, whose 
subject will be “Law—A Business or a Profes- 
sion.” 


To Investigate Fraudulent Compensation 
Ciaims in New York 
Governor Alfred E. Smith of New York has 
appointed Dr. Lindsay Rogers, professor of gov- 
ernment at Columbia University, a Moreland 
Act Commissioner, to investigate the Labor De- 
partment of that State. This action followed 
charges made by Assemblyman J. W. Cornaire 
that the State has been defrauded out of hun- 
dreds of thousands of dollars through improper 
claims made under the Workmen’s Compensa- 
tion Law as a result of collusion between State 
employees and those on the outside. 


Albany Legislation 


Asany, N. Y., January 25.—The first of the 
Insurance Department bills has made its ap- 
pearance in the legislature, having been intro- 
duced by Senator B. Roger Wales, chairman 
of the Senate insurance committee. It amends 
paragraphs 1 and 2, subdivision 2, section 86, 
insurance law, in relation to reserves under cas- 
ualty and surety company policies. 


Larry V. Bogert Recovering from IIIness 
Larry V. Bogert, son of the well-known 
“Sam” Bogert, general agent in Nassau county, 
New York, for the National Surety Company, 
is on the high road to recovery from a severe 
attack of pneumonia. This will be good news 
to the host of friends the Bogerts have in the 
insurance business throughout the country. 


Charles A. Morlock Transferred to New 
Post 

Charles A. Morlock has returned to the New 
York city field, having been transferred from 
the head office of the Metropolitan Casualty to 
the company’s branch at 80 John street, where 
he has been placed in charge of the compensa- 
tion and liability underwriting. 


Charles Washburne Joins Agency Depart. 
ment of Century Indemnity 

The Century Indemnity Company, Hartford, 
has announced that Charles Washburne has 
entered its service in the agency department at 
the home office, Mr. Washburne having re- 
signed from the London Guarantee and Acci- 
dent after having been thirty-two years with 
that organization. 

During practically all of his association with 
the London Guarantee, Mr. Washburne was in 
the claim department of the company; first, in 
the New York claim department and later be- 
ing transferred to Chicago when the home of- 
fice of the company was located in that city, 
When the home office moved to New York Mr. 
Washburne moved with it. 











All Over the Map 


Every F & D representative is a link in a chain of 
bounding service which binds together all parts of 
the United States and its territorial possessions. 


This means that F & D agents, wherever located, 
can arrange for the prompt execution and delivery 
of Fidelity and Surety Bonds in any other section 
of the country almost as readily as in their own 


communities. 


From the Atlantic to the Pacific and from the Great 
Lakes to the Gulf, there is scarcely a town worthy 
of the name, which does not harbor at least one 
active F & D agent, always ready and willing to 
meet the bonding needs of his own, as well as his 


brother representatives’ clients. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 


BALTIMORE 
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RESERVES OVER $10,000,000 





Metropolitan Casualty’s Progress 
Outlined 





PRESIDENT J. SCOFIELD ROWE EX- 
PLAINS STATUS 





Says Company’s Interest Earnings on In- 
vested Assets Exceed $5 Per Share 

J. Scofield Rowe, president of the Metropoli- 
tan Casualty Insurance Company, New York, 
was guest of honor at a dinner, given by the 
John P. Hancock Company in the Buffalo 
Athletic Club last week to mark its recent ap- 
pointment as general agent for the Metropolitan 
in Buffalo and Niagara Falls. In commenting 
on the progress of the Metropolitan Casualty, 
President Rowe said: 


When we took over control of the company 
in October, 1924, our annual premiums were 
$2,713,051. They are now approximately $11,- 
500,000. In that period of a little over three 
years our agents have increased from 811 to 
more than 2800, our branch offices from 3 to 15 
(including 5 service branches), our salaried 
staff from 90 to more than 450, our home of- 
fice staff from 141 to more than 600. Corre- 
sponding growth is reflected on our books. 
From assets of $3,075,617 in 1924, we have 
passed the $15,000,000 mark. Our reserves to- 
day exceed $10,000,000, as compared with $1.- 
958,740 in 1924. Our capital and surpus then 
was $1,117,000, whereas our present capital and 
surplus, allowing full credit for unpaid pre- 
miums which will unquestionaby be collected, 
is over $5,000,000. 

Phases of the Metropolitan Casualty’s prog- 
ress which are of particular interest to stock- 


SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 
Statement as of 
December 31, 1926 


(Condensed from Statement of 
U. S. Treas. Dept.) 





Admitted Assets....... $8,257,284 
LS 1,500,000 
ee 500,533 


Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 








holders were described by President Rowe in a 
brief address which covered the main financial 
points of the company as follows: 

During the past three years the Metropolitan 
has paid its shareholders $900,000 in cash divi- 
dends—that is, $4 per share on a par value of 
$25 or at the rate of 16 per cent. By continuing 
to pay substantial dividends during this period 
of rapid expansion, the Metropolitan has set a 
record never equalled in insurance company his- 
tory, the almost universal practice having been 
to omit dividends altogether during the first five 
or six years of development, utilizing all earn- 
ings to build up a surplus account for financing 
new business. 

Our interest earnings on invested assets, 
moreover, are now in excess of $5 per share 
or more than 25 per cent in excess of present 
dividend requirements. In short, our organiza- 
tion and financial strength have been steadily 
improving and we have met only those normal 
difficulties common to the adjustment of a rap- 
idly growing business. 


New York Indemnity’s Club Holds 
Annual Dinner 


The Forty Nine Club of the New York In- 
demnity Company held its annual dinner at the 
Hotel LaFayette in New York city last week. 


President Spencer Welton, of the New York 
Indemnity, acted as toastmaster, and the prin- 
cipal speaker was Chairman William B. Joyce. 
Robert I. Boswell, manager of the metroopoli- 
tan department, sang a number of songs, and 
a professional entertainer assisted in making the 
evening a pleasant one. 


The following are the officers of the Forty- 
Nine Club, elected at a meeting held early this 
month: President, William H. Brewster; vice- 
president, Thomas Carey; treasurer, Frank 
Williams; secretary, C. G. Vanderfeen; board 
of governors, Norwood Rathbone, William 
Ives, Oscar H. Linn, M. Daniel Maggin, Harry 
Loose, Robert Baxter and Robert W. Black. 


AMERICAN SURETY’S 
FIGURES 





1927 Premium Income Was $9,576,806 





THREE NEW VICE-PRESIDENTS 





G. L. Naught, B. J. McGinn and A. E. Cot- 
terell Elected by Board 

Figures for the year 1927 on the business of 
the American Surety Company, New York, 
as presented at a regular meeting of the board 
of trustees in the annual report of President 
R. R. Brown, showed increased earnings from 
premiums as well as from real estate and securi- 
ties. 

Income from premiums totaled $9,576,806 
and net income from dividends, interest and 
rents of $1,200,991 brought the total income to 
$10,777,797. The outgo for expenses amounted 
to $5,453,346, in addition to which taxes added 
$439,527 and net losses totaled $2,485,667, the 
total outgo being $8,378,539. 

The excess of income over expenditures 
amounted to $2,399,258, to which is added a 
decrease in reserve for overdue premiums of 
$90,813 and $300,730 profit on securities sold 
and appreciation of securities unsold; from 
which are deducted various legal and voluntary 
reserves amounting to $482,178. 

At the annual meeting of the board, John An- 
derson of Chas. Pfizer & Co., a member of the 
board, was elected to the executive committee 
of the board. 

Three new vice-presidents, all of whom have 
been in the employ of the company more than 
twenty-four years, were elected by the board 
which also re-elected the other officers of the 
company. The new vice-presidents are: George 
L. Naught, who is also solicitor; B. J. McGinn, 
who is also manager of the claim department ; 
and A. E. Cotterell, who is also manager of the 
fidelity department. 
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WILLIAM B. JOYCE IN 
NEW MOOD 





Driving Executive Shows Himself as 
Appreciative Leader 





DINNER IN HIS HONOR 





Chairman of National Surety and New 
York Indemnity Tells His Men They 
Made Him 

At a dinner given in his honor at the Wal- 
dorf-Astoria hotel in New York city last Fri- 
day night, William B. Joyce, the hard-driving 
dominant figure of the surety world disappeared 
and William B. Joyce, the genial and appre- 
ciative man took his place. Mr. Joyce, as every- 
one knows, is the chairman of the boards of the 
National Surety and New York Indemnity com- 
panies and the dinner was given by the officers, 
department heads and leading producers of those 
organizations and of the National List, Inc., 
and the National Accounting Company. 

In a speech distinguished for its simple sin- 
cerity and for the way in which it stressed 
loyalty as a factor in business, Mr. Joyce told 
the men of the National Surety and its affiliated 
companies that they, not he, built the organiza- 
tion to its present pinnacle. “I decline the honor 
of having made the National Surety,” said Mr. 
Joyce, “I maintain the National Surety made 
me. I don’t mean that the corporate body made 
me, I mean you fellows. My satisfaction in 
life is to look at you and visualize thousands of 
others around the United States who believe 
that this institution is trying to do for you 
exactly what you want it to do for you.” Main- 
taining that “My bark is worse than my bite,” 
Mr. Joyce recognized the existence of those 
who think him a hard taskmaster when he said: 
“I’m a pretty grateful man, more grateful than 
some people give me credit for.” 

Mr. Joyce was introduced by E. M. Allen, 
executive vice-president, who acted as _ toast- 
master in place of President E. A. St. John, 
of the National Surety, who had a bad cold 
and was unable to speak. Mr. Allen emphasized 
the elements of aggressiveness, efficiency, good 
will and loyalty in success and told his hearers 
that every man in business is measured by his 
intrinsic worth. 





Following the dinner, over which Vice-Presi- 
dent Lofgren presided as general chairman, con- 
test-winning branch managers and _ general 
agents were introduced by Vice-President John 
L. Mee, head of the agency department of the 
National Surety; and the leaders in the check 
alteration and forgery division were introduced 
by Vice-President John A. Cochrane who is in 
charge of that department. The orchestral and 
vaudeville entertainment that preceded the 
speeches was probably the most elaborate ever 
provided for any similar event in the insurance 
business and was obviously appreciated by an 
audience of nearly 300. 


PREMIUMS OF $4,400,000 
New York Office of Fidelity and Deposit 
Went “Great Guns” in 1927 

Vice-President Vincent Cullen, in charge of 
the New York branch of the Fidelity and De- 
posit Company, Baltimore, reports a record 
premium volume of $4,400,000 written through 
that office in 1927. “Best we ever had!” is Mr. 
Cullen’s enthusiastic comment on the year. 

“Our total for 1927 represents an increase of 
about $300,000 over the 1926 premiums,” says 
Mr. Cullen, “and we handled that business of 
$4,400,000 with a loss ratio of less than 30 per 
cent on the basis of premiums paid to losses 
incurred. The efficiency of the office is per- 
haps best shown by the fact that every depart- 
ment produced an increase.” 

Discussing the fact that the Fidelity and De- 
posit has gone in for plate glass writings, Mr. 
Cullen said that the New York branch had al- 
ready written about $6000 in this line and ex- 
pected to have premiums of between $75,000 
and $80,000 in plate glass insurance in 1928. 


Metropolitan Casualty Moves 
Branch 

Due to rapidly increasing business and the 
need for more space and improved working 
conditions, the Brooklyn branch office of the 
Metropolitan Casualty Insurance Company, New 
York, Carl J. Stephan, manager, is to give up 
its old location at 151 Montague street on Janu- 
ary 28 for space on the eighth floor at 16 Court 
street, according to an announcement made by 
President J. Scofield Rowe. 


Brooklyn 








Results of Casualty, Surety and Miscellaneous Insurance Companies 
in 1927—Compiled by The Spectator 


: Total Net Net Total 
Name and Location of Company Capital Admitted Surplus Premiums Total Losses Dividends Expenses Expendi- 
; ’ toc’ Assets Written Income ‘aid Paid ‘aid tures 

Abraham Lincoln Life, Springfield, Ill.* 200,000 2,690,443 130,229 391,095 425,208 151,047 12,000 253,288 432,505 
Aetna Cas. and Surety, Hartford. .. .. 2,000,000 31,601,484 9,524,032 17,204,273 a a 40,000 a a 
American Auto., St. Louis........... 1,000,000 10,275,232 2,260,937 7,279,755 7,858,097 3,400,517 200,000 4,231,680 6,832,197 
Clergy Casualty, Omaha............. utual 114,5 58,362 95,118 102,080 i 08 82,198 

bus Mutual Life, Columbus*. . . 500,000 12,081,321 796,951 69,554 172,046 4: 83,482 146,165 
Great Western Ins., Des Moines*..... 250,000 1,100,927 125,000 834,822 884,246 323,331 30,000 17,885 871,216 
Guarantee Fund Life Assn., Omaha... Mutual 12,306,645 9,624,925 3,044,116 3,792,439 1,363,474 ...... 1,126,726 2,493,423 
Home Assurance, South Bend, Ind.... Mutual 8,498 6,348 5,579 55,620 se 37,528 55,330 
Home Plate Glass, Washington, D:C.. 30,000 79,155 41,875 12,066 16,895 2,486 3,600 7,067 13,153 
Imperial Life, Asheville, N.C......... 100, 656,298 72,303 6 24,762 856,348 231,609 10,000 268,583 510,192 
Inland Bonding, South Bend......... 250,000 400,470 88,168 Fe CUTER cess eceene 43,408 43,408 
Jamestown Mut. W. & St., Marble, Pa Mutual a a 1,923 2,681 Pee 878 1,827 
Lloyds Plate Glass, New York........ 1,000,000 2,383,689 735,617 913,021 1,072,581 292, 140,000 545,083 977,488 
Lincoln H. & A., Oklahoma City. .... ,000 38,170 16,104 206,820 214,999 71,895 1,500 199,134 207,338 
Maryland Casualty, Baltimore. ...... 5,000,000 44,168,682 6,811,197 29,403,001 a 16,494,039 999,997 a a 
Midwest Life, Lincoln*.............. 300,000 3,937,124 109,261 104,971 110,148 48,530 ...... 53,617 102,147 
Mutual Benefit H. & A., Omaha...... Mutual 1,545,166 a 7,879,808 7,941,602 4,554,030 ...... 3,195,432 7,749,462 
Nebraska Indemnity Co., Omaha. .... 200,000 502,033 108,087 228,973 250,298 96,842 6,000 100,513 203,355 
Norwich Union Ind., New York...... 500,000 4,380,686 514,766 3,503,929 3,643,174 1,495,487 ...... 1,805,566 3,301,053 
Southwest Ind. Corp., Oklahoma City d Mutual 177,414 105,195 184,682 189,326 3,565 ....... 107,933 171,498 
U.§. Fidelity & Guar., Baltimore..... 7,500,000 59,800,723 12,153,143 40,856,098 a 22,002,755 1,432,500 a a 


*Capital, assets and surplus include life branch; balance pertains to accident and health department only. b Accident and health only 
a Unavailable. d Formerly the Oklahoma Indemnity Corporation. . pee 
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The Employers’ 


Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 
Insurance Co. 


SAMUEL APPLETON BUILDING 
110 Milk Street, Boston, Massachusetts 


fractically every form of Insurance 
except Life 


In the course of the average 
man’s business life he very natur- 
ally calls upon his doctor, lawyer, 
and banker for professional and 
business advice. He learns from 
experience that these men, through 
their training and _ specialized 
knowledge, are qualified to counsel 
him along those lines which are 
outside the immediate realm of 
his particular business. Probably, 
because Insurance has not always 
occupied the important place in 
business that it now does, the 
average business men does not 
turn to his insurance man in quite 
the same way that he does to his 
doctor and lawyer. But there is 
every reason why he should. The 
counsel of his insurance man in 
regard to his insurance needs is as 
important as his doctor’s medical 
assistance or his lawyer's legal 
advice. 


The Employers’ Group Repre- 
sentative carefully studies your 
insurance needs in relation to 
your particular business and sug- 
gests adequate protection. He 
explains the important features of 
the recommended policies and, as 
he is willing to assume the re- 
sponsibility for the “‘insurance- 
side”’ of your business, he relieves 
your mind of unnecessary detail 
and worry by performing a “‘ser- 
vice that satisfies.” 





The above is the message which The Em- 
ployers’ Group is giving the insuring public 
through the media of national magazines. 

Agency connections with The Employers’ 
Group are still available for the competent 
insurance man. 
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TAXI LIABILITY 


New York Claim Situation 
Muddled 








LEGISLATIVE ACTION POSSIBLE 





Public Said to Be Losers Under Present 
Conditions 

The automobile liability situation in New 
York State, with respect to taxicabs and pas- 
senger carrying motor vehicles, has become so 
muddled and has had such tangled results that 
the attention of the public has been focused on 
it and possible legislative action may be looked 
for. Furthermore, it is highly indicative of 
what may come to pass in other States. 

The most serious aspect of the situation ap- 
parently arises out of the fact that some com- 
panies are writing coverage on very large fleets 
of cars with a consequent piling up of claim 
notices to such an extent that, it is alleged, 
there is considerable unwarranted delay in set- 
tlements with consequent suffering on the part 
of the injured claimants. Also, it is said that 
this is reflected in the underwriting policies of 
the companies doing this class of business so 
that figures given out by them do not show 
actual conditions. 

A hearing was held before James A. Beha, 
Superintendent of Insurance of New York, last 
week on the question of how large the taxicab 
fleets covered by the various companies should 
be. Not long ago, the carriers of this class 
of insurance were called before Mr. Beha and 
were allotted a certain number of cabs each, 
based on their previous writings. It is alleged 
that since that time some of them have violated 
those allotments and that a chaotic condition has 
resulted. This is particularly true of cases 
involving injury as the result of collision be- 
tween two taxicabs both of which are insured 
by the same carrier. Adjustment of claims in 
such cases is said to be anything but equitable 
for the injured party. The practice of paying 
no attention to claim notices until suit is begun 
is said to be growing to a danger point. 

Also, it is alleged that what amounts to a 
brokerage commission war exists at the present 
time. The commission of $2 per car is dis- 
regarded and the companies are pirating each 
other’s risks by excess payments, according to 
some, 


New York Insurance Department Dance on 
February 20 
The annual dinner and dance of employees of 
the New York Insurance Department will be 
held at the hotel Majestic, New York city, on 
February 20. 


Leaders in G. W. Perry Company Visit 
Baltimore 

Winners of a production contest, held during 
1927 by the G. W. Perry Company, Inc¢., of 
Elmira, N. Y., visited Baltimore last week in 
a special Pullman as guests of that agency. 
During their two-day visit to the Southern city 
they were entertained by the Maryland Casualty 
Company. A tour of inspection of the home 





office of the Maryland Casualty, conducted by 
President F. Highlands Burns, was a feature 
of their stay and a theater party, sightseeing 
trips and a bus journey to Washington made up 
the program of arrangements. 


HEALTH AND ACCIDENT 
UNDERWRITERS 
The Agent and the Contract to Be Dis- 
cussed at Mid-Winter Meeting 

C. O. Pauley, chairman of the program com- 
mittee of the Health and Accident Underwriters 
Conference, has announced that plans for the 
coming mid-winter meeting of that body at the 
Stevens hotel, Chicago, on March 13 and 14, 
are nearing completion. 

On the afternoon of March 13, the general 
theme will be “The Accident and Health Agent” 
and this will be discussed from the viewpoints 
of the company executive, the underwriter and 
the claim adjuster. Agents will give their views 
on the subject and the company members of 
the Conference are asked to bring agents to 
the meeting. 

On March 14, “The Accident and Health 
Contract” will be the theme for the morning 
session and various provisions of the policy 
will be analyzed together with the phraseology 
used. Special attention will be given the word- 
ing of hospital indemnity and surgical benefit 
clauses and contracts. 


R. H. Brown Heads Accident and Health 
Department of Royal Indemnity 

F. J. O’Neill, president of the Royal Indem- 
nity Company, New York, has announced the 
appointment of Read H. Brown as superinten- 
dent of its accident and health department to 
take the place of R. O. Davidson, recently re- 
signed. Mr. Brown’s appointment is effective 
on February 1, 1928. 


CAPITAL INCREASE APPROVED 


New Directors Added to Hudson Casualty’s 
Board 


The stockholders of the Hudson Casualty In- 
surance Company, Jersey City, held a meeting 
this week at which the recommendation of the 
directors that the company increase its author- 
ized capital from 100,000 shares of $5 par value 
to 200,000 shares of $5 par value was approved. 

Subsequently, the board of directors adopted 
a resolution directing the offer of 100,000 addi- 
tional shares of capital stock at $9 per share to 
stockholders of record on January 27. Sub- 
scription rights will expire on February 15. 
Notice of this intended action was contained in 
THE Spectator of January 12 and its comple- 
tion gives the company an authorized compel 
of $1,000,000. i fi 

The board also declared a dividend of tén 
cents per share on the 100,000 shares of capital 
stock now issued; this being payable on or, he- 
fore March 1 to stockholders of record on Jan- 
uary 27. In addition, the number of those on 
the directors’ board was increased to 20 and the 
following new directors were elected: Andrew 
M. Hetfield, McKinley & Company, N. Y.; 
William J. Fields, president, Commercial Trust 
Company, Jersey City; Hon. John F. Boyle, 
Commissioner, Holland Tunnel; Hon. Roy T. 
Yates, State Senator, Paterson; George P. Rea, 
vice-president, Manufacturers & Traders Peoples 
Trust Company, Buffalo; W. H. Woodward, 
Clinton Gilbert, N. Y.; Hon. W. P. Gardner, 
vice-president, New Jersey Title Guarantee & 
Trust Company; J. Fisher Anderson, general 
counsel, Commercial Trust Company of New 
Jersey; F. Raymond Shaw, Shaw & Company, 
Hartford, and James Kiernan, president, Kier- 
nan Hughes Paper Box Company, Jersey City, 
New Jersey. 
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THE MUTUAL LIFE 


ASSURANCE COMPANY 
OF CANADA 


Reports Another Notable Year: 


1. S$ JRPLUS EARNINGS 
| $4,501,387 


4 NEW BUSINESS WRITTEN 
| $52,250,136 
3. ASSURANCES in FORCE 
$386,669,481 


4. TOTAL ASSETS 
$89,233,343 


5. DIVIDENDS PAID POLICY- 


HOLDERS 
$3,646,105 


6. SURPLUS FUNDS and SPECIAL 
INVESTMENT RESERVES 


$11,829,283 


7. EXPENSE RATIO 
| 14.44% 











8. RATE of INTEREST EARNED 
6.46% 


The earnings surpassed those of the previous year by 


$360,000 and amount to $50.45 per $1,000 of assets. 


The new paid-for business exceeded that of the previous 


year by more than $2,684,000. 


Representing an increase for the year of $32,600,000. 
It should be noted that the activities of this Company are 
confined exclusively to Canada and Newfoundland. 


Assets represent the book value of the Company’s secarities 
(entirely Canadian) and would appear substantially larger 
if existing market values were used. The increase for the 


year is $8,600,000. 
An increase of more than $550,000 over the previous year. 


Insuring the continuance of liberal dividend distribution. 


Again the expense ratio has been materially reduced. 


New investments made during the year exceeded $12,- 
000,000 and, notwithstanding steadily declining interest 
rates, the average rate of the previous year was almost main- 
tained. 


Strictly Canadian—Strictly Mutual 


Operating exclusively in Canada and Newfoundland 
Established 1869 




















HUME CRONYN, President 
R.O. McCULLOCH, Ist Vice-President 
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Assurances Payments to Surplus 
Assets in Force Policyholders Earnings 
1907 $11,656,410 $51,091,848 $680,220.30 $381,146 
1917 32,165,431 123,511,314 2,513,991.23 1,007,730 
1927 89,233,343 386,669, 481 8,279,514.19 4,501,387 


The Annual Meeting of the policyholders will be held on Thursday, February 2nd, at the Head Office, Waterloo, Ont. 


Cc. M. BOWMAN, Chairman of the Board 
W. H. SOMERVILLE, General Manager 
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Driving for the Goal Success 


By Witi1am C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


cess, regardless of the vocation he fol- 

ows, is to be found in the very first word 
of the caption of this article. It takes driving 
power to win. In fact, driving power suggests 
to me the idea of staying everlastingly on the 
job. The man who has a goal and knows just 
what it is and who really wants to attain that 
goal will never arrive there except by driving 
straight to it. Every debit man, and every 
other man, for that matter, should have as early 
in life as possible a definite goal toward which 
he is headed. Many people never arrive at a 
given destination simply because they never 
have any horizon: they never set any standard 
of excellence to be maintained; they never 
work by contrast, that is by contrasting their 
present lot with that which they hope to attain. 
The man who is full of “pep” and “pepper” and 
who is the “peppiest” at all times is the man 
who not only has a goal but who also is setting 
himself attain it. That, in fact is the thing 
that makes that glorious triumph possible. 


T HE “key” to the goal of any man’s suc- 


Don’t Be DiscouraGED 

In the selling of life insurance as in the 
presentation of any other commodity, one thing 
that actually “stuns” a man is to be carefully 
presenting his proposition and all the time 
receiving encouragement. And there are many 
prospects who will listen rather attentively to 
the presentation of any proposition and when 
the agent meets a prospect of this kind, he 
feels encouraged and begins to be enthusiastic 
about what success he is having; and yet this 
same type of prospect will sometimes turn a 
fellow down “cold.” A situation of this kind 
is what takes all the enthusiasm out of an 
agent. And the thing that hurts him is to be in 
sight of his goal—“The Dotted Line” and then 
to suddenly have the “lights turned out.” But 
this should not be a matter of discouragement 
to the man who is really and truly driving 
toward his goal. Real debit men when con- 
fronted with a situation of this kind just be- 
gin to get ready to “do their stuff.” To a man 
who is driving toward the goal he has outlined 
for himself, such situations as this only make 
him more courageous than ever. It takes such 
a thing as this to get some agents really “keyed 
up” for a battle royal. But the lesson is: If 
you would finally arrive at your destination, 
determine within yourself that you will let 


nothing discourage you. Do or die. Stay with 
your job and never surrender. Hold your 
colors aloft. ‘ . ; 


There is one consolation that every debit man 
should keep in mind in driving toward his goal 
and that is that not even the very best agents 
are able to write all their prospects. And in 
many cases where a “special agent” would make 
a total failure, a man who carries a debit can 
be able to conquer. the situation with his colors 
flying high. This should surely be one incen- 
tive to a man who feels that he will never be 
able to reach his goal. Do not become dis- 
couraged because you have things to make you 
feel “blue” at times. To resign to a situation 
of that kind will never get you anywhere. In 
fact, it will keep you further from the goal 
the longer you maintain such an attitude. But 
it is never-the-less true that a real salesman 
rarely fails to close a man whom he has studied 
carefully after he has carried the prospect 
through all the various steps of a sale. Every 
time he advances, he becomes stronger and 
therefore more capable of finally attaining his 
goal. Every obstacle that a man overcomes 
makes him stronger. Many agents fail because 
they falter and fail just before they attain their 
goal. Just as many a sale is lost by the agent 
giving up before he gets the name on the dotted 
line, so do many men fail to make a success be- 
cause they lose all their courage just when 
their goal is in sight. This should be guarded 
against and the lessons of others should be 
heeded. Also it should be borne in mind that a 
man is just at the top of his strength when he 
is nearing his goal. In fact all his training, 
practice and experience have had but one ob- 
ject and that is a successfully completed sale. 
Many agents fail to complete their sales be- 
cause they have not really “sold” themselves on 
the proposition. And it should certainly be 
borne in mind that a sale is not complete until 
this most desirable end is attained. One is 
bound to admit that there is no profit in any- 
thing else. Do not lose the home run when you 
get the third base under your feet. Make a 
“homer.” There is such a thing as “base steal- 
ing’ I believe in the debit business, and by 
that I mean that it takes skill to land on the 
home base just as it does in baseball. There 
are entirely too many men who “die on third.” 
No man should permit himself to be held baek 
when he is in actual sight of the goal post. 
Make your victory an absolutely certainty ! 

One of the commonest reasons for failure on 
the debit is due to the fault of the agent him- 
self. I refer of course to the fact that many 
agents are afraid to bring a sale to its lawful 
culmination—the name on the dotted line. Many 
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men fail to attain their own goal because they 
do not get the art of arriving at the home base. 
Their race in the game of life from all appear- 
ance is a credit to them; but just as they are in 
a sale, they lost their courage just at the most 
opportune time. Profit from these mistakes, by 
all means. In the selling of life insurance, a 
debit man should have but one goal as he drives 
toward success and that is to make his pros- 
pect say “yes.” And, by the way, this can be 
handled in a very attractive and diplomatic way 
if the agent will only handle the situation in 
such a way as to make his prospect say “yes” 
as a matter of pride. Keep him in the “yes, 
yes” chorus. That is sound psychology. A 
sale that is conducted in a positive way from 
start to finish, in which the prospect is com- 
pelled to answer in the affirmative, will find 
that a prospect at a later date can hardly sum- 
mon the courage to say “no.” One of the best 
suggestions that I have ever heard along this 
line is briefly as follows: “You believe in life 
insurance, do you not”? asked the agent when 
first approaching the prospect. He is bound to 
admit that he does, and in case he does not, 
another course would have to be followed. “Yes, 
I find that practically every man these days 
does believe in life insurance but there is one 
thing that I find very few people know and 
that is “how much insurance” they really need. 
Would you be so kind as to let me see your 
policies?” No one but an ungrateful “cuss” 
could say anything but “yes” to this question. 
It is asked in such a way that “yes” is abso- 
lutely necessary. This line of attack is fol- 
lowed throughout and the result is that the 
man is compelled to answer each question 
affirmatively. 


Keep Him AFFIRMATIVE 

If this procedure is followed properly and 
diplomatically, the man at the close of the sale 
is compelled to take the policy or else repudiate 
everything he has previously said. Never ask 
a question that will call for a negative answer. 
Keep. a man in the affirmative and he will sell 
himself. Keep him in the negative and he will 
“sell” you. Be the seller instead of the buyer. 
That is the path that leads to the goal of suc- 
cess. One of the greatest lessons that I have 
ever learned and perhaps the greatest that I 
could possibly impart to others is that of 
“striking while the iron is hot.” The man who 
strikes while the iron is hot will never be guilty 
of the sin of procrastination. The time to do 
anything is while enthusiasm is at its highest 
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Incorporated 1835 


DANIEL F. APPEL, President 


New England Mutual Life Insurance Company 


87 Milk Street, Boston, Massachusetts 


Began Business 1843 


GEORGE W. SMITH, Vice-President 


FRANK T. PARTRIDGE, Secretary 
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Jory 1927 $200,776,765 Increase 
1917 84,549,287 $116,227,478 
teats 1927 $187,515,191 Increase 
1917 79,129,280 $108,385,911 
eset 1927 $13,261,574 Increase 
1917 5,420,007 $7,841,567 
eer 1927 $21,154,113 Increase 
1917 7,810,661 $13,343,452 
Be Raye 1928 $8,850,000 Increase 
1918 2,475,000 $6,375,000 
ee. 1927 $137,490,202 Increase 
1917 54,783,039 $82,707,163 
ee 1927 $1,023,263,402 Increase 
1917 375,494,658 $647,768,744 




















What’s Ahead? 


If the answer does not satisfy, learn the 
advantages of a contract with Fidelity. 
More than 36,000 direct leads a year 
from Head Office lead service. 


Fidelity is a low net-cost Company, 
operating in forty states. Full level 
net premium reserve basis. Over $366,- 
000,000 insurance in force — growing 
rapidly. 

Write for our booklet “What's Ahead?” 


The Fidelity Mutual Life Insurance Co. 
PHILADELPHIA 


Walter LeMar Talbot, President 














AMERICAN EQUITABLE 
ASSURANCE COMPANY 


OF NEW YORK 


Assets, January Ist, 1927...$ 4,896,544.34 
Surplus to Policyholders. ..$ 1,928,405.51 


Losses paid since organiza- 
IN oo isd Seuecepc acca ae $17,807,373.74 


Desirable fire insurance agents wanted who can 
give us a representative business 


Apply to 
92 William Street 
New York 


Home Office 
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point. No child has ever found medicine and 
especially “castor oil” any easier to take by 
dreading it and worrying about whether it will 
make him sick or not. I had rather see a man 
strike and miss as to not strike at all. The 
worst disadvantage to not striking at the right 
time perhaps to a course of this kind is that 
it allows the desire of the prospect to cool. And 
this should never be. Many an applicant for a 
position has talked an employer into the idea 
of giving him employment and engaging his 
services and then has gone right on talking un- 
til the man changed his mind. That man is the 
very worst of all failures. This kind of man 
has actually won the prize and then through 
his own neglect let it slip through his fingers 
just as the goal was in sight. He lacks cour- 
age to close the sale. Now the same thing that 
applies to the culmination of a sale will also ap- 
ply to the debit man with a goal. Many debit 
men have actually gotten their sales “clinched” 
and have made their allotments or at least are 
in sight of the goal and they quit driving. Fol- 
low the path of duty and never falter if you 
would keep on driving until you reach the goal 
of success. 
THINK POSITIVELY 

The man who would continue his drive un- 
til he reaches the goal of success must also learn 
to think positively. Unless he does this, he will 
never be able to make others subject their 
thoughts to his way of thinking. You can not 
persuade others to think as you think until you 
get into the habit of thinking in a positive way. 

It seems that debit men could learn a great 
lesson from the legal profession that would 
help them to drive on until they reach the goal 
of success. Here is what I mean: When a 
lawyer goes before a jury to plead for the life 
of his client he has but one object and that is 
to show by conclusive evidence that his side far 
outweighs the evidence on the other side and 
that therefore, the verdict, to be fair and square, 
and as a civic duty, must be rendered as he sees 
it. And salesmanship and success is nothing but 
getting the other fellow to thinking as we think. 
He adjures the twelve jurors who are before 
him to weigh all the evidence carefully and con- 
scientiously. He advises them that the judge 
will charge them to render a verdict in favor of 
the man who has the “preponderance” of the 
evidence. In this case, the lawyer actually as- 
sumes the role of a weigh master. He weighs 
both the evidence for and against and by his 
reasoning power, shows that fairness demands 
that they render a verdict in favor of his client. 
And just as this is true in the case of a lawyer, 
so is is true in the case of man seeking the 
goal of success. He must weigh the advan- 
tages and the disadvantages and weigh them 
fairly in the scale of reason. He must take into 
account his faults and his strong points. He 
must account for his failures and determine 
to not repeat the same mistakes. He is to be 
both the judge, jury and the witness. There- 
fore, if he would ever attain the goal of suc- 
cess, he must weigh impartially and honestly 
all the evidence both for and against himself. 
And by all means-as a jury on his own case, he 
must give a positive decision—and what I mean 
to imply by that is that he must always have 


confidence in himself. The man who has lost 
confidence in himself has brought in the wrong 
verdict. That is the secret of Lindbergh’s many 
triumphs. He brings in a verdict of success be- 
fore he attempts any of his record-breaking 
flights and actually will not let failure enter 
his vocabulary. 

No man can attain the goal of success and 
travel the road alone. The crowd may be 
smaller than on the road to failure but there 
is no reason why a man should make the trip 
alone. All of which reminds me of what W. M. 
Thackeray at one time said: “Might I say to 
any young man, I would say to him, try to fre- 
quent the company of. your betters. In books 
and in life, that is the most wholesome society: 
learn to admire rightly; the great pleasure of 
life is that. Note what great men admire; they 
admire great things; narrow spirits admire 
basely and worship meanly.” And remember 
this: 

You will never arrive at the goal of success 
unless you keep driving. Hold the reins tight 
and drive on. 


Innumerable Prospects for Life Insurance 
Available 

Many life insurance solicitors are inclined at 
times to fear that there is, or may come to be, 
a dearth of prospects for them to work upon. 
As a matter of fact, the insurable people in 
this country are lamentably under-insured, and 
there will never be a dearth of prospects for 
the agent who uses proper methods to keep his 
list of prospects full and alive. 

Agents who are ambitious, not only to have 
plenty of prospects constantly listed for solicita- 
tion, but to have those prospects prepared and in 
a receptive mood, can realize this ambition and 
constantly develop new business. 

Those who have not as yet utilized to their 
profit the widely known and productive leaflets 
by William T. Nash, published by The Spec- 
tator Company, can learn how they may largely 
augment their business by obtaining a copy of 
the Business Builder’s Service, to be had on re- 
quest, which contains definite plans for the 
assistance of agents in creating profitable pros- 
pects. 


Individual Attention 

This is the time of the year to start getting 
your policyholders into good habits, so far as 
premium payments are concerned. 

Don’t be satisfied with just a good average 
of collections and reasonable percentages of 
arrears and advances. 

Concentrate on each and every policyholder 
who is in arrears to get such particular policy 
paid-up in advance; then do the same thing on 
poicies which are just paid to date—give in- 
dividual attention to these cases—the difficult 
ones, for those are the cases which are most 
likely to lapse. 

A little gain each week in the number of 
policies placed in advance payments as well as 
your general average will help you improve 
the condition of your debit and keep down the 
liability of lapse which is the agents’ greatest 
menace.—Colonmial News. 
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Good Resolutions to Make and Stick to in 
1928 

1. I will lay out each day’s work the even- 
ing before. 

2. I will get down to the office on time, be- 
cause punctuality is the soul of business. 

3. I will not spend any more time in the 
office than is absolutely necessary to the busi- 
ness. 

4. I will make my mark each day with either 
an application or a good prospect. 

5. I will endeavor to meet new people each 
day. 

6. I will ask my policyholders regarding rela- 
tives and friends and secure a list if possible. 

7. I am thoroughly sold on my company and 
its methods of doing business and will study 
to properly represent myself and my company. 

8. I will solicit at least one big man each 
week who can pay for $50,000 or more of life 
insurance. 

9. I will collect 100 per cent in all families 
and collect premium with all new weekly pre- 
mium applications. 

10. I will keep in contact with old policy- 
holders. 

11. I will keep my debit in good condition, 
realizing that condition of account depends 
most of all on the attitude of the agent. 

12. I will endeavor to aid my assistant 
superintendent as directed. 

13. I will strive for advancement within the 
organization. 

14. I will set my mark at twice the amount 
of last year’s writings and work hard to reach 
it. 

15. I am in the life insurance business to 
stay, and I will work, think and dream of it. 

—John Hancock Field. 





Head-Work 

Would you have thought of this? Three 
partners were considering taking business insur- 
ance. Circumstances seemed to make it ad- 
visable that $20,000 insurance money should be 
in the partnership’s treasury upon the death of 
the first and $10,000 upon the occurrence of the 
second death. The problem was solved by writ- 
ing three joint life policies for $10,000 each. 
Policy No. 1 was on the lives of partners A 
and B; Policy No. 2 on partners A and C; and 
Policy No. 3 on partners B and C. It will thus 
be seen that $20,000 would be covered by two 
of the joint policies, no matter who died first, 
leaving a joint policy for $10,000 on the two 
surviving partners to be paid when the second 
death occurred. 

A little head work now and then accom- 
plishes wonders. The case in question was said 
to be competitive, and the simple but effective 
method employed by one agent was largely re- 
sponsible for giving him the business.—Conmu- 
topics. 





Every Day Experience 
is shown in a timely way through our leaflet 
the “Unexpected Always Happens.” 
This leaflet states indisputable facts. 
Write for sample to The Spectator Company, 
New York. 
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INTER-SOUTHERN LIFE 


WE BEGIN NEXT MONTH A 
NEW SERIES OF ADVERTISEMENTS 





Little Life Stories 
from the held 


HE life insurance business is often 

referred to as the most interesting 
ofall human crafts. Families saved from 
destitution—men helped to indepen- 
dence—children sent through school— 
homes released from bondage—busi- 
ness protected against loss;—the life 
insurance man sees life. Toa great ex- 


tent, it may even be said he regulates it. 


Within thelifeinsurance busi- 
ness there are enacted frequent 
dramas hardly surpassed out- 
side for their startling portrayal 








of human character. Many of life in- 
surance’s great successes came near 
to being failures. The turning point 
has often been a timely visit, a well 
spoken word, a logical argument. 

In this publication we shall begin 
next month a series of advertisements 
that will tell you of some of these 
happenings. They will be called “Lit- 
tle Life Stories from the Field.’ 
They will be true, of course, 
about real people now living, 
and will be found interesting. 


Home Offices, Louisville, Ky. 


Capital, Surplus and Reserve for the Protection of Policyholders - . - - $13,563,462.04 








INsuRANCE Company 
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Western and Southern Life Items 
A twenty-five-year celebration was held at 
Cleveland Hotel, Saturday, January 14, in honor 
of Superintendent W. H. Elliott, who was pre- 
sented a gold watch commemorating his long 


period of faithful service. Guests from the 
home office included Director of Agencies H. 
Thos. Head and Superintendent of Agencies 
Lewis Stentz. 

Assistant Superintendent B. Tedrow, 
Marietta, Ohio, has been promoted to home 
office supervisor of Division C. 

At a staff luncheon in Youngstown last Fri- 
day, Superintendent H. W. Eckhart of that 
district was presented a fifteen-year gold ser- 
vice pin as a veteran member of the Western 
and Southern Legion. 

Superintendent C. B. Choate has been trans- 
ferred from Grand Rapids to the Dayton South 
District, succeeding Superintendent J. D. Cas- 
sidy, who has been placed in charge of the Cin- 
cinnati Park District Office. 

Agent Charles H. Behr, Cincinnati, who has 
been with the Western and Southern Life In- 
surance Company, of Cincinnati, since 1898, 
died January 16. 


Journal of the Institute of Actuaries 

The November, 1927, issue of the Journal of 
the Institute of Actuaries, No. 294, Part III of 
Volume LVIII, has been published. Its con- 
tents include a paper on Casualty Insurance in 
the United States of America, by J. G. Baker, 
F.C.LI. and G. D. Stockman, F.I.A.; An II- 
lustration of Adjusted Differences; Legal 
Notes, by Robert Allen Bateman, B.Sc.; The 
Danish Writers on Interpolation; Reviews of 
Interpolation, by J. F. Steffensen, Sc.D.; The 
Story of Reckoning in the Middle Ages, by 
Florence A. Yeldham, B.Sc.; Medical Insur- 
ance Examination, by J. Paterson MacLaren, 
M.A.; English Life Table No. 9; Proceedings 
of the Institute—Session 1926-1927; Examina- 
tion Papers (May, 1927), Parts I, II, III, IV; 
Report of the Institute for 1926-27, with Rev- 
enue, Trust Funds, etc.; Results of the Exami- 
nation, May, 1927; Proceedings at the Annual 
General Meeting, 1927; Additions to the Library, 
to November 1927. No. 294 can be obtained 
from The Spectator Company at $2.50 per copy. 


Useful Advertising Novelty for Life Insur- 
ance Companies 

On another page of this issue appears the ad- 
vertisement of the Brabant Needle Company, 
Inc., the largest and oldest needle book factory 
in the world, which points out the usefulness of 
that firm’s product when utilized as an adver- 
tising novelty to be given away with industrial 
life insurance policies. Industrial insurance 
companies will find that the needle books man- 
ufactured by the Brabant company are appre- 
ciated by housewives and other women who are 
on the agent’s debit, and the agent himself can 
use them to advantage in making friends along 
his route. 

Another way in which these needles can be 
successfully used is to send them out to pros- 
pective policyholders. In this way they are as 


valuable to the regular ordinary life insurance selling insurance from a different angle. 





unlimited production. 
rights. 





Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 








company as to the industrial company and are 
a good means of keeping the particular com- 
pany’s name before the women of the household. 
The paper books containing the needles carry 
the insurance company’s advertising message 
and are a gift for which any woman will he 
grateful. 


Naturalness of Life Insurance 

J. Howard Jefferies, agency secretary of the 
Penn Mutual, was the speaker at a dinner of 
the Fort Wayne, Indiana, Life Underwriters 
Association Thursday evening, January 19. 
His subject was, “The Naturalness of Life In- 
surance.” Mr. Jefferies traced the development 
of economic needs in society, from the simple 
forms of early days down to the complex as- 
pects of our present day. He then showed how 
life insurance, because of its peculiar function, 
is the one natural instrument, because of its 
group co-operative feature, for meeting these 
diverse needs. He pointed out that the applica- 
tion of life insurance to these problems required 
no artificial adjustment or forcing, and that the 
process is simple and adequate. The unrivaled 
contribution of life insurance to the general 
social welfare was shown to be one of the major 
results of the scientific relief of individual, 
home, and business problems in which the factor 
of life’s uncertainty is the pivotal feature. 


Life Insurance Trusts 

An interesting talk upon the subject, “Why 
Life Insurance Trusts?”, by Edward M. 
Deane, was heard by upwards of 600 under- 
writers at Chicago. The trend of his talk may 
be gathered from the subheads of his address 
as follows: Breaking down the barrier be- 
tween life underwriter and trust company; how 
the trust company may help you indirectly; the 
direct co-operation of the trust company; why 
a corporate trustee?; the how of selling life in- 
surance trusts; the value of a chief executive; 
a preferred financial statement; how to deter- 
mine coverage; where the corporate trustee 
comes into the picture; protecting the principal 
stockholders’ equity; stock elimination plan; 
developing a satisfactory agreement; how pre- 
miums may be treated; what the agreement may 
include; stock elimination important to small 
business; other uses of corporate insurance; 
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Legacies Interest Everybody 
Try presenting life insurance as a legacy, 
through our leaflet, that has gotten good busi- 
ness results for other live solicitors—The Spee- 
tator Company, New York. 





CAN YOU write Health and Accident 
Insurance? 


Do you want Large immediate earn- 
ings plus liberal renewals on your 
business? 


If so—We want you with us right now 
as a District or General Agent: 


Best protection to policyholders, low 
premiums, wide coverage, unexcelled 
service to all. 


Write 


Superintendent of Agencies 


INCOME GUARANTY COMPANY 
South Bend, Indiana 
Drawer 422 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 
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= Equitable Life Assurance Society 
of the UnitedjStates has a well equipped 
Financial Department, or, to be exact, two 
departments—one in charge of a Treasurer 
with a staff of expert assistants and advisers, 
and the other in charge of a Manager of 
Mortgage Loans and Real Estate with a 
staff of experts experienced in handling real 
estate and selecting first mortgage loans. 
These advantages, together with long ex- 
perience and valuable records, make the 
Society an expert in the investment of capi- 
tal. More time and attention is given, 
moreover, to the care of investments than is 
spent in making them. No individual or 
small corporation can afford to offer such 
advantages to those who seek protection 
for their savings. All this being so, those 
who leave their money with the Equitable 
for safekeeping during their lifetime will act 
wisely, if after they have passed away the 
Equitable continues to be the financial agent 
of their beneficiaries. 


It is the policy of the Equitable to impress 
the fact that upon its agents that their most 
important clients are not the men whose 
lives are insured, but those to whom the 
money is to be paid when their policies 
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mature. This being so, it is obvious that 
when a policy is taken by a well-to-do ap- 
plicant the wisest course is for him to take a 
small policy payable in cash, to clear away 
the obligations which accumulate when a 
man dies, and to take the rest of the insur- 
ance payable in the form of a monthly in- 
come during the lifetime of the beneficiary. 
There is a variety of insurance contracts of 
this character, two of which are very attrac- 
tive. One of these, the Life Income Policy, 
is most appropriate in a case where one 
beneficiary is to be provided for, such as a 
wife or daughter. For a man who wishes 
to provide for his wife and his children, the 
Guaranteed Investment Policy is the most 
appropriate contract. ‘This policy gives the 
wife an exceptionally liberal income as long as 
she lives, after which the full face of the 
policy is paid to the children, to be invested 
for their future support. 


The Equitable has openings for young 
men who have had some business experience 
but who have not been identified with life 
insurance. Such men can earn a good liv- 
ing while they are being.trained by the com- 
pany in accordance with its methods and 
ideals. 
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M. Albert Linton Talks on Life Insurance Trusts 


sored by the Equitable Trust Company, of 
New York, M. Albert Linton, vice-presi- 
dent and actuary of the Provident Mutual Life 
Insurance Company, of Philadelphia, pointed 
out the flexibility of this sort of agreement. 
He said in part that it was safe to make the 
remark that the day has passed when the great- 
est protection through life insurance is likely 
to be rendered if the settlement is made in a 
lump sum. New life insurance estates are be- 
ing created at a rate of considerably over six- 
teen billion dollars every year and the insurance 
in force at the end of the year was about ninety 
billion dollars. He said that the insurance com- 
panies and trust companies were doing a great 
deal towards insuring that these sums actually 
furnish the protection they are destined to fur- 
nish. 


|: the second of a series of lectures spon- 


SETTLEMENT OPTIONS 

Mr. Linton dwelt on the various options of 
settlements and the proper planning of insurance 
estates, and stated that it would be well to con- 
sider a few of the limitations of the insurance 
company service in handling the various op- 
tions. As lawyers point out, a life insurance 
company in administering a settlement option is 
carrying out the terms of a contract and is not 
acting in the capacity of a trustee. There is a 
distinct difference between these two functions. 
A trustee has the protection of courts of equity ; 
the life insurance company does not. have the 
same protection. On account of these difficul- 
ties life insurance companies might encounter 
where there are two claimants for the pro- 
ceeds, it is necessary that they keep their set- 
tlements simple and unambiguous. Frequently 
the tying up of insurance proceeds under iron- 
clad settlements covering complicated contin- 
gencies extending a long time into the future 
is likely to be fraught with grave consequences 
for the beneficiaries. Take, for example, the 
death of a policyholder leaving behind one of 
these ironclad settlements. A few years later 
the family may be in great need of a certain 
amount of principal to meet some emergency, 
but they cannot get it as it is tied up absolutely 
by an income settlement which must go on in- 
flexibly to the bitter end. 

Mr. Linton said that in many cases settle- 
ment option would fill the bill, but where any 
flexibility was desired, or discretionary powers, 
that the service of fiduciary institutions would 
probably serve the insured’s beneficiaries in a 
far more satisfactory manner. He said, “Let 
us now consider the details of a life insurance 
trust. How does the insurance money get into 
the hands of a trust company? There are two 
ways; either the trust company can receive pro- 
ceeds as beneficiary or assignee under the pol- 
icy, or it can receive the proceeds as executor 
and trustee under the insured’s will, the poli- 
cies having been made payable to his estate. 
The first method is the insurance trust method ; 
the second the estate method. Practically «ll 
life underwriters now realize that the estate 
method is not the better way to get the money 


into the hands of the trustee, as this method in- 
volves court costs, legal fees and all the charges 
that go with the settling up of an estate and 
causes delay because the insurance money is 
tied up in the estate. There is also the possibil- 
ity of a contest under the will. The estate 
method also puts the burden of taxation upon 
the estate, whereas the insurance trust method 
will reduce this taxation considerably. Under 
the insurance trust, the expenses are pre- 
arranged and it is known what the administra- 
tion is going to cost. There are no indeter- 
minate court costs; there is no delay in the pas- 
sage of the money to the trust company. For 
this reason, it begins immediately to earn an 
income for the beneficiaries. The trust com- 
panies know that the insurance trust business is 
the greatest kind of business they have, be- 
cause it is paid to them promptly in cash. A 
possible will contest is avoided and the insur- 
ance thus paid is exempt from State inheritance 
taxes in most States, and is exempt up to $40,- 
000 from the Federal estate tax. 

“There are many contingencies which can be 
provided for under the insurance trust agree- 
ment which might frequently arise in the case 
of the average man’s family. In the first place 
the education of children provides contingencies 
that will be satisfactorily met by giving the 
trust company discretionary powers. Also, an 
inflexible arrangement which has been made 
years ago when the purchasing power of the 
dollar was more, is taken care of by trust com- 
pany service if the agreement is properly drawn. 
It is difficult to say that a level payment to 
anybody years hence is going to be adequate, 
because we cannot tell what the purchasing 
power of the dollar may be when the occasion 
arises to utilize this money. 


A FLEexIBLE ARRANGEMENT 

“Another contingency is the care of the widow. 
The trust company is willing, and can assist her 
in the sale of her home or the purchase of an- 
other home, if that should be advisable. Fre- 
quently, the reduced income after her hus- 
band’s death may not be sufficient to enable her 
to. live in the old residence. Sound business 
advice may be of great value to her, and the 
contact of the widow with the officers of a well 
managed trust company may be very beneficial. 

“The emergency created by sudden illness or 
prolonged physical disability may need the ap- 
plication of some of the principal. This can 
be arranged under an insurance trust agreement. 
Again, one can create a fund which, at the dis- 
cretion of the trustee, can be used to establish 
the son in business or enable him to buy a 
share in another business, if that is the wise 
thing to do. The insurance trust agreement can 
arrange for the principal to be used for the 
benefit of a daughter for whom he would like 
to purchase a home at the time of her marriage, 
or for her dowry. 

“T think it safe to say that the unforeseen con- 
tingency is likely to be the important one. Some- 
one should be on hand to cope with it in the 
light of actual conditions. The trust company 
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fulfills the requirement. Another great advan- 
tage of the insurance trust settlement is that 
one can unify the administration of the insur- 
ance proceeds with that of the rest of his estate. 
If there are policies in several companies, all 
of these policies may be made payable to the 
trust company and all the proceeds administered 
under one trust deed.” In the course of Mr. 
Linton’s remarks, he pointed out the replace- 
ment theory of life insurance. 


WHEN TO Use It 

Certainly, when the amount of insurance is 
$25,000 or more, the trust company service 
should be carefully studied in its application to 
at least a part of the principal. The primary 
function, after all, of the life insurance com- 
pany is to carry the insurance risk and create 
the estate. Its machinery for the handling of 
settlements is secondary. 

In closing, Mr. Linton said the practical prob- 
lem that the life insurance business people have 
to face is that of deciding when to recommend 
options and when to recommend trust service. 
One of the first questions to ask is, “will the 
family be better protected if the funds are han- 
dled by a trustee, who shall have discretion in 
the administration of the funds?’ In short, 
wherever there is a possibility where there may 
be need for the emergency use of principal, 
the trust company service provides the surest 
means of meeting the situation satisfactorily. 
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Attorney Indicates Development 
of Life Insurance 


Chief Justice B. L. Jones, of the Texas Court 
of Civil Appeals, in an address before the Legal 
Section of the American Life Convention, said 
about life insurance: 


I remember when I was boy—and that was 
some years ago—hearing a distinguished at- 
torney address a jury in behalf of a plaintiff 
in a suit against an old line life insurance com- 
pany, in which he took occasion to say that he 
did not have one cent of life insurance, for the 
reason that he did not propose to give those in- 
stitutions his hard-earned money in the way of 
premiums, in order that they might be the bet- 
ter equipped to fight his children over the pay- 
ment of an insurance policy. This utterance, 
though untrue when uttered as applied to all 
life insurance companies, yet had some founda- 
tion in fact, but to-day it is wholly untrue when 
applied to old line life insurance companies 
such as I understand you represent. This con- 
dition is due, I believe in a great measure, to 
the work of your attorneys. There is nothing 
more certain in business to-day than that a ma- 
tured life insurance policy in an old line com- 
pany will be promptly and fully paid to the 
beneficiaries. 

To illustrate: During the five years I have 
been on the appellate bench, but one suit on an 
insurance policy, issued by such a company, has 
been before the court for appellate review. 

Speaking for myself, I believe in life insur- 
ance. I believe that the great institutions you 
represent constitute one of the greatest factors 
in making for the security, for the strength, 
and for the future glory of our country. 

Wherein lies the strength of our country? 
It does not lie in that small band of brave sol- 
diers that constitutes our standing army; nor 
does it lie in those frowning ramparts and 
bristling cannon that constitute our fortifica- 
tions on our exposed frontiers; nor does it lie 
in the great battleships that ride the waves of 
every sea and float Old Glory to the winds of 
every ocean; nor does it lie in those magnifi- 
cent buildings of marble in our nation’s capitol 
that house the different departments of our 
government; nor in the wisdom that comes 
from legislative halls—National and State; nor 
in the great financial centers of our cities. 
But, in its last analysis, it lies in the homes of 
our country. In those homes that crowd each 
other in our cities, that dot our every hillside 
in rural beauty, that rest upon and adorn our 
broad plains, and that beautify and sanctify our 
valleys. From these homes went forth the boys 
that after twelve months of training drove from 
the battlefields of Europe the proud (and 
trained) Prussian soldiers. It is those homes 
that make for our future promise and glory. 
An institution, such as life insurance, that brings 
security and peace and contentment of these 
homes as perhaps no other institution does, 
has won the respect and honor of our country. 


While I am speaking, a panorama from scenes 
of other days floats before my vision. There 
is a marriage altar erected in a country church, 
and there stands before it a young woman, 
trained by culture and education to become one 
of the uncrowned queens of this country, and 
by her side stands a stalwart young man, fitted 
by character and education to preside at the 
court of such a queen. They take the holy 
vows of matrimony, and the minister speaks 
the words that make them husband and wife, 
and they go out to build an American home. 
The years roll by. God blessed that country 
home with the advent of children to gladden 
the hearts of the parents. I see that husband 
and wife laboring in their farm home for the 
means to give to those children the support, 


education and training that would make them 
fit citizens of this great Commonwealth. 

They were. succeeding when the hsuband 
fell a victim to that awful epidemic of influenza 
which swept over this country and struck him 
down before he had reached the richness of 
middle age. The day after the funeral, a life 
insurance agent came to me and said: “I 
know you were intrested in Mr. Blank, and I 
want to say that he has in my company a pol- 
icy sufficient to discharge the lien on his farm 
and also to start the wife with a competence, 
and I have secured the permission of my com- 
pany to go out and have executed the neces- 
sary papers and hand her a check in full”; and 
I said, “Thank God for the brain that brought 
forth such an institution.” An institution whose 
tendency is to dispel gloom in a darkened home 
by ushering in sunshine; to bring hope where 
otherwise there would be despair; to bring 
peace and contentment where otherwise there 
would be continued sorrow and regret mixed 
with that despairing sigh, “It might have been,” 
deserves to be classed as a nation’s benefactor. 
And I want to say that these children to-day 
are enjoying the advantages of an education in 
our institutions of learning that, but for the 
foresight of that father, would necessarily have 
been denied them. 

I repeat that I believe in life insurance. I 
have served my State too long to have accu- 
mulated any amount of this world’s goods. I 
have raised and educated a family, and they 
are now able to make for themselves in the bat- 
tle of life. But for her, who for nearly forty 
years has walked by my side, borne with me 
the burdens of life, and rejoiced with me in its 
few triumphs, I know that when my labor has 
ended and this arm shall lie cold in death, there 
will be at once paid by two of these institutions 
an amount sufficient to make her comfortable 
and independent all the days of her life. Not 
for thw world would I exchange the comfort 
of this «knowledge. 

I believe, as I said in the beginning, in life 
insurance, and I appreciate the great work that 
it is doing for my country, and, in conclusion, 
permit me to indulge the hope that your stay 
in our midst will be a pleasant one, and that 
your work here will result in profit to your- 
selves and your clients. 


Northwestern National’s New Policies 

Additional equipment in the form of four new 
policies has been announced by the Northwest- 
ern National Life of Minneapolis. The new 
policies are: Semi-endowment at 65, child’s 
twenty-payment endowment at age 85, life paid 
up at 65, and thirty-payment life. All are non- 
participating. 

The semi-endowment at age 65 is, as its name 
implies, a policy which matures as an endow- 
ment at age 65 for half of the face amount of 
the policy. In other words, a $10,000 policy 
matures as an endowment for $5000 at age 65. 
It is a low-cost policy which emphasizes the 
importance of a maximum amount of protec- 
tion for a minimum premium, and yet does not 
neglect, making definite provision for old age. 


DISABILITY COVERED TO AGE 65 
The disability benefit used with this policy 
provides disability coverages to age 65. Dis- 
ability benefits are payable throughout disability 
until age 65, at which time half the face of the 
policy is payable to the insured. 
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A feature of the new policy form is a definite 
statement of the amount of life income payable 
to the insured at age 65. 


Cuitp’s Portcy Is DISTINCTIVE 

The new child’s twenty-payment policy has a 
number of distinctive features. First, it will be 
issued on the life of a child from one day old 
to nine years (nearest birthday). Second, the 
full face amount is payable at death at age five 
or later, except in the case of a policy issued at 
an age under six months, when the full cover- 
age is attained in the sixth year. Third, pre- 
miums may be continued after the twenty pay- 
ments are completed, to mature the policy as an 
endowment for its full face amount at the 
fortieth or forty-first year from the date of is- 
sue. 

For a small additional premium, a_ benefit 
waiving the remaining premiums during the 
first twenty years in case of the death or dis- 
ability of the recognized applicant (usually the 
father, guardian or relative having custody of 
the child), can be added to the policy. 


Lire Paw Up at 65 

The life paid up at 65 policy is, just as its 
name implies, a policy upon which no premiums 
need be paid after the insured reaches the age 
of 65. At that time the insured has the option 
of taking a paid-up life policy, a life income, 
or the guaranteed cash value in one sum. 

The thirty-payment life is a limited payment 
life policy, face amount payable at death, pre- 
miums payable for thirty years. 


Carry Extra BENEFITS 

The usual level income total and: permanent 
disability clauses and double accidental death 
benefits can be written with the life paid up at 
65 and the thirty-payment life forms. The 
double indemnity clause can also be written with 
the semi-endowment. 

The Northwestern National Life has just 
closed the largest year in its history. Its 1927 
new business, on a paid-for basis, totaled $51,- 
190,685, and was 14.8 per cent greater than the 
new paid-for business of 1926. The new equip- 
ment now furnished the members of the agency 
organization is expected to further stimulate 
new production in 1928. 


Banishing Insecurity 

“Banishing Insecurity” is the title of a new 
58-page booklet of which Harry Chase Brearley, 
president of the Brearley Service Organization, 
is the author. This book gives, in language 
understood by any layman, the universal human 
need which underlies all form of insurance. It 
is published by The Spectator Company, New 
York—Rough Notes. 


Life Office Management Association 
Proceedings 

The Proceedings of the 1927 Annual Confer- 
ence of the Life Office Management Associa- 
tion have been issued and make an interesting 
book of 262 pages. Non-members of the Ass9- 
ciation may obtain the Proceedings at $5 per 
copy by addressing the secretary, F. L. Row- 
land, at Fort Wayne, Ind. 
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NEW AND RETIRED COMPANIES 


Fire and Marine Insurance Companies Which Have Been 
Organized, Projected or Retired During 1927 


Below will be found lists of fire and marine 
insurance concerns which were organized or 
projected in the United States during the year 
1927, including stock and mutual companies, 
and Lloyds and reciprocal underwriters’ asso- 
ciations, and also those which have retired from 
business during the past year. It will be ob- 
served that the new concerns organized or pro- 
jected number eighty-four, against stock and 
mutual companies, reciprocals and Lloyds re- 
tired to the number of twenty-seven. 


A comparison of the figures given below with 
those for 1926 reveals that there were five more 
retirements of stock companies in 1927 than in 
1926. Eight mutual companies gave up busi- 
ness in 1927, as against four in the previous 
year. Five Lloyds and reciprocal or inter-insur- 
ance associations retired during the past year. 
The same number was recorded for the previous 
year, 

It is also interesting to note that there were 
fifty-eight new and projected stock companies 
during 1927, as against thirty-three in 1926. 
The number of new and projected mutual com- 
panies in 1927 numbered twenty, as against 
thirty in the previous year. 


Fire Insurance Retirements in 1927 
Stock CoMPANIES 

Central Federal Fire, Davenport, Ia.; merged 
with Standard American Fire of Chicago un- 
der title of Standard Federal Fire, Davenport, 
Ta, 

Fidelity Fire, Sumter, S. C.; reinsured in 
Automobile Insurance Company of Hartford. 

Great Union Fire and Marine, New Orleans, 
La.; reinsured in La Salle Fire, New Orleans. 

Idaho Fire, Boise, Idaho; ceased writing fire 
insurance. 

Manufacturers Fire, Red Bank, N. J.; merged 
with United Merchants Insurance Company of 
New Jersey under title of Merchants and Manu- 
facturers Fire Insurance Company of Newark. 

Marquette National Fire, Chicago; liquidated. 

Nippon Fire Insurance Company, Limited, 


Tokio, Japan; withdrew from United States. 
North American Insurance Company of 

Texas, Austin, Tex.; ceased business. 
Palmetto Fire, Sumter, S. C.; reinsured in 

Automobile Insurance Company of Hartford. 


Pittsburgh Fire, Pittsburgh, Penna.; reinsured 
in National Liberty, N. Y. 
Standard American Fire, Chicago, Ill; 


merged with Central Federal Fire of Daven- 
port under title of Standard Federal Fire of 
Davenport, Ia. 

Sterling, San Francisco; liquidated. 

Tennessee Insurance Company, Chattanooga; 
reinsured in Southern Home Insurance Com- 
pany, Charleston, S. C. 

Vulcan, N. Y.; reinsured in North River, 
Nn Y: 


Mutua. CoMPANIES 

Automobile Mutual, Tulsa, Okla.; 
with Merchants Fire, Denver, Colo. 

Garage Mens Mutual Fire, Fargo, N. D.; 
discontinued. 

Gopher Mutual Fire, St. Paul, Minn.; rein- 
sured by Retail Hardware Mutual Fire, Minne- 
apolis. 

Hardware Mutual Fire, Fargo, N. D.; dis- 
continued. 

Indiana Threshermens Mutual, 
Ind.; retired. 

Jewelers’ Safety Fund Society, New York; 
liquidated. 

Northwestern Mutual Fire, Fargo, N. D.; 
discontinued. 

State Mutual Fire Insurance Association, 
Arkansas; failed. 


reinsured 


Indianapolis, 


Lioyps AND RECIPROCAL OR INTER-INSURANCE 


ASSOCIATIONS 
Automobile Insurance Exchange, Seattle, 
Wash.; liquidated. 


Bull Dog Auto Fire Insurance Association, 
Washington, IIl.; receiver appointed. 

National Retail Lumber Dealers Inter-Insur- 
ance Exchange, Detroit; reinsured in Indiana 
Lumbermens Mutual, Indianapolis. 
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State Fire Inter-Insurance Exchange, St. 
Paul, Minn.; reinsured by Austin Mutual In- 
surance Company, Minneapolis. 

United Lloyds of America, Chicago; 
date. 


liqui- 


New and Projected Stock Companies 
Name and location of company Capital 


Acme Fire Ins. Co., Los. Angeles, 
CAE: |. cacaccudavensoreersden $ 250,000 
Agricultural Ins. Co., Topeka, Kans. 100,000 
Ajax Fire Ins. Co., Newark, N. J.. 100,000 
Alexander Hamilton Fire Ins. Co., 
St... Petershtgw i Bite. coc: cnnuna 1,000,000 


American Automobile, St. Louis, Mo. 200,000 
American Underwriters, Inc., Wash- 


a Mal 3 aa 2 Maisie geil piieaen Oh paps 2,000,000 
Atlantic Fire, Miami, Fla........... 1,000,000 
Automobile Underwriters Ins. Co., 

Jo ee OC ee a Os OED 200,000 
Brooklyn Fire Ins. Co., Brooklyn 

ee ddpa wu ausenkadcke tees 600,000 
California Union Fire Ins. Co., Los 

Arigelés, . Cab). sac osttediedd deuce 200,000 
Colonial Assurance Co., Philadelphia, 

Oiler 56s dake Galeadsotaawnaee ee 200,000 
Colonial States Fire Ins. Co., N. Y.. 200,000 
Costomin Insurance Co., Columbia, S 

Cale: cieccdiss Coeaa daa 12,500 
Delaware Valley Fire Ins. Co., Tren- 

tit NE Viccscoddcncacacsonaeadans 500,000 
Del-Mar-Va. Fire Ins. Co. Keller, 

Wao: .icaxecadaeteandaamecaasaae 100,000 
De Witt Clinton Fire Ins. Co, N.Y. ...... 
Domestic Fire Iie. Cay Ni Yicssscs,  cvcices 
Economy Fire Ins. Co., Washington, 

BG. 5. cadedanrdsaiededtatecsaued 1 Bons 
Empire. State- Vine Ines Ca, Ne een. « cadens 
Essex Fire Ins. Co., Newark, N. i. 200,000 
Federal National Ins. Co., Newark, 

jn eer re a ny ere re 200,000 
Fidelity American Ins. Co., Houston, 

WES. nkcidotmsadacetadinedias Aedes 
Fire lnaeees Co. of Chicago, Chi- 

Cagod, Tb. 2... ccccccccenccccescenes 2,000,000 
First National Fire, Troy, Ala......  ..+--- 
Gaspee Fire Ins. Co., Providence, 

et eae rere re mere eS 
General Ins. Co., Topeka, Kans..... 200,000 
Globe Ins. Co., Oklahoma City, Okla. 1,000,000 
Great States Ins. Co., Dallas, Tex.. 200,000 
— Fire Ins. Co., Newark, 


N. J. 
Homeland Ins. Co. of America, N. Y. 600,000 
International Fire, Marine, Bonding 
and Casualty Co., Chicago, IIl.... 
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Jefferson Fire Ins. Co., Newark, N. J. 1,000,000 
Jersey Coast Fire Ins. Co., Atlantic 


EE OS iy Ee SS I ae 200,000 
Liberty Fire Ins. Co., Trenton, N. J. 200,000 
Lion Fire Assurance Ko., Los An- 

MRC N ME or coe crisp nisigievmie missin). . eww 
Long Island Fire Ins. Co. New York 200,000 
Mayflower Fire and Marine Ins. Co., 

OS th a Pa gn 1,000,000 
Merchants and Manufacturers Fire 

Ins. Co., Newark, N. J........... 500,000 
Mid-Continent F. & M. Ins. Co., Chi- 

RM OMEMEU OS hii sbiaciencce | le tte: 
Mid-West Fire and Automobile, Aber- 

OS LE as eee 250,000 
Mohawk Fire Insurance Co., New 

ROME unncubahwicamedunaaueesnee 1,000,000 
National Standard Fire Ins. Co. 

OE Te lag Oo dates ra ne oe 100,000 
Occidental Ins. Co., San Francisco, 

ROMER et Gy atee ais GG chan misc cn an 1,000,000 
Pavonia Fire Ins. Co., Jersey City, 

SE, RRS = 78 eli nie a ae ti SNE 500,000 
Pearl Assurance Company, Ltd., Lon- 

RRR aS a 
Premier Guarantee and Accident Co., 

SORTER esto aiscthy citar aeis Gioulcisrckd 1,000,000 
Provident Fire Ins. Co., Oklahoma 

COS C'S een ne ene 500,000 
Re-Insurance Corp. of America, N. Y. 100,000 
Reliable Fire and Tornado Ins. Co., 

SEN an es ea 
Rochester-American Ins. Co., Roches- 

BONE feos cian ce pnp wos «nie maine Sis 1,000,000 
Secur. Union Ins. \o., Houston, Tex. - ...... 
— F. & M. Ins. Co., Atlanta, 
*Standard Federal Fire Ins. Co, 

EDRRENDOTE NAD, 0 win caswapioreaesiccreie 800,000 


State Insurance Company, Marion, III. 


Transportation Ins. Co., New York 500,000 
Union" Ins. €o., WMexington, Kys.. 5 ..s.- 
Western Insurance Co. of America, 

SE ae ES Se rere 200,000 
Western National Fire Ins. Co., San 

PARR CIE oie o4.5-516,0 eco Ars sive 6:4 100,000 

*Merger of’ Central Federal, Davenport, Ia., and 


Standard American, Chicago. 


New and Projected Mutual Companies 

American Liberty Mutual Insurance Com- 
pany, Little Rock, Ark. 

Capital Mutual Fire Insurance Company, To- 
peka, Kans. 

Carroll County Farmers Fire Insurance Com- 
pany, Carrollton, Ky. 

Commerce Mutual Fire Insurance Company, 
St. Hyacinthe, Que., Canada. 

Farmers Mutual Cyclone Insurance Company 
of Mackinac, Chippewa and Luce Counties, 
Pickford, Mich. 

Fayette Industrial Fire Insurance Company, 
Lexington, Ky. 

First National Mutual Fire Insurance Com- 
pany, Bloomington, Il. 

Florida Mutual Fire and Marine Insurance 
Company, Inc., Daytona Beach, Fla. 

Illinois Agricultural Association, Peoria, III. 

Jefferson Mutual Insurance Co., Pine Bluff, 
Ark. 

Manitowoc County Farmers Mutual, Hail and 
Cyclone Insurance Company, Manitowoc, Wis. 


Maple Grove Mutual Fire Insurance Com- 
pany of Saginaw County, Saginaw, Mich. 

Mutual Boiler Insurance Company, Boston, 
Mass. 

National Mutual Hail Association, Council 
Bluffs, Ia. 

Okla.-Tex. Mutual 
Chickasha, Okla. 

Resolute Fire Insurance Company, Provi- 
dence, R. I. 

Security Mutual Insurance Company, Okla- 
homa City, Okla. 

Standard Mutual Insurance Company, Den- 
ver, Colo. 

Union Insurance Company, Inc., 
Ky. 

Weakley County Farmers Mutual Fire In- 
surance Company, Gleason, Tenn. 


Insurance Company, 


Lexington, 


New Lloyds, Reciprocal and Inter-Insur- 
ance Associations 

Highways Motor Underwriters, Kansas City, 
Mo. 

Inter-Insurance Exchange for the Automo- 
bile Club of Missouri, St. Louis, Mo. 

Intermountain Lloyds, Salt Lake City, Utah. 

National Underwriters, New York. 

New Jersey Manufacturers Association 
Lloyds, Trenton, N. J. 

Oak Auto Insurance Association, 
apolis. 


Indian- 








Historical and Statistical 








CONSOLIDATED FIRE AND MARINE IN- 
SURANCE COMPANY 
Denver, Colo. 
Capital Increase Rumored 

The Consolidated Fire and Marine Insurance 
Company of Denver, Colo., which formerly did 
business under the name of the Federal Fire 
and Marine, is expected to increase its capital 
shortly, which now stands at $60,000. The Con- 
solidated plans to enter several Middle Western 
States in the near future. 


FIRE INSURANCE COMPANY OF 
CHICAGO 
Chicago, III. 

$5,000,000 Fire Company Being Organized 

The Illinois Investment Company of Chicago, 
is promoting a new fire insurance company 
which will be known as the Fire Insurance 
Company of Chicago. It is planned to start 
the company with a $2,000,000 capital and a 
surplus of $3,000,000. Harold W. Letton, 
United States manager and attorney for .the 
Netherlands Insurance Company of The Hague, 
and vice-president and general manager of the 
Great Lakes Insurance Company of Chicago, 
is chairman of the underwriters’ committee. 

Seventeen prominent business men will com- 
pose the directorate of the new company and, 
in addition, it is planned to establish an ad- 
visory board of twenty-one members selected 
from stockholders throughout Illinois. Win- 





ston, Strawn & Shaw have been looking after 
the legal details of the organization. The stock, 
which is being distributed by the Illinois In- 
svestment Company, is being sold at $25 per 
share, with a par value of $10 per share. It 
is the hope of the company’s promoters that 
the majority of the stockholders will consist 
of agents, brokers and even large policyhold- 
ers of the company in order that the produc- 
tion end will be closely linked with the company. 

A statement announcing the formation of the 
company says: 

Progressive business and insurance men have 
recognized the fact for years that Chicago is 
woefully weak in locally organized insurance 
companies. This condition is best shown by 
the fact that there was expended in Illinois in 
1926 for fire insurance premiums, $76,876,277, 
of which Illinois companies wrote gross pre- 
miums of $7,565,671. 

It is with a view of handling a portion of 
the tremendous amount of business now leav- 
ing the State that the Fire Insurance Company 
of Chicago is being formed. 


HANOVER FIRE INSURANCE COMPANY 
New York, N. Y. 
Stockholders Approve Capital Increase 

Stockholders of the Hanover Fire Insurance 
Company of New York have approved the pro- 
posal of the directors, announced in last month’s 
Fire Insurance Monthly Bulletin, to increase 
the capital by $500,000. The increase will be 
accomplished by the issuance of 10,000 shares 
at $50 each. The move will give the company 
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a capital of $2,500,000. Shareholders have the 
right to subscribe for one additional $50 share 
for every four now held. The date of expiry 
for the rights is February 29 as the new capital 
will be completed by March. 1. 


HOME FIRE INSURANCE COMPANY 
Little Rock, Ark. 
Authorized Capital Doubled 

Directors of the Home Fire Insurance Com- 
pany of Little Rock, Ark., have voted to double 
the authorized capital stock of the company 
which formerly stood at $500,000. The paid- 
in capital of the company has almost reached 
$500,000 at the present time and an immediate 
increase to $750,000 has been arranged for by 
the issuance of a 50 per cent dividend out of the 
surplus. The surplus of the company is $600,- 
000 and the $250,000 deducted from this amount 
will be apportioned among the stockholders in 
the newly authorized unissued stock. 


STANDARD FEDERAL FIRE INSURANCE 
COMPANY 
Davenport, Ia. 

The consolidation of the Standard American 
Fire Insurance Company of Chicago and the 
Central Federal Fire Insurance Company of 
Davenport, Iowa, the new company to be known 


as the Standard Federal Fire Insurance Com- @ 
pany of Davenport, has been officially approved 


by the Insurance Department of Iowa. 
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KNICKERBOCKER INSURANCE COM- 
PANY 


New York, N. Y. 


Stockholders Approve Capital Increase 

Stockholders of the Knickerbocker Insur- 
ance Company of New York have approved the 
recommendations of the directors that the cap- 
ital of the company be increased from $500,- 
000 to $800,000 by the declaration of a 150 per 
cent stock dividend. The Knickerbocker has 
preferred stock to the amount of $300,000 
which remains unchanged. An extra cash divi- 
dend of 17% per cent was declared by the 
directors, who acted on the proposal of the 
finance committee as announced in the Fire In- 
surance Monthly Bulletin for December. 


MOHAWK FIRE INSURANCE COMPANY 
New York, N. Y. 
Importers and Exporters Starts Running- 
Mate 

Interests identified with the Importers and 
Exporters Insurance Company of New York 
are organizing the Mohawk Fire Insurance 
Company which will be operated as a running- 
mate to the Importers and Exporters. The new 
company will do a regular fire and marine 
business and will be in a position to take ad- 
vantage of many fine agency opportunities 
which are not available to the parent company. 

With a million dollar capital and a surplus 
of like amount, the capital stock will consist 
of 40,000 shares at a par value of $25 per share, 
the shares to be sold at $50 each. Stockholders 
of the Importers and Exporters will be given 
priority in the subscription to the issue. 


The incorporators, who will be directors of 
the company, are: Jacques Valensi, A. Valensi, 
M. L. Heide, E. P. Earle, C. W. Weston, F. J. 
Leary, G. Herman Kinnicutt, Noah MacDowell, 
Jr. Herbert W. Grindal, William B. Scar- 
borough, M. S. Amado, C. W. Nichols and E. 
C. Delafield. 


OCCIDENTAL INSURANCE COMPANY 


San Francisco, Cal 
Firemans Fund Forms Another 


A third company will be added to the Fire- 
mans Fund group of San Francisco, which now 
includes the Firemans Fund Insurance Com- 
pany and the Home Fire and Marine Insurance 
Company. President J. B. Levison has an- 
nounced that the new company, which will be 
known as the Occidental Insurance Company, 
will have a capital of $1,000,000 and a sur- 
plus of twice that amount. The stock will con- 
sist of 100,000 shares at $30 per share, all of 
which has been subscribed for, 80,000 shares 
by the Firemans Fund and the remainder by 
the Home Fire and Marine. 

The Occidental will be a fire company and 
will be immediately entered in all States. It 
will be operated and managed in conjunction 
with the Firemans Fund and the Home Fire 
and Marine. The company will not write auto- 
mobile and marine lines right away but will 
enter this class of business as soon as the of- 
ficers consider the move advisable. 


Each stockholder of record in the Firemans 
Fund is privileged to purchase one share, at 
$30 per share, of Occidental stock for each two 
and one-half shares of Firemans Fund stock 
now held and each Home Fire and Marine 
stockholder has the right to purchase one share 
of Occidental stock for each five shares of 
Home Fire and Marine now held. Agents of 
both companies will be given an opportunity to 
obtain stock in the new company at the same 
price and on the same terms as the stockholders. 

In commenting on the future activities of the 
Occidental, President Levinson stated that the 
improved condition of the insurance business, 
the reduction in fire loss waste throughout the 
country, together with the influence and prestige 
of the Firemans Fund and the Home Fire and 
Marine, justify the expectation that a satis- 
factory and profitable business will be rapidly 
acquired. 


PACIFIC STATES FIRE INSURANCE 
COMPANY 


Portland, Oregon 
Company Liquidating After Purchase 


The Pacific States Fire Insurance Company, 
of Portland, Ore., which was recently purchased 
by the New Hampshire Fire Insurance Com- 
pany of Manchester, is now being liquidated. 
Pacific States Agencies will be replaced in the 
New Hampshire and also in the County Fire 
Insurance Company of Philadelphia, Penna. 


REPUBLIC FIRE INSURANCE COMPANY 
Pittsburgh, Penna. 


Corroon & Reynolds Acquire Controlling 
Interest 

The enterprising firm of Corroon & Reynolds, 
Inc., of New York, have increased their scope 
of activities by buying into the Republic Fire 
Insurance Company of Pittsburgh, Penna. The 
Corroon interests have purchased close to 80 
per cent of the stock of the Republic Fire, a 
company which has been in operation since 1871. 

The company will operate as heretofore, with 
its home office at Pittsburgh. N. A. Weed, 
secretary and underwriting manager of the 
company for the past two decades, has been 
elected president, and R. A. Corroon has been 
elected chairman of the board. The Republic 
Fire will have the added facilities obtainable 
through its alliance with the Corroon group, 
which comprises the American Equitable As- 
surance Company, the Knickberbocker Insur- 
ance Company, the New York Fire Insurance 
Company and the Brooklyn Fire Insurance 
Company, all of New York, and the Merchants 
and Manufacturers Fire Insurance Company 
of Newark, N. J. 

The Republic Fire was organized in 1871 as the 
Teutonia Fire, the present name being adopted 
in 1918. The capital stock of the company 
stands at $300,000. It is expected that under 
the Corroon management the capital and sur- 
plus of the company will be increased mate- 
rially within a reasonable length of time. 
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RHODE ISLAND FIRE INSURANCE 
COMPANY 
Providence, R. I. 
Directors Vote Capital Increase 

Directors of the Rhode Island Fire Insur- 
ance Company of Providence have voted to in- 
crease the capital of the company from $1,000,- 
000 to $1,500,000. The increase will become 
effective February 1. New shares will be is- 
sued at a par value of $100, which will be sold 
at $200 a share, thus providing $500,000 addi- 
tional surplus. With the completion’ of this 
latest increase the Rhode Island will have 
reached the limit of its authorized capital. It 
is expected that at the next session of the 
Rhode Island Legislature, the company’s char- 
ter will be amended so that it may be permitted 
to issue capital stock up to $3,000,000. E. G. 
Pieper is president of the Rhode Island, which 
has made very fine progress under his direction. 


SECURITY FIRE INSURANCE COMPANY 
Davenport, Iowa 
Capital Increase Paid In 

The recently authorized $350,000 increase in 
the stock of the Security Fire Insurance Com- 
pany of Davenport, Ia., has been entirely paid 
in by stockholders. $200,000 was added to the 
capital stock and $150,000 to surplus. The 
completion of the increase brings the capital 
stock of the Security Fire up to $500,000 and 
the surplus to well over a half million. 


FIDELITY.PHENIX FIRE INSURANCE 
COMPANY 
New York, N. Y. 

Report on Examination by the New York 
Insurance Department Filed December 
27, 1927. Reprinted Here in 
Part 

September 6, 1927. 
Hon. James A. Beha, 
Superintendent of Insurance, 
Albany, New York. 

Sir: In accordance with instructions con- 
tained in appointment No. 6131, dated April 1, 
1927, hereto annexed, I have made an examina- 
tion into the affairs and conditions of the Fidel- 
ity-Phenix Fire Insurance Company of New 
York and the following report thereon is sub- 
mitted for your consideration. 


History 

The Fidelity-Phenix Fire Insurance Company 
of New York was incorporated March 1, 1910, 
as a joint stock insurance corporation and was 
a consolidation of the Fidelity Fire Insurance 
Company organized in June 1906 and the Phenix 
Insurance Company of Brooklyn, N. Y., which 
began business September 10, 1853. 

The capital on organization was $2,500,000.00 
and subsequent changes therein have been as. 
follows: 1922 increased by sale of additional 
stock to $5,000,000 1926 increased by stock divi- 
dend to $10,000,000. 


MANAGEMENT 
The affairs of the company are managed by 
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a board of directors, consisting of 15 members, 
divided into three groups of 5 members each. 
The term of office of directors is 3 years. One 
group of directors is elected each year. 

The board of directors as at present consti- 
tuted is as follows: 

Term expiring 1928: H. Mc C. Bangs, Dud- 
ley Olcott, Eustis Paine, Auguste G. Pratt, 
Albert H. Wiggin. 

Term expiring 1929: Paul Baerwald, Paul 
L. Haid, Ernest Sturm, Edgar Palmer, Robert 
J. Hillas. 

Term expiring 1930: Arthur A. Fowler, 
Maitland F. Griggs, John J. Riker, John J. 
Watson and Willis D. Wood. 

The officers elected by.the board of directors 
for the ensuing year following the annual meet- 
ing of the stockholders in February, 1927, were: 

Chairman of the board of directors, Ernest 
Sturm; president, Paul L. Haid. 

The following officers were appointed by the 
chairman of the board following his election: 

Vice-presidents: James A. Swinnerton, J. R. 
Wilbur, William Quaid, H. E. Maxson and C. 
W. Pierce; vice-president and counsel, Lamar 
Hill. 

Secretaries: F. R. Millard, E. A. Henne, 
Alfred L. Merritt, Oliver F. Grover, William 
F. Dooley, John W. Clarke, William E. Lamm. 
Jr., Vincent L. Gallagher, Vernon Hall, J. F. 
Donica, John G. Derby, Frank A. Christensen 
and Sumner T. Pike. Assistant secretaries: 
Charles V. McCarthy, F. D. Hougham, George 
F. Hayden and H. W. LaRue. Treasurer, 
Charles E. Swain. Auditor, William H. Emes. 

Affiliated with the company under the same 
general management, with one set of officers 
acting in the same capacity for. all, are the fol- 
lowing companies: 

American Eagle Fire Insurance Company of 
New York; Continental Insurance Company, 
New York, N. Y.; First American Fire Insur- 
ance Company, New York, N. Y. 

These companies with the Fidelity-Phenix 
comprise what is known as the “America Fore 
Group.” 


Frietp AND Scope OF OPERATIONS 

The company is licensed to operate in all 
parts of the Union except Guam, Hawaii, Phil- 
ippine Islands, Porto Rico and the Virgin 
Islands; it also operates in the Dominion of 
Canada. Through affiliation with the American 
Foreign Insurance Association it also operates 
throughout Europe, Asia and South America. 

The company is empowered under its charter 
to write practically every class of risk enume- 
rated in sections 110 and 150 of the Insurance 
Law of New York. 

In addition to its own policies the company 
issues policies under the title of “Phenix Un- 
derwriters” and in conjunction with the Con- 
tinental Insurance Company issues, in Canada, 
policies under the title of “Fidelity Underwrit- 
ers,” and liability thereunder being assumed by 
both companies in equal proportion. 

Public announcement has been recently made 
by the company in conjunction with the Fidel- 
ity and Casualty Company of New York of a 
working agreement whereby the said companies 
will be able to write jointly fire and casualty 


policies, and in this connection will issue a 
joint full cover automobile policy. 

The bulk of the company’s business consists 
of direct writings although it assumes under 
various contracts reinsurances of other com- 
panies. The most noteworthy of the reinsur- 
ance contracts entered into by the company is 
that of the Automobile Insurance Company of 
Hartford, Conn., hereinafter referred to. 

The company with its affiliated companies 
formerly participated in all the business writ- 
ten by the group, with certain exceptions, on a 
fixed percentage basis. This plan was discon- 
tinued as of December 31, 1925, and each com- 
pany now assumes the full liability under its 
own policies except in the case of the First 
American Fire Insurance Company, which re- 
tains 50 per cent of its writings and cedes 25 
per cent to the Fidelity-Phenix and a like per- 
centage to the Continental. There is, however, 
some interchange of risks between the com- 
panies of the group by way of specific reinsur- 
ance. 


ASSETS 


Real Estate—The real estate owned is repre- 
sented by two parcels which are carried at a 
total book value of $1,693,045.69. 

The properties are owned jointly by the Fidel- 
ity-Phenix Fire Insurance Company and the 
Continental Insurance Company and the amount 
appearing in the foregoing financial statement 
represents 50 per cent of the total value of the 
land and buildings. 

Both parcels are modern office buildings 
erected within the last five years in the Cities 
of Chicago, Illinois and San Francisco, Calif., 
respectively. 

Credit has been allowed for the realty hold- 
ings at the values claimed by the company, 
which represent the actual cost of acquisition 
and of construction. It was not considered 
essential at this time to have an appraisal of the 
properties made by this department. 

While the company makes provision for 
depreciation of the buildings semi-annually, and 
has to date charged to depreciation the amount 
of $127,385.02, no liability is set up in the fore- 
going financial statement to cover same for the 
reason that it is believed the value used gives 
full consideration to this element. 

Mortgage Loans.—The loans on real estate 
consist of two mortgages for $4000.00 and 
$6000.00 respectively, and were acquired from 
the former Phenix Insurance Company of 
Brooklyn at the time of consolidation. The 
mortgaged premises are located in the Borough 
of Brooklyn, City of New York, and while no 
recent appraisal thereof has been made by this 
department, the loans are considered amply se- 
cured and have been allowed at the amounts 
carried on the books of the company. 

Bonds and Stocks—The bonds and _ stocks 
owned on December 31, 1926, are shown in de- 
tail in the attached Schedule III and a sum- 
mary of same by classes is as below. 

The securities, with the exception of those 
on deposit with various State departments or 
officials, were examined on April 12, 1927. Cer- 
tificates were obtained in verification of securi- 
ties on deposit. Those disposed of subsequent 
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to December 31, 1926, were verified through thE 


company’s cash records. 

The coupon bonds were in possession of th 
Central Union Trust Company, 80 Broadway, 
New York, N. Y., which corporation acts 
custodian thereof. 

Registered bonds and stocks are kept in safe 
deposit boxes in the vaults of the United Saf 
Deposit Company, 32 Liberty street, Ney 
York, N. Y., and access to same may be haf 
by two of the officers of the company together 
or an officer and a director. 

For the purpose of this report the securities 
owned, other than those of insurance companig 
directly or indirectly held, have been valued in 
accordance with the values adopted by the Com. 


mittee on Valuations of the National Conven. © 


tion of Insurance Commissioners for use in th® 


preparation of the annual statements for the 
year 1926. 


wr Fae 


Insurance companies’ stocks hav fy 


been valued in accordance with the provisiots = 
of section 16 of the Insurance Law of Newey 


York. 


The excess of market value of securitis® 


over the book value thereof, amounting to $3. 
425,433.00 as shown in the foregoing financial § 


statement exceeds that reported by the com — 


pany in its annual statement by the sum of $2-F7 
» year 


824,125.00 and is due principally to a special 
appraisal of the holdings of the Fire Com. 
panies Building Corporation. 

On December 31, 1926, the company owned 


the following securities of the Fire Companies F™ 


Building Corporation : 


Exani- 

Company’s _ner’s 

Par Value Value Value 
First Mortgage Sink- : 
in Fund __ Bonds, F 
4%%, 1961...... $500,000 $500,000 $500,000 
Capital stock....... 1,500,000 1,500,000 4,200,000 B 


I have annexed hereto as Exhibit “A” a short 


history of this corporation, together with af 


statement of its financial conditions as of De 
cember 31, 1926. 


Cash in Company’s Offices——The items off) 


cash in company’s offices consists of petty cash 
funds amounting to $3150.00 maintained at the F 


home office, Brooklyn (Western District) and > 


Chicago. Such funds were verified and recon- fF” 


ciled in the usual manner. 
Deposits in Trust Companies and Banks— 


Attached hereto as Schedule IV is a list of the ® 


company’s depositories and the amounts to its 
credit therein on December 31, 1926. 

Certificates have been obtained from each oi 
the institutions shown on such schedule and 
the balances shown thereon reconciled with the 
company’s records, 

Certificates of Deposit Taken for Premiums. 
—lIn its annual statement for the year 1926, the 


company included in its agents’ balances ovel § 


three months several certificates of deposit 
amounting to $6185.35 accepted in its Westera 
department for premiums on hail risks. 

All of such certificates of deposit being 
past due the total amount thereof has been de- 
ducted under “Assets Not Admitted.” 

Agents’ Balances—The agents’ balances ap- 
pearing in the general ledger of the home office 


includes cash in office and in banks of the vari § 


ous branch offices and bill receivable of the 
Western department. For statement purposés 
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an analysis of the general ledger account of 
agents’ balances is made and the various items 
included therein reported under the proper 
classifications. 

The subsidiary agency records in the several 
departments under examination were found to 
agree with the control account at the home 
office. 

Of the total amount due from agents $176,- 
186.76 was found to represent business written 
prior to October 1, 1926. 


Bills Receivable, Taken for Fire Risks.— 
Through its Western department the company 
does a considerable volume of farm business. 


This is a type of business peculiar to the 
Middle Western, Northwestern and Southwest- 
ern sections of the country and calls for an en- 
tirely different method of handling than any 
other class of business transacted by fire insur- 
ance companies. 


This business generally requires that exten- 
sive credit be granted to the assureds and this is 
accomplished by accepting notes in payment of 
premiums. 


There are two types of notes, single or stock 
notes and installment notes. The former, where 
the full premium is covered by a single note 
running for a period of from one month to two 
years, is accepted on three and five-year risks. 
The installment risks are written for five years 
only and provide for the payment of the pre- 
mium in five equal installments, the first in cash 
and the balance in the form of a note running 
usually for four years payable in four equal 
installments on each anniversary of the policy 


It has been the practice of thé company to en- 
ter on its records only the single or stock notes. 
In the case of the installment notes no record 
is made of the transaction until an installment 
is paid in cash, at which time the policy is treated 
as a one-year contract. No credit is taken for 


such installment notes. 


On December 31, 1926, the Western depart- 
ment had farm notes as follows: Installment 
notes, $1,447,964.74; stock notes, $624,016.63. 


The stock notes were verified through the sub- 
sidiary records and the total amount of such 
notes found to agree with the control account 
in the general ledger. 


Of the total amount of stock notes $230,630.67 
were found to be past due on December 31, 


_ 1926, and this amount has been deducted under 


“Assets Not Admitted.” 

In accordance with departmental practice the 
excess of the notes not past due over the un- 
earned premiums thereon has been deducted un- 


) der “Assets Not Admitted.” 
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Bills Receivable, Taken for Other Than Fire 
Risks—On December 31, 1926, the company 
had in its possession bills receivable to the ex- 
tent of $2097.25 which it had accepted in pay- 
metn of premiums on hail risks. All of such 
notes being past due, the amount thereof has 
been deducted under “Assets Not Admitted.” 


Reinsurance Recoverable on Paid Losses.— 
In addition to the ledger asset of $100.71 claimed 
by the company as reinsurance recoverable on 
paid losses there has also been allowed as a 


“Non-Ledger Asset” the sum of $22,540.71. 
This amount represents reinsurance recoverable 
from authorized companies on marine losses 
already paid by the company through its marine 
department. In its annual statement the com- 
pany, as has been its practice in the past, 
treated the amount of such reinsurance as a 
deduction from its marine loss liability. 


DivivENDs Pap To STOCKHOLDERS 


During the past five years the company has 
paid dividends to stockholders as follows: 


Year Rate Amount 
20% $1,000 000.00 
24 “ 1,199,988.93 
a 1,199,994.00 
aa * 1,199,994.00 
24 * 1,199,994.00 
100 “‘ 5,000,000.00 





$10,799,970.93 


Total 


ee 


CLAIM SETTLEMENTS 


During the course of the examination an in- 
vestigation was made into the question of claim 
settlements and it would appear that the com- 
pany is fair in its treatment of policyholders 
and does not resort to technicalities to avoid 
payment of claims. 


In this connection it may be quoted that on 
December 31, 1926, the company was resisting 
payment in approximately 100 cases amounting 
to the sum of $205,064.00 and in all such cases 
its positions appeared to be justified. 


REINSURANCE OF AUTOMOBILE INSURANCE Com- 
PANY OF HARTFORD 


On December 28, 1925, the Fidelity-Phenix 
Fire Insurance Company of New York entered 
into a contract of reinsurance with the Auto- 
mobile Insurance Company of Hartford where- 
by it agreed to reinsure the latter company’s 
outstanding policy liability, as of December 
31, 1925, with certain exceptions, to the extent 
of 18 per cent of the total thereof. At the same 
time the Continental Insurance Company of 
New York entered into a similar agreement 
with the Automobile Insurance Company to the 
extent of 22 per cent of the latter’s policy lia- 
bility as of the aforementioned date. The con- 
tracts also provided for a continuing reinsurance 
of the Automobile Insurance Company’s busi- 
ness effective January 1, 1926, and thereafter, 
to the same extent, for a period of years. 

Coincident with the execution of the reinsur- 
ance contract referred to there was a further 
agreement entered into between the Fidelity- 
Phenix Fire Insurance Company and the 7Ztna 
Casualty and Surety Company whereby the lat- 
ter company agreed to indemnify the Fidelity- 
Phenix Fire Insurance Company to the extent 
of any payments it might be called upon to make 
to the Automobile Insurance Company under 
the reinsurance contract for losses incurred 
thereunder in excess of 60 per cent of the 
earned premiums on the business reinsured. 
This agreement also provided that the Fidelity- 
Phenix Fire Insurance Company would pay by 
way of settlement of its participation under 
the Automobile contract 60 per cent of the 
earned premiums, computed and paid monthly, 
cumulative over the entire term of the agree- 
ment. In effect, the Fidelity-Phenix is assured a 
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loss ratio of 60 per cent—ot more, and not less. 
The Fidelity-Phenix pays to the Automobile 
Insurance Company as a contribution on ac- 
count of commissions, brokerages, taxes, as- 
sessments, licenses, fees, and all other expenses 
whatsoever, except loss expenses, 40 per cent 
on all business coming under the contract, less 
an expense allowance to the Fidelity-Phenix of 
Y4 of 1 per cent. 

The contract of reinsurance was made a part 
of the indemnity agreement, but the indemnity 
agreement does not appear to have been referred 
to in the reinsurance contract. 


The reinsurance contract is similar to the 
usual contract but the operations thereunder do 
not follow the letter thereof; in fact, they fol- 
low the indemnity agreement, in that contribu- 
tion by the Fidelity-Phenix to the Automobile 
for losses is based on 60 per cent of the pre- 
miums earnable each month. 

In this connection, it is pertinent to state that 
the Automobile Insurance Company and the 
Etna Casualty and Surety Company are under 
the same general managment as the 7Ztna Life 
Insurance Company, which company owned, 
as of December 31, 1925, approximately. 80 ‘per 
cent of the outstanding capital stock of the 
Automobile Insurance Company. 


CoNCLUSION 


In connection with the Fire Companies Build- 
ing Corporation securities owned, attention 1s 
directed to subdivision 12 of section of the In- 
surance Law of New York, as amended in 1923: 

No funds of any insurance corporation organ- 
ized under the laws of this State shall be in- 
vested in or loaned on the stocks or security 
of any insurance corporation, either directly, in- 
directly, remotely or in any other manner 
whatsoever, excepting as specifically permitted 
herein. Every domestic corporation which, on 
July 1, 1923, owns any shares of stock or other 
securities other than those in which it is per- 
mitted to invest by the above provisions shall 
dispose of the same as soon thereafter as it can 
do so without suffering financial loss, but in 
any event not later than July 1, 1928, or before 
expiration of such further period or periods of 
time as may be fixed in writing for that pur- 
pose by the Superintendent of Insurance. 

The amendments to section 16 enacted in 1923 
permitted insurance companies, other than life, 
to invest not more than 50 per cent of its sur- 
plus funds in the stocks of other insurance cor- 
porations. 

It would appear that through its ownership 
of the bonds and stocks of the Fire Companies 
Building Corporation the company has acquired 
an indirect interest in the capital stock of the 
American Eagle Fire Insurance Company, which 
is contrary to the provisions of subdivision 12 
of section 16 of the Insurance Law as above 
quoted and under the statute must dispose of 
such holdings not later than July 1, 1928. 

As a result of this examination the company 
was found to be in excellent financial condition, 
having a surplus of $21,695,055.79 in addition to 
its capital of $10,000,000.00, constituting a sur- 
plus to policyholders of $31,695,055.79. 

Respectfully submitted, 
Cartes E. RYAN, 


Examiner- 
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INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 







firmation 
Bid Offered 

Alliance Fire 

Morley, Wood & Co., dag Leese ecw 76 77 

Henry G. Rolston & Co., Ree otra 77 79 
American Alliance 

Arthur Atkins & Co., N. Y.......... 670 

Curtis & Sanger, N. VY 670 

McKinley & " 670 

McClure, Jones & 670 

Henry G. Rolston & a ng Hee 670 
American Equitable 

Henry G. Rolston & Co., N. Y...... 56 60 
American Phenix 

W. W. Townsend & Co., N. Y....... 52 55 
American Insurance Co. of east 

Arthur Atkins & Co., N. Y.......... 31% 32 

Miliken & Pell, Newark, eee 31% 321% 

Curtis & Sanger,  & ae 31% 3244 

McClure, Jones & Co., N. Y......... 31 32 

Henry G. Rolston & Co., N. Y....... 31 32 
American Salamandra 

Perez F. Huff & Co., Inc., N. Y...... 65 70 
American Reserve Insurance 

Henry G. Rolston & Co., N. , eee 88 92 
American Surety 

Lewis & Co., Hartford.............. 335 345 
Bankers & Ship 

McKinley & Co., N. V..........00 500 

Arthur Atkins & ra x FER 500 
Bankers Indemnit: (Newark) 

Miliken & Pell, Newark, N.J....... 204% 213% 

Henry G. Rolston & Co., N. Y...... 20 20% 
Brooklyn Fire 

Henry G. Rolston & Co., N. Y...... 104 107 

Baltimore American ex., o~. 

Henry G. Rolston & Co., hake ores 74 76 
Camden F\re 

Arthur Atkins & Co., N. Y.......... 271% 281 

Perez F. ea "inc, NN. Wine ex 27% 2814 

McKinley & Co., Nu Y.... .:.0ccceess 2744 281% 

mae alee. 28 2837 











We recommend 
for investment 


Missouri State Life 
Independence Indemnity 





Write for Circular S-2 


Perez F. Huff Co., Inc. 
75 Maiden Lane 
New York City 


Phone, Beekman 6480 














Cartie & Gouget, MWY... 6. ccvce 28 
McClure, Jones & Co., N. Y......... 28 
Miliken & Pell, Newark, os ay eeleece ae 28 
Henry G. Rolston & Co., N. Y...... 28 
Carolina Insurance 
Perez F, Huff & Co., Inc., N. Y...... 73 
Arthur Atkins & Co. ig Ns acees 73 
McClure, Jones & 5 Ny . Aa 73 
Commercial Cas. oe ’ 
Comtis O Maer IU, Y. oj60 cc cece ee 65 
Miliken & Pell, i Newark, RO 65 
Continental Ins. Co. 
Lewis & Co., Hartford............+. 82 
City of New York Ins. Co. 
Perez F. Huff & Co., eS See 650 
Arthur Atkins & Co., N. Y.........- 650 
McClure, Jones & 3.5 cas _ ee 650 
Comieten Ind. Ins. Co. 
y G. Rolston & Co., N. Y...... 35 
Basie’ re, Newark 
Sikes & oo  . aeee 90 
Federal Insurance 
Curtis & Sanger, N. V......cccccces 975 
McClure, Jones & Co., N. Y......... 900 
Perez F. Huff & Co., Inc., BIOS 610-0 950 
Fidelity & Deposit 
Cnttis ee Baneee, 0. Vn 65.0 cccecces 295 
McClure, Jones & Co., N. Y......... 296 
Fidelity and Casualty 
Arthur Atkins & a J Ae 225 
Curtis & Sanger, N. Y - 223 
McClure, Jones & Co., 225 
Perez F. Huff & Co., “ha XN. Breau 223 
Fidelity Phenix 
Lewis & Co,, Harttoed. .s6.06050 660% 203 
Fire Association of Philadelphia 
Morley, Wood & Co., ag. he sree aie 68144 
McClure, Jones & Co. i ee 6814 
Henry J. Rolston & Gp ver 6814 
Firemen’s Insurance Co. sot Newaik 
Arthur Atkins & Co., N. Y.......... 58 
McKinley & Co., N. " el states mine eine 58 
Miliken & Pell, ee | 58 
Curtis & Sanger, ean 5814 


McClure, Jones & Co., N. Y......... 57 


Henry G. Rolston & Co., f eae 5814 

Perez F. Huff & Co., Inc., BW ssce nc 5714 
Franklin Fire 

Curtis & Sanger, N.Y... c0 cesses 345 

Arthur Atkins & Co., N. Y.......... 345 

Perez F, Huff & Co., N.Y.......... 345 

McClure, Jones & Co., N. Y......... 345 
Glens Falls 

Curtis & Sanger, N. +. ne ee 63 

Arthur Atkins & Co., N. Y.......... 63 

Lewis & Co., comes S cecaleikiaieisielateveue 62 

Perez F. Huff & Nig | ee ge Ree ees 62 
Globe & Rutgers 

tee Ge RN Is Woe cc accveccee 2775 

McClure, Jones & Co., N. Y......... 2800 

Perez F. Huff & Co., Inc., N. Y..... 2780 

Lewis & Co,, Hattiord........<.s.cccce 2775 
Great American Ins. Co. —_— 

McClure, Jones & Co., N. Y......... 73 


Perez F. Huff & Co., Inc., +. a 74 


Henry J. Rolston & Co. i ee re 72 
Great American Ins. Co. 74 stock) 

Henry G. Rolston & Co., N. Y...... 57% 

McClure, Jones & Co., rr 52 

Perez F. Huff & Co., Inc., ae a 56 

Curtis & Sanger, N. RR Scat 57 

Lewis & Co,, TIPGO0G ..... 600s cccses 56 
Guardian Fire Ass. Corp. or stock) 

Henry G. ye & _ So 3k ea 106 

pe SE 2 a re 107 
Hanover Fire, Stock Mou stock) 

Perez F. Huff & Co. 2: ee 330 

Arthur Atkins & Co., N. Y.......... 325 

Curtis & Sanger, N. ORE ER BY 330 

McClure, Jones & Co., N. Y......... 330 
Hanover Fire (new stock) 

Lewis & Co., Hartford... ...0.cccece 67 

McClure, Jones & Co., N. Y......... 67 








Henry"G. Rolston & Co., N. Y...... 674% 69% 

Cuntisoe Sanger, Ne Wise cccsscekss 67 69 
Harmonia Ins. Co. 

Arthur Atkins & Co., N. Y......... : 73 77 

Henry G. Rolston & Co., >. ee 73 77 
*Home (ex div.) 

Arthur Atkins & Co. o Y. 590 600 

McKinley & Co., 590 

Curtis & Sanger, N oe 590 595 

McClure, Jones & Co., ‘or a 595 

Lewis & Co., ensod. ore aa 

Perez F. Huff & Co., N. Y. -. ton 600 

Henry G. Rolston & iat Who 6 < mee 590 595 
Hudson Cas. Ins. 

McKinley & Co., SAS ay 0 a 134% 15 
Importers and Exporters 

Arthur Atkins & t Co. _ 8S Ry 109 112 

Curtis & Sanger, N. We ae a 109 112 

McClure, Jones & Co., N. Y......... 109 112 

Henry G. Rolston & Co., N.Y...... 108 1ll 
Independence Indemnity 

Petes 3. Wratt @'Co., Na... cccsces 355 365 

Morley Wood & Co., Phila.......... 350 370 
Independence Fire + Co. 

Morley Wood & SEER as <5 Sa dare oe 23 
Insurance Securities of _ Orleans 

Peces F. Huff & Co. N.Y. occ cccs 24 yy 

Henry G. Rolston & Co., N. Y....... 2444 25% 

Curtis & Sanger) N.Y ..<.... 6:00 cence 
Insurance Co. of North America 

Morley Wood & Co., Phila,......... 90 92 

McClure, Jones & Co., POE circa esds 90 92 

Lewis & Co., RACUORG.  ofivss. 6 oes 91 92 
Kansas City Life 

CuEtIG ae ROOT. ho Wo siclesieuieadwaviee 1100 1300 
Lincoln Fire 

perez: F. sau Co., N.Y. oo 6 sccees 112 116 

Henry G. Rolston WOO NEN secs 116 119 
Lincoln Life Ins. Co. 

Perez F. Huff & Co., Inc., N. Y...... 115 120 
Maryland Casualty 

Lewis & (o., Hartlatd .. icc cisccces 180 185 

Curtis & Sanger ts ces eewe oo r 180 184 

Perez F, Huff & Co. .. Oh ae 180 187 

McClure, Jones & Co., Dis ataweewae 180 185 

—— 











CHAS. A. DAY & CO. 


Sears Bldg., 





WANTED 


Columbian Natl. Life 
New England Fire 
Springfield Fire 
Providence-Washington 


and all other 
New England Insurance 
Stocks 


Incorporated 


Boston 
re 























Ins. Co. of North America 
Victory 
Reliance 
Fire Association 


MORLEY, WOOD & CO. 


MEMBERS NEW YORK AND 
PHILADELPHIA STOCK 
EXCHANGES 


511 Chestnut Street 
PHILADELPHIA, PA. 


New York Phone, Whitehall 2300 


























WE RECOMMEND 


ALLIANCE INS. CO. 
WESTCHESTER FIRE 
NATIONAL SURETY 


NEW AMSTERDAM 
CASUALTY 


McKINLEY & COMPANY 


Members New York Stock Exchange 


44 Wall Street 
New York City 


Beekman 1663 




















Bankstocks Corporation 
OF MARYLAND 


CLASS “B” COMMON STOCK 


An Investment Trust Holding 
only 


Insurance Company and Bank Stocks 
$12.50 per Share 


Write for Circular BS-1 


ARTHUR ATKINS & CO. 


27 William Street 
New York 


Hanover 3707 




















42 


Janu 


—_— 
=—— 


Merch 
Arth 
Metro] 


Mc 
Pet 











“hursday 








co] 69} 
| 60 


RN 
bo 
or 


185 














January 26, 1928 FRE SPECTATOR 


Fire Insurance Bulletin 











Merchants Fire Ins. Co. 


Arthur Atkins & Co., N. Y.......... 320 335 
Metropolitan Casualty’ 
Tawis & Co,, Piette oo occc chen es 73 76 
oon & wfones & Co. POO sahara Ls 76 m i ‘ 
McClure, Jones & Co., N. Y......... 4 76 
Perez F. Huff & Co., N. V........-.- 75 77 Sp l 
Milwaukee Mechanics’ ecla ists mn 
Arthur gy ng ae 2 eax otek 52 55 
McKinley OSE i. OSE ae eae aaa 52 55 o,¢ ° 
Missouri State Life The underwritin 
Arthur Atkins & Co., N. a | ee ee 85 88 d wr t 4 of new capital for 
Perez 3 psconn A OS eee 86 89 
National Liberty 
Henry G. Rolston & Co., N. Y...... 203 206 LIFE 


National Surety 


tia OS CASUALTY 


National Union 


ati eee a ae FIRE & 


New Amsterdam Cas. 


























Curtis & Game, Teh oo sc ccccscwsies 75 77 

McKinley & Co., N.V.........00-- 76 78 MARINE 
New — rag ‘ 

Arthur Atkins & Co., N. Y.......... 65 6 

New Jersey Fire I N 

a & Pell, atenesh, i Po 62 65 I SURANCE 

UEEIG Oe CAME, IC. No se snsccscccine 61 64 

McClure, Jones & Co., N. Y......... 61 65 COMPANIES 
New York Casualty Co. 

Perez F. Huff & Co., Inc., N. Y...... 127 133 

McClure, Jones a Co, Ns Y.i505%:.5' 130 134 

McKinley & Co., N.¥...........05. 130 «134 F ll R ° h Al d . h & (o 

Lewis & Co., Hartford............. 130 134 t 

Niagara Fire e u Cc \ i Al Cc ec | ig Yl GS 
Arthur Atkins & Co., N. Y.......... 430 440 « 

McClure, Jones & Co., agree 436 © 442 INVESTMENT BANKERS 
Henry G. Rolston & Co., N. » Nee 435 445 

North River Ins. Co. 94 PEARL STREET 
Arthur Atkins & Co., N. Y.......... 230 245 
Curtis & Sanger, N. Y............-- 230 245 HARTFORD, CONNECTICUT 
Henry G. Rolston & Co., N. Y...... 235 

Peoples National 
Henry G. Rolston & Co., N. Y....... 52 54 

Pacific Fire 
Henry G. Rolston & Co., N. Y..... 145 ee Stuyvesant U. S. Fire Ins. Co. 

Reliance Fire Arthur Atkins & Co., N. Y.......... 295 305 Arthur Atkins & Co., N. Y.......... 
Morley, Wood & Co., Phila......... 31 35 McClure, Jones & Co., N. Y......... 300 310 Perez F. Huff & Co., Inc., N. Y...... 
Henry G. Rolston & 'Co;, : hr 314 3214 Henry G. Rolston & Co., N. Y...... 295 305 Curtis & Sanger, N. Taha eR PENS 

Security Ins. of New Haven Lewis & Co., Hattford.............. 295 305 McClure, Jones & Co., N. Y......... 
OR a a ae errr eee 130 135 Transportation Insurance Lewis & Cou, Hagtrond..«. 6 5 .cicseicee 
McClure, Jones & Co., ys eee 130 135 Perez F. Huff & Co., Inc., N. Y...... 53 57 Universal Ins. Co. 

Arthur Atkins & Co., N. Y.......... 130 mee McClure, Jones & Co., N. Y......... 52 55 Arthur Atkins & Co., N. V.......... 
Lewis & Co., patios” eee ee ee 132 135 U.S.& F.G. McClure, Jones & Co., eee 

St. Paul F, & M. Ins. Co. Curtis & Sanger, N, Y.............. 360 370 United States Merchants & — 
DACRAMIOG OF Cag Wha Fv ig 6 6 e's eieenes 215 225 McClure, Jones & Co., 1. Oh ice ee 360 370 Perez F. Huff & Co., ~R a ee 
McClure, Jones & ee 210 215 United States Casualty Arthur Atkins & Co., (3 ar 
Perez F, Huff & Co., Inc. N.Y...... 213 217 Arthur Atkins & Co., N. Y.......... 480 McClure, Jones & “AOR a 

Cortina & Goemee, I0. Wn ove ceecesx 
Victory Insurance Co. 
Morley Wood & Co., Phila.......... 
Virginia F. & M. 
ertis & Sangte, Wi Vo... cc ccicc’s 
Westchester Fire 
UR i IS ANGER pe 8S. ere 
Curtis @ Sanger, N,V... «20 00ccees 
McClure, Jones & Co., N. Y......... 
M b ee ee ee Inc., I. Wisse 6 
ur Atkins o., EY. +cawme 
embers New York & Boston Stock Exchanges Aether Ate Be » ah Oa 
49 Wall St. ESTABLISHED 1885 33 Congress St. 
N ew York Boston | American Investment Securities Co. 


DIRECT PRIVATE WIRES TO BOSTON, HARTFORD AND NEW HAVEN 
BANK AND INSURANCE DEPARTMENTS 








Our Statistical Department has prepared Special Reports 
on the December 31, 1927 Balance Sheet and Income 
Account figures of the following companies : 


1. United States Fidelity & Guaranty Co. 
Maryland Casualty Company 
American Surety Company 

Fidelity and Deposit Company 
Fidelity-Phenix Fire Insurance Co. 
. Continental Fire Insurance Co. 


e 


« 


Ny & WN 


We will be pleased to send any of these reports on request, 
subject to supply not being exhausted. 

Special Reports on other companies will be made up from 
time to time. 








Chas. A. Day & Co., Inc., Boston. ... 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. ... 
Boston Insurance 

Chas. A. Day & Co., Inc., Boston... . 

Lewin & CO., THANG. os cccccaces 


Capitol Fire Ins. Co. 
Ch _—~ A. Day & Co., Inc., Boston: 
MS 5 6 Svc ciwaeceshsceewess 
eon Se re om ee ere 








Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 
Conveyancers Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 
Mass. Bond & Ins. Co. 

Chas. A. Day & Co., Inc., Boston... . 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston... . 
New England Fire 

Chas. A. Day & Co., Inc., Boston. ... 
New Hampshire Fire 

Chas. A. ‘Day & Co., Inc., Boston... . 
Old Colony Insurance 

Chas. A. Day & — y See, Boston... . 
Providence-Washin; 

Chas. A. Day & 6, “on Boston.... 

McClure, Jones & Co., N. Y......... 
Springfield Fire and Marine (new) 

Chas. A. Day & Co., Inc., Boston. ... 
Springfield F. & M. rights 

Chas A, Day & Co., Inc., Boston. ... 
United Life and Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston.... 

+New stock, 


HARTFORD STOCKS 

Aetna Casualty and Surety (ex. rights) 

Conning & Co., Hartford............ 
Aetna Casualty and Surety (rights) 

Conning & Co., Hartford............ 
Aetna Insurance (Fire) 

Conning & Co., Hartford............ 

Curtis & Sanger, N. Y.............. 

Lewis & Co., Hartford.............. 
Henry G. Rolston & Co., N. Y....... 











NEW ENGLAND STOCKS 


950 
950 


95 
285 
310 
100 
610 

25 

58 
420 


740 
740 


205 


36 
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25 
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1025 
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PROOF OF LOSS AND CHANGE OF 
POSSESSION 
Greenwich Bank vs. Hartford Fire Ins. Co., 
New York Supreme Court, Appellate 
Division, First Department, Decem- 
ber, 1927 


Provision that immediate notice of loss 
be given the company is construed as mean- 
ing notice of loss within a reasonable time 
under all the circumstances of the case. 
Furthermore, the provision relating to 
change of interest, title or possession is not 
violated by the appointment of a receiver, as 
the possession is then considered as being 
that of the court. 

This is an appeal by the plaintiff and cer- 
tain co-defendants from a judgment entered 
upon a verdict directed by the trial court in 
favor of the defendant Hartford Fire Insurance 
Company on the ground that the assured lost 
its rights under the policy sued upon because 
it failed to give immediate notice of loss, as re- 
quired by the policy, for the reason that an 
agent of the assured erroneously assumed that 
the policy had lapsed. 

It seems that there were two fires, one oc- 
curring on January 29, 1922, doing $17,000 worth 
of damage and the other taking place on Feb- 
ruary 17, 1922, causing damage to the extent of 
$300,000. From the time of the first fire until 
notice of loss was given thirty-two days elapsed 
and from the time of the second fire thirteen 
days. The defendant company contended that 
this delay violated that provision of the policy 
requiring immediate notice of loss to be given. 
In justification of this delay evidence was in- 
troduced by the plaintiff to the effect that after 
the fire, the assured’s broker gave all the poli- 
cies, except the ones here involved, to certain 
adjusters who had been employed to represent 
the assured. The policies here involved were 
not turned over and assured assumed that the 
defendant companies would not be liable for the 
loss because of the fact that they had refused 
to transfer the policies to the receiver in bank- 
ruptcy who had been appointed for the assured, 
the Alexander Works, Inc., by the United States 
District Court. 

In reversing the judgment and ordering a 
new trial, the court of review went into the 
question of immediate notice thoroughly, stat- 
ing that immediate notice as used in the poli- 
cies, means notice within a reasonable time, tak- 
ing into consideration all the circumstances of 
the case. If the assured used due diligence in 
discovering the policy, in finding out what it 
required, and in serving the notice of loss, then 
the notice may be deemed sufficient under the 
provisions of the policy. 

Reviewing the circumstances here involved, 
the court stated: “At the time of the fires the 
assured was not in default under the policies. 
The insurance companies had received the pre- 
miums and issued protection for loss in accord- 


ance with the provisions of the policies. It is 
true that they cannot be made to pay except in 
accordance with the terms of the contract, and 
no court can substitute another contract for that 
which the parties have made for themselves. 
3ut the terms of the contract as made should re- 
ceive such a construction as fairly to carry out 
the intention of the parties as expressed in the 
whole contract. The provisions of the contract 
requiring immediate notice must be considered 
as having been placed therein for the protection 
of the insurance companies. There is nothing in 
this record to show that there is any issue as to 
an injury or change of position on the part of 
the insurance companies because of the failure 
sooner to give notice.” 


In holding, furthermore, that even if the mort- 
gagor failed to give immediate notice of loss, 
the rights of the mortgagees would be un- 
affected, the court said: “There are, however, 
other facts in the case at bar upon this question 
of notice which cause us to arrive at the same 
result. As already noted, the indorsements on 
the policies said, ‘loss, if any, payable to The 
Hempstead Plains Co., The Greenwich Bank 
and the New Netherland Bank of New York, 
as their respective interests may appear.’ 
Whether or not the receiver, standing in the 
place of the mortgagor, gave notice of loss with 
sufficient promptness under the circumstances of 
this case, does not affect the rights of any of 
these other claimants. The policies provide: 
‘Upon failure of the insured to render proof of 
loss such mortgagee shall, as if named as in- 
sured hereunder, but within sixty days after 
notice of such failure, render proof of loss and 
shall be subject to the provisions hereof as to 
appraisal and times of payment and of bringing 
suit.’ 

In coming to a consideration of the question 
as to whether or not the appointment of a 
temporary receiver in bankruptcy of itself 
awards the policy, the court held: “Upon prin- 
ciple it would not seem, where the court places 
the property in the hands of a temporary holder 
acting as the representative of, and under the 
direction of, the court for the purpose of pre- 
serving the assets for the benefit of all those 
who have claims therein, that such an act would 
violate a provision in a policy providing that 
it shall be void upon a change of possession 
without the consent of the insurer. The posses- 
sion of the court, through its representative, sti! 
remains the possession of those entitled there- 
to. Such an act is certainly of a totally differ- 
ent character than when the person entitled to 
possession has voluntarily transferred the 
possession of the same to that of another. Cer- 
tainly under the common law, considered in the 
light of seizing, it would not be held that such 
a temporary holding for the benefit of those 
entitled thereto as is undertaken by the court 
in the appointment of a receiver, would amount 
to a voluntary transfer of possession, which lat- 
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WHAT THE RECENT CASES HOLD 

Payment under a fire policy is not made ye 
der a mistake of fact and cannot be recovered, 
where the company knows that the fire might 
be of incendiary origin but nevertheless makes. 
voluntary payment. (Meom Mutual Home Pro} 
tection Fire Ins. Co. vs. Lorfield, Wisconsig 
Supreme Court, December 8, 1927.) 


On motion for summary judgment, the com 
pany’s contention that waiver would have to be 
pleaded is of no avail as such pleading would) 
have to be predicated on an admission of breach’ 
of warranty and thus anticipate a defense to an 
action on the policy. The motion, however, was 
denied on the ground that the affidavits raise an 
issue of fact as to adjustment and it does not 
definitely appear from moving papers whether 
or not the adjustment was entered into witha 
reservation as to the rights of defendant to 
make any claims under the terms and conditions 
of the policy to which the adjustment was made 
subject. (Simpson et al. vs. Firemens Ins. Co, 
New York Supreme Court, Special Term Part 
IV, New York county, December 15, 1927.) 


Where, in proof of loss, the assured over- 
valued the property destroyed and testifies that 
such valuation was merely an opinion as to re- 
placement value, it is for the jury to decide 
whether such valuation was known to the as- 
sured to be false and was wilfully and dis- 
honestly made, so that the policy will be voided 
under the rule which voids the policy if the in- 
sured wilfully and knowingly makes false 
statements on oath in his proof of loss in refer- 
ence to the value of the property destroyed. 
(Austin vs. Maine Farmers Mutual Fire Ins. 
Co., Supreme Judicial Court of Maine, Decem- 1 
ber 31, 1927.) 


A local agent who has authority to solicit] 
insurance, write and deliver policies, collect pre 
miums and notify the insurance company of 
losses, has prima-facie authority to waive pres- 
entation of proof of loss. (St. Paul Fire and 
Marine Ins. Co. vs. McElvaney, Supreme Court 
of Arkansas, December 19, 1927.) 








ter would seem to be what is prohibited by the 
terms of the insurance policies without the cof- 
sent of the insurer, and it has been distinctly 
so held. In 17 A. L. R., 382, being the note to 
Bowling v. Continental Ins. Co., it is said? 
‘Effect of appointment of receiver. The rule ¥ 
seems well settled that the appointment of @ 
receiver does not violate a provision that the 
policy shall be void if any change takes place 
in the interest, title or possession of the insured” 
property, the possession under such circum- 
stances being that of the court, through the re- 
ceiver, who holds the property for the benefit 
of all parties interested.’ q 
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